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41 In Sight 
Curtice in Good Voice 
Peaks for Buick 
Employment New High 
ALLE IORI ION 


By 
Sinsabaugh 


rts 


Ch 








SAYS CURTICE 
(left): “In the w: 
|} men averaged §$2, 


(right), to me 
P300,0e0 pay, these work- 


month.”’ 
ICK-TOCK, tick-tock, t-i-c-k 
t-o-c-k, t--i--c--k, t--0--c--k, 
Thus the industry’s 1940 
model year production clock is run- 
ning down. Most of the companies 
are through their manufacturing 
of the units carrying the ’40 tags | 
and are retooling for the new stuff 
for '41. Which, however, does not 
mean their °40 activities have 
ceased. Far from it, for there still 
remains a couple of months before 
announcement time in which deal- 


ers can take advantage of the un- | 


usual upturn in retail sales to clear 
their floors. 

This oughtn’t to be a hard task | 
because public demand this year | 
has been so great that there will 
be no need for any artificial | 
stimulants such as “fire sales” and | 
price-cutting to move °40 models 
that now are in stock. This prob- 
ably will be the easiest changeover 
the industry has had in years. Its 
house is in order, or will be by | 
when ’41 announce- | 
ments are anticipated. 

x oF ae 


BUICK IS ONE of those which 
called it a day so far as produc-| 
tion for ’40 is concerned when, last | 
Week, the assembly lines stopped | 
eration and retooling began. So 
ont when I sat across the desk 

om Harlow Curtice last Wednes- | 


- it was understandable why | 
: uick’s general manager 
ickname for president) could | 


_ back in his big leather chair, | 
- a with me his operations | 
ad ¥ present car-model year} 
aan Started last September. And 

at a story we had to tell! 

* * 
sre SHOULDN'T Curtice look | 
fame oe eaten the automobile 
a y, I thought, as “Red” checked 
is fingers the new peaks Buick | 
(See SPARKS, Page 13, Col. 1) 
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,i\Low-Priced Car 


To Broaden Field 
In 1941 Season 


Model Not Revealed 
At Present Time 


DETROIT. — Girding its 


in its history in 1941, Nash-| 
Kelvinator Corp. is now en- 
gaged 


program in its automobile plants | 


at Kenosha and Milwaukee. 
Torchbearer in the Nash 1941 
parade will be a big car in the 


lower-price bracket aimed at the | 


volume field. Details of the new- | 
comer will not be announced until 
later in the year. 

The program anticipates a much 
wider market coverage for Nash 
dealers, with its roots extending 
|into the big three range. Cars in 
ithe Nash price class during the 
| current model year accounted for 
about 35 percent of the total. 

Present expenditures for ex- 
pansion include the addition of 
new buildings, tools and dies and 
the complete rearrangement of 
Nash production facilities to meet 
the needs of the 1941 program. No 
| new financing is being entered into. 


to pay its way out of cash on hand | 
'and government securities. 


|during the quarter just 





{percent over the 


models. 
Engineers have started from 
|scratch in designing the new 


| lower-priced model which will be- 
| come a part of the 1941 line. It will | 


not be a redesigned model but a | ithe guest of Chevrolet, to receive 
| | the one-millionth 1941 model, which 


(See NASH, Page 6, Col. 3) 


Litchfield Outlines Program 
To Assure Rubber Supplies 


AKRON.—A four-point program | velopment of rubber plantations in 
| to assure the United States of ade-|tropical Central and South Amer- 
quate supplies of rubber under all | ica. | 


| 


conditions was. outlined here last | 


of Goodyear Tire & Rubber Co. In| 
a detailed statement Litchfield 
urged: 
1 That government take steps to 
provide immediately a national- | 
|ized emergency reserve of crude 
|rubber up to 400,000 tons in excess 
of current commercial needs; 
|? That government take the lead 
in a program of conservation 
including the collection of larger 
| supplies of scrap rubber for reclaim 
'and the placing of an embargo on 
experts of crude rubber or scrap; 
That encouragement be afforded 
moderate expansion of U. S. 
facilities for the production of 
synthetic rubbers; 
That the government appropri- 
ate for and encourage the de- 


in a $6,500,000 expansion | 
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Details of Completely New 


forces for one of the most) 
aggressive selling campaigns | | 





since the company is in a position | 


| 

Sales of Nash cars have con- | M. E. Coyle, general manager, an- 
tinued strong throughout the 1940 | nounced that the car marking this 
model season, which was ended | major production milestone is be- 
closed. | ing set aside, to be awarded to the 


| 


\save the U. 


| Factory sales of 1940 models to- | winner 
|taled 65,000 units, which was 30|be conducted between now  and_| 
sales of 1939) Aug. 31, details of which are being 
|supplied to Chevrolet dealers. 


(egal | week by P. W. Litchfield, president | per is a basic essential in all forms | 


Expansion 





oR 
E MILLIONTH 


1940 
ay 





THE ONE-MILLIONTH model of this year’s Chevrolet production left the 
assembly line at Flint on July 12. In celebration of the public appreciation re- 
flected by this production record, M. E. Coyle, general manager of Chevrolet, 
shown (left) above with W. E. Holler, general sales manager, announced that 
the one-millionth 1940 car, together with a trip to the New York World’s Fair, 
would be awarded in a contest which is open now and will close Aug. 31. 


Millionth 1940 Chevrolet 
Will be Prize in Contest 


' 
DETROIT.—The one-millionth 
1940 Chevrolet car built in the 
United States left the line at the 
Flint assembly plant Friday, ex- 
actly one month after No. 900,000 
was produced. 


Coincident with 


will be on display in the General 
Motors building at the Fair until 
that time. One year ago today, pro- 
duction of 1939 models stood at 
798,343, as contrasted with the 
round million 1940 models built this 


its completion, | year to date. 


Efforts to Break Down 


State Barriers Fruitful 


BOSTON.—Motor Truck Club of 
Massachusetts has made additional 
progress in its campaign to break 
down barriers in interstate com- 
jmerce. As reported in AUTOMOTIVE 
NEWS a few weeks ago, Massachu- 
setts and Pennsylvania reciprocal 
| decrees were signed by their public 
utilities commissions for free travel 


of a nationwide contest to| 


The official winner will drive his 
or her entry to the New York 
World’s Fair, making the trip as 





one. 

Now through continued efforts, 
another reciprocal agreement has 
been signed between Massachusetts 


Maryland has just been received 
|and one from Massachusetts has 
gone forth to Maryland. 





The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 


1940 
Pos. 


Litchfield pointed out that rub- | 


of transportation and communica- | 
ition and that the U. S. obtains 96 
|percent of its national require- 
ments from half-way around the | 
world. He pointed out that with | 
all the major nations of the world, 
S., at war the estab- | 


1939 
Make Pos. 
1—380,745 Chevrolet 276,009— 1 
2—246,595 Ford 209,036— 2 
3—196,395 Plymouth 168,281— 3 





‘lished means of getting needed 4—121,197 Buick 90,785— 5 
‘rubber into this country may be|| 5— 98,003 Pontiac 68,348— 6 
jeopardized. || 6— 94,128 Dodge 91,198— 4 


7— 85,887 Oldsmobile 62,086— 7 

8— 45,001 Chrysler 31,8382— 8 

9— 43,051 Studebaker 27,472— 9 

10— 37,293 Mercury 26,624—10 
Total All Makes 


Litchfield made his statement as 
he and his associates informally 
observed the 40th anniversary of 
his service with Goodyear. During 
those 40 years he has directed the 


purchase and processing of one- 1,505,911 1,173,859 
eighth of all of the rubber pro- mo complete standings of all 
duced in the world up to this time. | makes see Page 15, this issue. 


SS 


in both states by truckmen in each | 


and Maryland. The response from | 


EFENSE NEEDS 120.000 TRUCKS 


Nash Starts $6,500,000 


|motive tax funds. 
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‘Heavy Airplane 
Orders Expected 
By Motor Makers 


Clarification of Taxation 
Plan Seen Speeding 
Actual Output 


By William Ullman 
Staff Correspondent 


WASHINGTON. — Tre- 
mendous demands upon the 
automotive industry are in 
prospect as the result of 


President Roosevelt’s request 
to Congress for almost $5,000,000,- 
000 additional appropriations: for 
national defense. 

The President asked funds for 
19,000 more planes for the Army 
and Navy and some of this produc- 
tion will undoubtedly have to come 
from automotive plants. In ad- 
dition, the President asked funds 
to buy full equipment for an army 
of 1,200,000, except for items easily 
obtainable in normal markets, and 
procurement of basic equipment 
for an additional 800,000. 

Of necessity, in the inevitable 
motorization of large army units, 
there will have to be large orders 
for trucks built to military specifi- 
cations, soldier transport vehicles, 
scout cars and other passenger 
automobiles, tractors and motor- 
cycles. Details of the army’s auto- 
motive requirements are being 


Is U.S. defense program bog- 
ging down? See Edgewise, Page 4. 


worked out by the war department 
in consultation with the National 
Defense Advisory Commission. 

It was learned late last week, 
however, that the new man-power 
program contemplates the need of 
an average of one motor vehicle to 
every 10 soldiers. Accordingly the 
initial new army of 1,200,000 would 
require 120,000 trucks and cars. In 
expectation of Congress’ approval 
of the President’s recommenda- 

(See DEFENSE, Page 16, Col. 3) 





Diversion Banned 
By Amendment 


Ratified in N. D. 


NEW YORK. — In a two-to-one 
popular vote North Dakota be- 
comes the eighth state to adopt a 
constitutional amendment safe- 
guarding the integrity of its auto- 
The measure, 
initiated by petition and submitted 
to the people at the June primary, 
will prevent future appropriation 





by the legislature of automotive tax 
funds to non-highway purposes. 

Final tabulation of the vote on 
the measure will not be released 
by the state election officials until 
the end of July, but preliminary 
figures indicate the constitutional 
amendment was adopted by a two- 
to-one majority in virtually every 
precinct. 

Besides North Dakota, voters have 
| ratified constitutional amendments 
| against road fund diversion in Cali- 
| fornia, Colorado, Kansas, Michigan, 
|Minnesota, Missouri and New 
|Hampshire. At the coming Novem- 
|ber elections voters of Idaho, 
| Nevada and South Dakota will bal- 
lot upon the adoption of similar 
| constitutional amendments. 





GM’s June Sales R 


Figures Show GM Dealer 


Stocks Average 32.6 Days 


DETROIT. — Retail sales during 


June by General Motors’ dealers ir | 


the United States only, reached the 
second highest peak in the post: 
1929 era, with the total placed at 
173,212 against 186,146 in the pre- 
vious post-1929 June high set ir 
1936. June this year compare¢ 
with 124,618 a year ago and 76,071 
in June, 1938. 

The sharp upturn in retail sales 
during the month reduced stocks 


Studebaker Sales 
In June Highest 


Since Aug., 1928 


|the first volume deliveries of 1940 


SOUTH BEND.—Domestic retail | 
deliveries of Studebaker cars and, 


trucks in June were the largest 


for that month since 1925, while | 


factory sales to distributors and 
dealers last 
June in 12 years, according to Paul 
G. Hoffman, president. 

Hoffman further reported that 
deliveries at retail last month were 


greater than those of any month 
since “ ‘ig « 

Factsry sles in June of 11,528 
passenger irs and trucks com- 


pared with 9.995 in May and 11,122 
in June, 1939. For 


month exceeded any | 


| figures would 


the first half | 


of 1940, factory sales amounted to} 


61,788 units, the largest for the 
period since 1928 and comparing 
with 53,176 in the corresponding 


period last year. 

Retail deliveries in June totaled 
11,164 against 10,328 in May and 
9,106 in June, 1939. For the first six 
months of 1940, retail deliveries 
totaled 53,999 and were the largest 
for the period since 1928. In the 
first half of 1939, they amounied 
to 37,993. 


Dodge Dealers 
Report Sales At 


Four-Year High 


DETROIT.—Retail deliveries by 
Dodge dealers of Dodge and Plym- 
outh passenger cars, commercial 
cars and Dodge trucks throughout 
the United States during the week 
ended June 29 were 30.5 percent 
above the preceding week and 
showed an increase of 53.3 percent 
over the corresponding week of 
1939, according to Forest H. Akers, 
Dodge vice-president and director 
of sales. 

Figures for the week ended June 
22 established a four-year high for 
June and were eclipsed by those 
for the succeeding week, accord- 
ing to Akers. During this last 
week of June, 1940, deliveries of 
Dodge passenger cars were up 20 
percent over the previous week; 
Dodge trucks were up 14.2 percent, 
giving an over-all percentage in- 
crease — including Plymouth de- 
liveries — of 30.5 percent. 

Dodge sales executives express 
the opinion that a continuation of 
retail car and truck sales on a 


high level may be expected. 


in GM dealers’ hands by 21,551 
units, since sales to dealers totaled 
only 151,661 units for the month 
against the 173,212. retail de- 
liveries. 


Last fall, 1940 model cars were 
not being shipped to GM dealers in 
real volume until September when 
sales to dealers were listed as 47,- 
606. From Sept. 1, 1939, until the 
end of June, 1940, sales to dealers 
in the U. S. totaled 1,559,433 cars 
and trucks. 


Appreciable gains in retail sales 
last fall were not shown until Oc- 
tober when the rise in sales to 110,- 
471 over the 56,789 units sold in 
September probably represented 


models. Between Oct. 1, 1939, and 
June 30, 1940, retail deliveries of 
new cars and trucks by GM deal- 
ers in the U. S. totaled 1,371,181 
units. 

These figures show a difference 
of only 188,252 units between sales 
by the corporation to its dealers 
and sales by dealers to the con 
sumer. Assumed that stocks or 
prior model cars were fairly well 
cleaned up before Oct. 1, 1939, these 
indicate the inven- 
tories of new cars and trucks in 
hands of GM dealers as of July 1, 
1940, were not greatly in excess of 
the difference between the sales to 
dealers and the sales by dealers 
during the period mentioned. 

On the basis of June sales, this 
would mean that the average GM 
dealer has only 32.6 days’ supply 
of new cars on hand. 


Pontiac’s June 
Sales Top May 
In Strong Finish 


PONTIAC.—With June’s new car 
sales exceeding May for the third 
time in the division’s history, Pon- 
tiac completes the six month cal- 
endar period with sales up 48 
percent over 1939 and 135.5 percent 
over 1938, according to D. U. Bath- 
rick, general sales manager. 


June new car sales were 
against 22,516 for May. This contra- 
seasonal sales trend has happened 
before only in 1926 and 1933. Sales 
during the last 10-day period of 
June this year were 9,026, passing 
sales in the same period of 1937 
by 8 percent. Six-month Pontiac 
totals were 118,571 against 80,031 
in 1939 and 50,406 in 1938. 


New car sales were paced by 
used car operations as dealers’ used 
car stocks turned over six times 
in six months. This rate of turn- 
over is believed unprecedented in 
used car merchandising. Used car 
sales were 213,000 for the six-month 
period, compared to 208,466 for the 
same period of 1937, previous high 
year. Dealers reported a 29-day 
supply of used cars on hand at 
the end of June. 


For a fresh automotive viewpoint, 
read George M. Slocum’s ‘*‘A Word in 
Edgewise."’ 








DODGE USED VEHICLE merchandising representatives from regions through- 


out the United States gathered at the Detroit-Leland Hotel, Detroit, for se 
and policies last week, the sessions being pre- 


days of discussions of programs 


sided over by J. W. McLaughlin, Dodge 2 
and his assistant at Dodge headquarters, J. E. 
snapshot of McLaughlin, left, 


caught the above 


vice-president and sales chief, Forest H. 


sessions of these meetings. 


veral 


used vehicle merchandising manager, 
Ellsworth. The photographer 
in conversation with Dodge 
Akers, during an interlude between 


23,372 
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each Post-1929 Peak for Mont 


NASH SALES OFFICIALS confer at Great Lakes regional meeting of the 
company at the Hotel Statler in Detroit, July 10 and 11. Left to right, A. C. 


Tiedemann, 
general sales manager; 


Great Lakes regional manager; 


G. Strelinger, assistant to the 


Blees, general sales manager; O. L. Arnold and | 


R. H. Israel, assistant general sales managers. 


Newark Dealers Elect Mallon; 
Defense Program Perils Show 


NEWARK, N. J.— William L. 


Mallon was elected president of | 


Newark Automobile Trade Assn., 


succeeding George F. Fisher, at its | 


32nd annual meeting held here July 
11 at Robert Treat Hotel. 
Mallon also was re-elected sec- 


presidency set a precedent, since 
the association never previously in 
its history has had the offices of 


|the same person. Mallon also is 
secretary of New Jersey Automo- 
tive Trade Assn. and NADA direc- 
tor for this state. 
| Other officers 





named by the 


retary and manager of the as-| 
sociation, a position he has held) 
several years. His election to the | 


president and secretary filled by | 


| Newark group include: First vice- | 


president, Bronson P. Booth; sec- 
ond vice-president, Harold F. Herd- 
man, and treasurer, Edward J. 
Foley. Fred W. Ehrlich and Daniel 


A. Leary were re-elected to the, 


board of trustees. 
named were Walter Van Winkle, 
Edward J. Rabidoux, Allen R. 
Gribben and Samuel H. Grossman 


Full Cooperation 


CAESAR’S HEAD, S. C. A 


S.C. Dealers Urge | 


|at the gathering was James Dal- 
| ton, editor of Motor magazine. 


New trustees | 


|and federal 
Also serving on the board are) 





Booth, Joseph F. Delaney, Harold 
F’. Herdman, Robert B. King, David 
E. Lane and R. Kenneth Mac- 
kenzie. 

It was brought out during dis- 
cussion and reports at the meeting 
that plans for the annual Newark 
Automobile Show, generally held 
in a local armory building, are 
complicated by current restriction 
of national guard armories 
military uses as part of the defense 


program. Fear was expressed that! 


this situation might block the 
show entirely or force its curtail- 
ment to smaller quarters, due to 
difficulties in finding other avail- 
able show facilities of sufficient 
size. Similar situations, it was re- 
ported, are arising in other cities 
throughout the country where 
shows formerly were staged in 
armories, the use of which this 
year is being restricted. 


In his annual report, Mallon, be- | 


sides discussing the show situa- 
tion, emphasized the importance of 
dealers closely following both state 
legislative develop- 
ments of all types with a view to 
their potential affect upon automo- 
bile merchandising. Guest speaker 





‘Car, Truck Sales Up 


resolution urging automobile manu- | 
facturers to co-operate with the, 


national defense program, even to 
the extent of reducing the output 
of automobiles if necessary, was 
passed by the membership of the 
South Carolina Automobile Dealers 
Assn. at its annual meeting here 
in June. 

The resolution cited the complete 
approval of the association to the 


steps for national defense being} 
taken by the federal government. | 


Further resolutions adopted by 
the association opposed federal 
legislation or other regulation of 
the industry; requested a return 
to January new model announce- 


ments; opposed the sale of cars or'| 


other merchandise to government 


employes at discount; urged adop- | 


tion of closed territories and effec- 


tive policing of present closed ter-| 


ritories, and urged manufacturers 
to relieve pressure for volume sales 
and only to press for volume that 
can be obtained at a profit to the 
dealer. 

Eugene B. Smith, Buick dealer 
of Greenville, S. C., was elected 
succeeding F. C. Johnson, Chevro- 
let dealer of Charleston. An amend- 
ment to the by-laws provided that 
in the future the immediate past 
president become a member of the 
board of directors. 

Directors elected at this year's 
|meeting included J. R. Paul, Ford, 
Charleston; Ernest R. Burwell, 
Chevrolet, Spartanburg; Frank 
Thompson, Chevrolet, Dillon, and 
Cc. G. Vogel, Hudson, Columbia. 
These directors will hold office for 
two years. 

Carry-over directors elected at 
the 1939 convention include B. M. 


| 
In Defense Plan 


Kilgore, De Soto, Greenville; 7. 
W. Huey, Chevrolet, Rock Hill; L. 
P. Byars, Ford, Marion, and J. 


R. Waits, Pontiac, Charleston. 


60% in Warren Area 


WARREN, O. — Sales of new 
automobiles and trucks for the first 
six months of the year in Trumbull 
county were 60 percent greater 
than during the same period in 
1939. This year’s sales of new ve- 
hicles exceed that of last year by 
875. 

Certificates of title for 2,237 new 
ears and 168 new trucks, a total 
of 2,405, were filed in the county 
during the first six months as com- 
pared with 1,413 new cars and 127 
trucks, a total of 1,530, during the 
same period in 1939. June sales hit 
a high mark for the year with 471, 
on 444 new cars and 27 trucks 
and exceeded by 187 the total sales 
for June, 1939, when 260 new cars 
and 14 new trucks were listed. 


F afnir Bonus Due 


NEW BRITAIN, Conn. 
Searing Co. will distribute to 1,900 
employes a 19th quarterly bonus on 
July 15 amounting to about 9 percent 


Fafnir 


of their earnings for the _ present 
quarter-year. The company _ started 
paying bonuses in 1935 and has paid 


one nearly every three months in past 
five years. 

“Dealers Tell Me,’"" by William C. 
Callahan, is an open forum for the ex- 
pression of dealers’ opinions. It ap- 
pears weekly in Antomotive News. 





BUICK SALES CHIEFS huddle on 
right, A. o J 
manager; Harlow H. Curtice, president 


manager, and W. F. Hufstader, general 


to, 


H. Belfie, director of movehon@ising; ©. Cc. 
8. dé. C. 
Henry C. Gillespie sr., southern regional manager; O. L. 


Nash Sales Soar 
In Final 10-Day | 
Period of June) 


DETROIT. -- Showing a strong 
contra-seasonal upsurge, sales of 
new Nash ears throughout the 


United States during the last 10 
days of June jumped 43 percent 
over the comparable period of May, 
reports W. A. Blees, general sales 
manager. 

Speaking before a meeting here 
of distributors, factory and regional 
| officials of the Great Lakes region 
|of the company, Blees pointed out 

that sales have become progres. 
|Sively stronger during the last 30 
|days and that for the first time | 
in several years June sales exceeded | 
deliveries in May. 
| Total domestic sales by dealers 
| during the month were 5,287 units, 
| he said, as compared with 4,732 
| units in June last year. 
| Blees told the distributors and 
— representatives that he saw 
no indications of anything more 
| than a seasonal decline in the auto- 
mobile business during the next 
| few weeks and said that nearly 
| all authoritative automotive opinion | 
!was that both new and used car | 
| sales would continue at an excel- 
lent level throughout the balance 
| of the year. 
| 


N. C. Dealers Set 
Program for 6th 


Annual Conclave 


| CHARLOTTE, N. C. — Monday 
and Tuesday, July 22 and 23 are 
big days for the North Carolina 
Automobile Dealers Assn. when its 
| sixth annual convention will be 
| held at the Mayview Manor, Blow- 
| ing Rock. 
| Bessie B. Phoenix, association's 
| executive secretary, says that every 
| indication points to the fact that 
| this will be a _ particularly well 
| attended convention. 

Preliminaries for the convention 
will start Sunday evening when 
there will be a get-together supper, 
and the convention proper will get 
underway with a luncheon at noon 
on Monday. The first session is 
scheduled for 2:30 p. m. Monday. 

The banquet, a highlight of the 
convention, is set for 7:30 p. m. 
Monday with R. B. House, dean 
of administration, University of 
North Carolina, the banquet 
speaker. Following this there will 
be a dance. 

Tuesday at 10:30 a. m. will see 
the second and final session of the 
convention when, in addition to the 
talks scheduled, there will be re- 
ports and election of officers. 

Those appearing on the program 
for the first session will include 
Pyke Johnson, executive vice-presi- 
dent of Automobile Manufacturers 
Assn.; N. C. Dezendorf,  vice- 
president of General Motors Ac- 
ceptance Corp., and W. B. Blalock, 
legislator and North Carolina Ford 
dealer. 

Speakers for the second session 
will include James Dalton, editor 
of Motor; Chester H. Gray, director 
of the National Highway Users 
Conference, and Adolphus Mitchell, 
senior traffic engineer, state high- 
way and public works commission. 
Robert L. Thompson, director of 
the State News Bureau, will be the 
luncheon speaker on Monday. 

Stanley Horner, president of Na- 
tional Automobile Dealers Assn. 
has indicated his intention to at- 
tend the convention, as has W. E. 
Blanchard, manager of NADA, 
along with managers of several 
state associations. 


er NR NR 


— 


the summer business program. Left to |“2e 
Edmonds, central] regional lon, 


Miller, eastern sales manager: 
Waller, western sales 
sales manager. 
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By Wi 


anager of New- 

L MALLON, manager 0 
| Automobile Trade Assn. 
aie e to task on two counts this 
eek, which is gratifying, for it 
- = ‘Is that Bill at least reads 
mere ; News. I may as well 
with these chronologically. 
» | pill’ t letter dated July 3, says: 
nd a ation of this letter has been 
e jelayed due to my absence from 

e 


yng | takes Mm 
ent | deal 


ere 
j hicago. ““ 6 
“= a remarks refer to your Deal- 


out 
es- | It seems to m 


izing the Vv ibe 
ot) thie ATAM retaining a position 
ded | wherein they would be valuable as 
| critics of NADA activities. 
lers| “To me, this seems to be the 
its wrong setup. Constructive criticism 
732 should originate from within an 
organization, not from without. To 
and | my mind, the sooner all who are 
saw supposed to be working in the 
ore | dealer interests, combine their ef- 
ito- | forts in one co-operative fountain 
ext | head, the better it will be for the 
arly | dealers. 
ion | 


e that you are em- 


cel- | fact that the dealer members | 


nce | thereof lack sufficient interest to 
| properly participate in the activi- 
ities of that organization. 
“If the thinking of the members 
lof the ATAM is constructive and 


1 | valuable to the dealer interests, | 


| more could be accomplished by a 


ve. co-operative arrangement wherein | 
lthe thinking of the ATAM might | 
day | guide the original thinking of the | 


are} NADA, rather than being used 
lina | subsequently to criticize the mis- 


its! takes the NADA might make due | 
be | to lack of proper analyzation and | 


ow- | consideration of their activities. 
“To sum it up, I go along with 
on’s| the thought that the NADA, as a 
very |national association, should be a 
that | potent force working for the bene- 
well | fit of the vast majority of dealers, 
jand that all state and local associa- 
tion | tions, and their managers, should 
hen |be a component part thereof, co- 
per, | operating in not only furthering 
get | the activities, but also participating 
oon in their origin.” 
1 1S os £ 
day. 


m.}| (OW I don’t quite agree with the 

iean}*‘ amalgamation idea which Bill 
of }seems to propose in this letter, any 

uet}More than I would feel that much 
will} Would be gained by merging the 
United States Senate and _ the 

see |}House into a single body. Yet, I 
the | feel that a very close relationship 


the |‘an be, and should be, established | 


re- between ATAM and NADA in much 

tne same way that our two legis- 
ram |/ative branches function. Bill gives 
lude }°0e reason against a merger in his 
resi- | Ourth paragraph, in which he says 
rers|“at the weakness of NADA lies 


rice- | in the lack of active interest on | 


Ac- | ‘he part of its membership. 
ock, | * * 3 
“ord | This unfortunately is true. But 
__ | © give the ATAM members an 
S100 | active part in formulating NADA 
litor | plans merely because NADA 
ctor} members themselves were inac- 
— tive, would, in my estimation, 
“4 watt in placing the policies of 
igh’| SADA under the domination of 
i y association managers. Even 
< a did not occur, the asso- 
at managers would still be 
- WN Pmpting to domi- 
= am NADA. Neither eventuality, 
@ a opinion, would be desir- 
DA ts — would either contribute 
© welfare of the dealer. 
eral ae 
— ()s THE other hand, in referring 
ne reese nition Sales ATAM 
eae, tee as a friendly critic 
ent did not imply that 
attied vee need, necessarily, be 
they “aan the joint confer- 
tens aan I think both associa- 
laine Indulge in to advantage. 
Nembers ee composed of 
litve ‘ae <n associations could 
ltoups i laison between the two 
és » . ” Personally, believe that 
» lee ef nittee could function 
Sse think ently if it represented 
onal lana ing of dealers on one side 


. "2 associat 
ger; Soclation managers on the 
sales 














| the office, attending the meeting | 


rs Tell Me” column of June 24. | 
e 


alue of the members | 


“The only reason for NADA being | 
car | subject to criticism is due to the| 


the | Close Relationship Needed | 


toll me. . 


liam C. Callahan 





other. A friendly rivalry would 
stimulate the membership of both 


groups. 
* * * 


os second letter is dated July 
Ig, and reads as follows: 








“IT hate to be picking on you all 
the time, but hope you do appre- 
ciate that I endeavor to be con- 
| structive in my remarks and any 
{ suggestions which I make will react 
to your benefit. 

“The July 1 edition has a big 
headline across the top of the sheet 
reading as follows: ‘Richberg Hints 
New NADA Setup.’ Of course, the 
reading matter in this article does 
|not fit in with that heading, and 
I do not think it is advisable to 
|use it. As a matter of fact, Rich- 
berg’s job has nothing to do with 
the reorganization of NADA in 
any way. His efforts will be con- 
fined strictly to factory-dealer re- 


Headline Is Attacked 





lations. Naturally, favorable de- 
velopments along that line would 
be incorporated in the NADA setup. 

“I do not think that you should 
lend any confusion to the dealer 
|group as to the difference in the 
duties of Richberg and those of 
the Policy and Planning Commit- 
tee.” 





= - 


Setup Already Effected 

F OUR story, or heading, in the 

July 1 edition led anyone to feel 
that Richberg was supplanting the 
policy and planning committee of 
NADA or changing its policies, I 
am sorry. We merely intended to 
convey the fact that Richberg at 
Chicago had indicated a change in 





ers into makers’ group, was seri- 


move is worth real consideration 
and have suggested it myself in 
some previous writings. May I 
quote from  Richberg’s Chicago 
speech which, in my estimation, 
indicates that a change has not 
only been contemplated, but al- 
ready effected. Mr. Richberg said: 
| * oe * 

“What we are trying to do at 
the present time is to gain a 
common understanding between 





the setup of NADA, to divide deal- | 


ously considered. I think such a} 





manufacturers and dealers of 
sound principles which should be 
written into contracts and which 
should be maintained in carrying 
out contracts. At this point I 
should make it clear that we 
are not asking the manufacturers 
as a group to discuss these prob- 
lems with representatives of the 
dealers as a whole. We are seek- 
ing to have discussions with a 
manufacturer and representatives | 
of HIS dealers. When I talk with 
the manufacturer it is in behalf 
of HIS dealers and after some 
preliminary exploration it is the 
intention to have discussions be- 
| tween a particular manufacturer 
| and representative dealers who 
| handle HIS line, in which again 
| my participation is specifically in 
| behalf of those dealers.” 

| To me, that represents a new 
| 

| 





approach and a new setup. 
aK K * 

| Closed Territories 
HILE I’m on this, a word about 

closed territories. A few weeks 
back we had an editorial pointing 
out that there is a paradox in the 
fact that dealers ask manufactur- 
ers to enforce one set of rules, 
| while complaining when manufac- | 
turers enforce another. In some 
circles this was construed as op- 
position on our part to closed | 
territories. This is not the case. It 
is opposition to stating a case in| 
such way a paradox is created. 





I would think that, since most 
state legislation has been de- 
signed to curb factory practices, 
the consistent position in this 
case would be one of opposition. 
That is, why not demand that 
factories refrain from appointing 
dealers to territories of inade- 
quate potential, and further de- 
mand that factories refrain from 
condoning sales by a dealer from 

(Continued on Page 13, Col. 5) 





Philadelphia; Mayor Howard W. 


regional manager, 
Charles M. Ennis, and Jack Burr, Plymouth representative. 





NEW MEXICO victor is Mac Clevenger, Chrysler-Plymouth distributor of Further 
Albuquerque (center, right), who holds one leg of the Plymouth trophy while Cc , 
Geo. K. Converse, sales manager, holds the other. Vaughn Snively, Chrysler | CTOWell survey, showing the fac- 
regional manager, is in the middle, while City Commissioner Clyde Oden and|tors which influence sales 
Oscar Love, chamber of commerce head, look on. 





Hudson Boosts Prices 


$10-840 on 740 Models 


Hudson Motor Car 
released a new 
of July 5, it is « a 7 , 

y 5, it is announced. paredness drive. 


Constant Followup Seen Need 


: ———“Crowell Survey 
Plymouth Honors More Dealers . . . Shows Buyers’ 


Rapid Decisions 


By William C. Callahan 
Managing Editor 

DETROIT. — Some interesting 
studies revealing that, when buyers 
decide to come into the market 
for a new car, they act quickly 
and fewer of them shop than may 
be supposed, is indicated in the 
1940 annual survey among buyers 
conducted by Crowell-Collier Pub- 
lishing Co. The survey was based 
on personal interviews with 3,231 
buyers of 1940 cars. Questioning 
was conducted by Paul W. Stewart 
and Associates. 

This study revealed that 26 per- 
cent of the buyers had been plan- 
ning their purchases only one week 





MORE DEALERS get Plymouth awards for sales leadership during 1939.| in advance of actual purchase. This 
Here, Roy Burnett, De ee “— . — receives the} probably proves better than any 
Oregon state trophy from J. B. Wagstaff, De Soto general sales manager, as a 
Bob Burlan and "Arnold Reading, regional chiefs for Plymouth and De Soto, other argument the need for con 


sistent followup, strong and effec- 
tive local advertising, and the con- 
stant contacting of a prospect who 
may seem colder than a dead her- 
ring. Those who had been consid- 
ering the purchase of a new car 
for two weeks accounted for 18 
percent of the buyers interviewed. 
The three-week group dropped to 
8 percent and the four-week group 
climbed back to 18 percent. 

We get a better appreciation of 
the rapidly moving industry we are 
part of when we realize that this 
survey shows that 83 percent of 
all car purchases are made within 
two months of the time the buyer 
first thought about getting a new 
car. When we contrast these figures 


TEXAS WINNER is C. S. Hamilton Motor Co., Chrysler-Plymouth dealer in| With another section of the report, 
Dallas. Shown is C. . oe acoonnns “ es = from aaa ‘oa be ' 
| left, Chrysler regional manager in Dallas, and is being congratulated by Mayor | of the buyers in ; 

| Woodall J. Rogers of Dallas, center. yers interviewed had been 


L. Hazelhurst,| Which shows that only 17 percent 


contacted by the dealer while 83 
percent got in touch with the 
dealer themselves, we can question 
how good our market coverage is. 
On the question of shopping, the 
survey shows that 45 percent of 
all buyers talked to only one dealer. 
Those who talked to two dealers 
accounted for 21 percent of the 
total, while 15 percent talked to 
three dealers. Ten percent shopped 
around among four dealers and 9 
percent talked to five or more. 
Competition among dealers for 
the same make of car was less 
severe than is generally supposed. 
Eighty - five percent of buyers 
talked to only one dealer handling 
the make of car they finally 
bought. Ten percent talked to two 


IN MARYLAND the Plymouth award went to Funk & Ennis, Inc., Chrysler dealers; 3 percent to three dealers; 
Baltimore. Left to right, L. M. Funk; J. T. Condon, Chrysler|1 percent to four dealers and 1 


of Baltimore; | percent talked to five or more. 


On the question of trade-in allow- 
ances, these buyers reported that 
in the lower price group only 25 
percent had been offered a higher 
trade-in for a car in the same price 
class. The remaining 77 percent got 
no such offers. In the medium price 
group, the figures were 23 percent 
offered better allowances, 76 per- 
cent not offered. In the medium- 
high price group, the figures were 
16 percent “yes” and 81 percent 
no.” The higher priced group was 
20 percent “yes” and 76 percent 
no. 


analysis of the 1940 


ore and 
service sales, will appear in subse- 
quent issues of Automotive News. 


Henry Appointed 
To U. S. Defense 
Advisory Board 


WASHINGTON. Thomas P. 
Henry, president of American Au- 
tomobile Assn., last week was ap- 
pointed an advisor on transporta- 
tion to the National Defense Ad- 
visory Commission. The appoint- 
ment was made by Ralph Budd, 
transportation director of the new 
setup which is headed by William 
S. Knudsen. 


IN PENNSYLVANIA the Plymouth trophy was presented to David T. Robin- 
son, Dodge-Plymouth dealer, Philadelphia. Left to right, J. N. 
representative ; 
Howard, city sales manager, Dodge division. 


> = rj 3 > £ c ; 
Burr, Plymouth Previously he had appointed as 


and A. R.| @dvisors Ted V. Rodgers, president 
of American Trucking Assns.; Ar- 
thur M. Hill, president of National 
$10 on its| Assn. of Motor Bus Operators; 


lowest priced cars to $40 on its| Frederick C. Horner, assistant to 
highest price line. 


| Alfred P. Sloan jr., chairman of 
| General Motors, as representatives 


in effect as|of the motor world in the pre- 
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Figures Show 


Stocks Average 32.6 Days| 


DETROIT. — Retail sales during | 
June by General Motors’ dealers ir | 
the United States only, reached the | 
second highest peak in the post: 
1929 era, with the total placed at 
173,212 against 186,146 in the pre- | 
vious post-1929 June high set ir | 
1936. June this year compared | 
with 124,618 a year ago and 76,071. 


in June, 1938. 
The sharp upturn in retail sales | 


during the month reduced stocks | 


Studebaker Sales 


AUTOMOTIVE NEWS, JULY 15, 1940 


GM Dealer 


in GM dealers’ hands by 21,551 
units, since sales to dealers totaled 
only 151,661 units for the month 
against the 173,212 retail de- 
liveries. 

Last fall, 1940 model cars were 
not being shipped to GM dealers in 
real volume until September when 
sales to dealers were listed as 47,- 


|606. From Sept. 1, 1939, until the 


end of June, 1940, sales to dealers 
in the U. S. totaled 1,559,433 cars 
and trucks. 


Appreciable gains in retail sales 


| last fall were not shown until Oc- 


In June Highest 
Since Aug., 1928 


SOUTH BEND.—Domestic retail 
deliveries of Studebaker cars and| 
trucks in June were the largest | 
for that month since 1925, while 
factory sales to distributors and | 
dealers last month exceeded any | 
June in 12 years, according to Paul | 
G. Hoffman, president. 


Hoffman further reported that) 
deliveries at retail last month were | 
greater than those of any month) 
since August, 1928. 


Factory sales in June of 11,528} 
passenger cars and trucks com- 
pared with 9,995 in May and 11,122 
in June, 1939. For the first half | 
of 1940, factory sales amounted to 
61,788 units, the largest for the| 
period since 1928 and comparing 
with 53,176 in the corresponding 
period last year. 

Retail deliveries in June totaled 
11,164 against 10,328 in May and 
9,106 in June, 1939. For the first six 





months of 1940, retail deliveries 
totaled 53,999 and were the largest 
for the period since 1928. In the 
first half of 1°39, they amounted 
to 37,993. 


Dodge Dealers 
Report Sales At | 
Four-Year High 


DETROIT.—Retail deliveries by) 
Dodge dealers of Dodge and Plym- | 
outh passenger cars, commercial 
ears and Dodge trucks throughout | 
the United States during the week | 
ended June 29 were 30.5 percent | 
above the preceding week and) 
showed an increase of 53.3 percent | 
over the corresponding week of | 
1939, according to Forest H. Akers, | 
Dodge vice-president and director | 
of sales. 

Figures for the week ended June | 
22 established a four-year high for 
June and were eclipsed by those 
for the succeeding week, accord- 
ing to Akers. During this last | 
week of June, 1940, deliveries of | 
Dodge passenger cars were up 20) 
percent over the previous week; | 
Dodge trucks were up 14.2 percent, | 
giving an over-all percentage in-| 
crease — including Plymouth de-| 
liveries — of 30.5 percent. 

Dodge sales executives express | 
the opinion that a continuation of | 
retail car and truck sales on a) 
high level may be expected. 


|471 over the 56,789 units sold 


tober when the rise in sales to 110,- 
in 
September probably represented 
the first volume deliveries of 1940 
models. Between Oct. 1, 1939, and 
June 30, 1940, retail deliveries of 
new cars and trucks by GM deal- 
ers in the U. S. totaled 1,371,181 
units. 


These figures show a difference 
of only 188,252 units between sales 
by the corporation to its dealer: 
and sales by dealers to the con 
sumer. Assumed that stocks oc 
prior model cars were fairly well 
cleaned up before Oct. 1, 1939, these 
figures would indicate the inven- 
tories of new cars and trucks in 
hands of GM dealers as of July 1, 
1940, were not greatly in excess of 
the difference between the sales to 
dealers and the sales by dealers 
during the period mentioned. 

On the basis of June sales, this 
would mean that the average GM 
dealer has only 32.6 days’ supply 
of new cars on hand. 


Pontiac’s June 
Sales Top May 
In Strong Finish 


PONTIAC.—With June’s new car 
sales exceeding May for the third 


|time in the division’s history, Pon- 


tiac completes the six month cal- 
endar period with sales up 48 
percent over 1939 and 135.5 percent 
over 1938, according to D. U. Bath- 
rick, general sales manager. 


June new car sales were 23,372 
against 22,516 for May. This contra- 
seasonal sales trend has happened 
before only in 1926 and 1933. Sales 
during the last 10-day period of 
June this year were 9,026, passing 
sales in the same period of 1937 
by 8 percent. Six-month Pontiac 
totals were 118,571 against 80,031 


| in 1939 and 50,406 in 1938. 


New car sales were paced by 
used car operations as dealers’ used 
car stocks turned over six times 
in six months. This rate of turn- 
over is believed unprecedented in 
used car merchandising. Used car 
sales were 213,000 for the six-month 
period, compared to 208,466 for the 
same period of 1937, previous high 
year. Dealers reported a 29-day 
supply of used cars on hand at 
the end of June. 

For a fresh automotive viewpoint, 
read George M. Slocum’s ‘‘A Word in 


' Edgewise.”’ 





DODGE USED VEHICLE merchandising representatives from regions through- 


out the United States gathered at the Detroit-Leland Hotel, Detroit, for several | 
programs and policies last week, the sessions being pre- 
McLaughlin, Dodge used vehicle merchandising manager, 


days of discussions of 
sided over by J. W. 


si t Dodge headquarters, J. h ) 
ane DS ie chen sane of MeLaughiin, left, in conversation with Dodge 


caught the above 


vice-president and sales chief, Forest H. 


sessions of these meetings. 


E. Ellsworth. The photographer 


Akers, during an interlude between 





NASH SALES OFFICIALS confer at Great Lakes regional meeting of the 


company at the Hotel Statler in Detroit, July 10 and 11. Left to right, A. 
Lakes regional manager; G. 


Tiedemann, Great 
general sales manager; 


Cc. 


Strelinger, assistant to the 


W. A. Blees, general sales manager; O. L. Arnold and 


R. H. Israel, assistant general sales managers. 





Newark Dealers Elect Mallon; 


Defense Program Perils Show 


NEWARK, N. J.— William L. | 
Mallon was elected president of | 
Newark Automobile Trade Assn., | 
succeeding George F. Fisher, at its | 
32nd annual meeting held here July | 
11 at Robert Treat Hotel. 

Mallon also was re-elected sec- 
retary and manager of the as-| 
sociation, a position he has held | 
several years. His election to the | 
presidency set a precedent, since | 
the association never previously in | 
its history has had the offices of | 
president and secretary filled by | 
the same person. Mallon also is} 
secretary of New Jersey Automo-| 
tive Trade Assn. and NADA direc- | 
tor for this state. 

Other officers named by the} 
Newark group include: First vice- 
president, Bronson P. Booth; sec- 
ond vice-president, Harold F. Herd- 
man, and treasurer, Edward J.) 
Foley. Fred W. Ehrlich and Daniel | 
A. Leary were re-elected to the) 
board of trustees. New trustees) 
named were Walter Van Winkle, | 
Edward J. Rabidoux, Allen R. 
Gribben and Samuel H. Grossman 
Also serving on the board are 


| 





S.C. Dediens Urge 


Full Cooperation 


In Defense Plan 


CAESAR’S HEAD, S. C. Al 
resolution urging automobile manu- | 
facturers to co-operate with the, 
national defense program, even to 
the extent of reducing the output 
of automobiles if necessary, was 
passed by the membership of the 
South Carolina Automobile Dealers 
Assn. at its annual meeting here 
in June. 

The resolution cited the complete 
approval of the association to the 
steps for national defense being | 
taken by the federal government. 

Further resolutions adopted by 
the association opposed federal 
legislation or other regulation of 
the industry; requested a return 
to January new model announce- 
ments; opposed the sale of cars or) 
other merchandise to government | 
employes at discount; urged adop- | 
tion of closed territories and effec- 
tive policing of present closed ter- 
ritories, and urged manufacturers 
to relieve pressure for volume sales 
and only to press for volume that} 
can be obtained at a profit to the 
dealer. 

Eugene B. Smith, Buick dealer 
of Greenville, S. C., was elected 
succeeding F. C. Johnson, Chevro- 
let dealer of Charleston. An amend- 
ment to the by-laws provided that 
in the future the immediate past 
president become a member of the) 
| board of directors. 
| Directors elected at this year's 
|meeting included J. R. Paul, Ford, 
Charleston; Ernest R. Burwell, 
Chevrolet, Spartanburg; Frank 
Thompson, Chevrolet, Dillon, and 
C. G. Vogel, Hudson, Columbia. 
These directors will hold office for 
two years. 

Carry-over directors elected 








a sinatra 
ak 


at 


the 1939 convention include B. M. 
Kilgore, De Soto, Greenville; T. 
W. Huey, Chevrolet, Rock Hill; L. 
P. Byars, Ford, Marion, and J 
R. Waits, Pontiac, Charleston 


| and 


| Bearing 


Booth, Joseph F. Delaney, Harold 


kenzie. 

It was brought out during dis- 
cussion and reports at the meeting 
that plans for the annual Newark 
Automobile Show, generally held 
in a local armory building, are 
complicated by current restriction 
of national guard armories_ to 
military uses as part of the defense 
program. Fear was expressed that 
this situation might block the 
show entirely or force its curtail- 
ment to smaller quarters, due to 


size. Similar situations, it was re- 
ported, are arising in other cities 
throughout’ the 
shows formerly were staged in 
armories, the use of which this 
year is being restricted. 


sides discussing the show situa- 
tion, emphasized the importance of 
dealers closely following both state 
federal legislative develop- 
ments of all types with a view to 
their potential affect upon automo- 
bile merchandising. Guest speaker 


j}at the gathering was James Dal- 
| ton, editor of Motor magazine. 


Car, Truck Sales Up 
60% in Warren Area’ 


WARREN, O. — Sales of new 
automobiles and trucks for the first 
six months of the year in Trumbull 
county were 60 percent greater 
than during the same period in 
1939. This year’s sales of new ve- 
hicles exceed that of last year by 
875. 

Certificates of title for 2,237 new 
cars and 168 new trucks, a total 


|of 2,405, were filed in the county 


during the first six months as com- 
pared with 1,413 new cars and 127 
trucks, a total of 1,530, during the 
same period in 1939. June sales hit 
a high mark for the year with 471, 
on 444 new cars and 27 trucks 
and exceeded by 187 the total sales 
for June, 1939, when 260 new cars 
and 14 new trucks were listed. 


Fafnir Bonus Due 


NEW BRITAIN, Conn. 
Co. will distribute 
employes a 19th quarterly 
July 15 amounting to about 9 percent 
of their earnings for the present 
quarter-year. The company _ started 
paying bonuses in 1935 and has paid 
one nearly every three months in past 
five years. 


Fafnir 
to 1,900 
bonus on 


“Dealers Tell Me,"" by William C. 
Callahan, is an open forum for the ex- 
pression of dealers’ opinions. It 


ap- 
pears weekly in Automotive News. 





se 


a 


BAIR, od 


BUICK SALES CHIEFS huddle on the 


right, A. 
manager; Harlow H. Curtice, presiden 
Henry C. Gillespie sr., southern 


manager, and W. F. Hufstader, 


| 
| 


F. Herdman, Robert B. King, David | few weeks and said that near} 
E. Lane and R. Kenneth Mac-| jj authoritative automotive opinic: 


difficulties in finding other avail- | 
able show facilities of sufficient | 


country where} 


In his annual report, Mallon, be- | 





— 


‘Nash Sales Soar | 
In Final 10-Day | 


Period of Jun¢ 0%? 


DETROIT. — Showing a stron) takes m' 
contra-seasonal upsurge, sales ¢ 
new Nash cars throughout thf reveals 

‘United States during the last y AvTOMOT 

days of June jumped 43° percenfdeal W 
over the comparable period of Magy} pill’s fir 
reports W. A. Blees, general sale 
| manager. ; 
Speaking before a meeting hen) the offi 
| of distributors, factory and regional jn Chicé 
| officials of the Great Lakes regio, 
‘of the company, Blees pointed oy} ors Tell 
‘that sales have become progres} jt seem: 
|sively stronger during the last 3) phasizin 
| days and that for the first tim! of the / 
| in several years June sales exceedei} wherein 
| deliveries in May. jcrities 0 
| Total domestic sales by dealen! “To 1 
| during the month were 5,287 unit) wrong § 
he said, as compared with 4,73 
units in June last year. 

Blees told the distributors an 
field representatives that he say 
no indications of anything mor 
than a seasonal decline in the auto 
mobile business during the nex 







“The 
|was that both new and used ca} subject 
|sales would continue at an excel) fact th 
|lent level throughout the _ balanc| thereof 
of the year. properly 
ties of | 
'N. C. Dealers Set (“tren 

of the | 
Program for 6th | sais 
more ct 


Annual Conclave» 


CHARLOTTE, N. C. — Mondajguide tl 
and Tuesday, July 22 and 23 anj/NADA, 
big days for the North Carolim|subsequ 
Automobile Dealers Assn. when it'takes tl 
sixth annual convention will kjito lack 
held at the Mayview Manor, Blow) consider 
ing Rock. “To s 

Bessie B. Phoenix, associationi}the tho 
executive secretary, says that evenjnationa! 
indication points to the fact thafpotent 1 
this will be a _ particularly welffit of tl 
attended convention. 

Preliminaries for the convention'tions, a 








H. Belfie, director of mere handising ; 


regional manager, 
veneral sales manager 


will start Sunday evening whetibe a cc 
there will be a get-together suppetjoperatir 
and the convention proper will ge/the acti 





underway with a luncheon at noon in their 
on Monday. The first session is 
scheduled for 2:30 p. m. Monday Cl 
The banquet, a highlight of thej“OS€ 
convention, is set for 7:30 p. m OW 
Monday with R. B. House, deanj** ame 


of administration, University ofjseems t 
North Carolina, the banquet}more th 
speaker. Following this there wil|Would | 
be a dance. United 
Tuesday at 10:30 a. m. will se}House 
the second and final session of thejfeel the 
convention when, in addition to the}¢an be, 
talks scheduled, there will be re-}%etweer 
ports and election of officers. the san 
Those appearing on the program lative b 
for the first session will include ae rea 
Pyke Johnson, executive vice-presi-|!ourth | 


/dent of Automobile Manufacturers|that th 


Assn.; N. C. Dezendorf, vice}! the 
president of General Motors Ac-|the par 
ceptance Corp., and W. B. Blalock.} 

legislator and North Carolina Ford} This 





dealer. } to giv 

Speakers for the second sessi0!} active 

will include James Dalton, editor} plans 

of Motor; Chester H. Gray, directol} membs 

of the National Highway User’) tive, , 

Conference, and Adolphus Mitchell. result 

senior traffic engineer, state high-| NADA 

way and public works commissiol| the as 

Robert L. Thompson, director 0} if this 

the State News Bureau, will be the} ciation 

luncheon speaker on Monday. Open 1 

Stanley Horner, president of Na-| they 

tional Automobile Dealers Assn.| Nate } 

has indicated his intention to at) im my 

tend the convention, as has W. E | able, 

Blanchard, manager of NADA | to the 
along with managers of several 

state associations. a. _— INT 

| to 

Could 

bof NA 

A ithis or: 

‘arried 

ees y 

bons ¢¢ 

| join 

jcmbe 

erve 

|toups, 

such 

Nore ¢ 

e MUSsSINESS roe the * 

29% 9 ‘ "Edmenden saa aaa and mi 

. a wes i " *AValler manager: | ~~ ae 


Western sales 


' 











By 


i LL MALLON, manager of New- 
ne we Automobile Trade Assn., 
| takes me to task on two counts this 

eek, which is gratifying, for it 
ee at least reads 






ron; 
Z that Bill 
, a 
. ror OnE News, I may as well 
‘cenf deal with these chronologically. 
Bill’s first letter dated July 3, says: 
“Dictation of this letter has been 
| delayed due to my absence from 
hen the office, attending the meeting 
: a . 0. 
cial Way remarks refer to your “Deal- 
| out ers Tell Me” column of June 24. 
Bres| It seems to me that you are em- 


it 3) phasizing the value of the members | reading as follows: ‘Richberg Hints 


tim! of the ATAM retaining a position 
edei| wherein they would be valuable as 
‘critics of NADA activities. 
alen| “To me, this seems to be the 
nits) wrong setup. Constructive criticism 
47%} should originate from within an 
organization, not from without. To 
my mind, the sooner all who are 
supposed to be working in the 
dealer interests, combine their ef- 


and 
sav 


mor ; 
wutefforts in one co-operative fountain 
nexfhead, the better it will be for the 


earl dealers. ; 
ini! +“The only reason for NADA being 


 catsubject to criticism is due to the 
xcel-lfact that the dealer members 
ancl thereof lack sufficient interest to 
properly participate in the activi- 
ities of that organization. 
| P“ae the thinking of the members 
lof the ATAM is constructive and 
h ' valuable to the dealer interests, 
more could be accomplished by a 
ive co-operative arrangement wherein 
the thinking of the ATAM might 


nda} guide the original thinking of the | 


; anpNADA, rather than being used | 
olim| subsequently to criticize the mis- 


takes the NADA might make due 
to lack of proper analyzation and 
consideration of their activities. 

“To sum it up, I go along with 


n its 
1 bh 
slow: 


tion'}the thought that the NADA, as a 
everiinational association, should be a 


that 


wel. 


potent force working for the bene- 
fit of the vast majority of dealers, 
and that all state and local associa- 
ntion}tions, and their managers, should 
whelibe a component part thereof, co- 
pperfoperating in not only furthering 
ll getithe activities, but also participating 
noon in their origin.” 

yn. is} x ok x 


ry Close Relationship Needed 
», mp \JOW I don’t quite agree with the 
dean}+‘ amalgamation idea which Bill 
y ofsseems to propose in this letter, any 
yuet}more than I would feel that much 
, wil|would be gained by merging the 

United States Senate and _ the 
House into a single body. Yet, I 
feel that a very close relationship 
can be, and should be, established 


] see 
f the 
o the 


Dealers tell me . . 











‘illiam C. Callahan 








e re-pbetween ATAM and NADA in much | 


jthe same way that our two legis- 
gram) ‘ative branches function. Bill gives 
clude pone reason against a merger in his 
presi: | fourth paragraph, in which he says 


urersjthat the weakness of NADA lies | 


vice- }in the lack of active interest on 
 Ac-ithe part of its membership. 
lock. * oe x 


Fort} This unfortunately is true. But 
_ | to give the ATAM members an 
'SSi00} active part in formulating NADA 
-ditor | plans merely because NADA 
ector members themselves were inac- 
Users) tive, would, in my _ estimation, 
chell| result in placing the policies of 
high} NADA under the domination of 
$S102 | the association managers. Even 
or vel if this did not occur, the asso- 
e the} ciation managers would still be 
: | Open to charges by dealers that 
f Na-} they Were attempting to domi- 
Assi. | Nate NADA. Neither eventuality, 
Oo . rd my opinion, would be desir- 
N. : - nor would either contribute 
ADA | to the welfare of the dealer. 
vera! ea 
— ()s THE other hand, in referring 
to the 





ene : 
Sins eae I think 
h eo a indulge in to advantage. 
members oe composed of 
cry, > Of both associations could 
“© as liaison between‘ the two 


both associa- 


ee I, personally, believe that 

More ‘eemnitioe could function 
ft toe thj nr if it represented 
ional land . n ing of dealers on one side 
ager: *ssociation managers on the 
saie 





| 
| 


| out that there is a paradox in the 


| such way a paradox is created. 
* * * 


ould _position which ATAM | 
tN retain as a friendly critic 
eco. did not imply that 
nal . Iclsm_ need, necessarily, be 

€d outside the joint confer- 
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other. A friendly rivalry would 
stimulate the membership of both 


groups. 
* * * 


Headline Is Attacked 
_ second letter is dated July 
8, and reads as follows: 

“T hate to be picking on you all 
the time, but hope you do appre- 
ciate that I endeavor to be con- 
structive in my remarks and any 
suggestions which I make will react 
to your benefit. 

“The July 1 edition has a big 
headline across the top of the sheet 


New NADA Setup.’ Of course, the 
reading matter in this article does 
not fit in with that heading, and 
I do not think it is advisable to 
use it. As a matter of fact, Rich- 
berg’s job has nothing to do with 
the reorganization of NADA in 
any way. His efforts will be con- 
fined strictly to factory-dealer re- 
lations. Naturally, favorable de- 
velopments along that line would 
be incorporated in the NADA setup. 

“I do not think that you should 


|lend any confusion to the dealer 


group as to the difference in the 
duties of Richberg and those of 
the Policy and Planning Commit- 


tee.” 
e = 8 


Setup Already Effected 

F OUR story, or heading, in the 

July 1 edition led anyone to feel 
that Richberg was supplanting the 
policy and planning committee of 
NADA or changing its policies, I 
am sorry. We merely intended to 
convey the fact that Richberg at 
Chicago had indicated a change in 
the setup of NADA, to divide deal- 
ers into makers’ group, was seri- 
ously considered. I think such a 
move is worth real consideration 


and have suggested it myself in 
some previous writings. May I 
quote from  Richberg’s Chicago 


speech which, in my estimation, 
indicates that a change has not 
only been contemplated, but al- 
ready effected. Mr. Richberg said: 
es «+ 8 

“What we are trying to do at 
the present time is to gain a 
common understanding between 
manufacturers and dealers of 
sound principles which should be 
written into contracts and which 
should be maintained in carrying 
out contracts. At this point I 
should make it clear that we 
are not asking the manufacturers 
as a group to discuss these prob- 
lems with representatives of the 
dealers as a whole. We are seek- 
ing to have discussions with a 
manufacturer and representatives 
of HIS dealers. When I talk with 
the manufacturer it is in behalf 
of HIS dealers and after some 
preliminary exploration it is the 
intention to have discussions be- 
tween a particular manufacturer 
and representative dealers who 
handle HIS line, in which again 
my participation is specifically in 
behalf of those dealers.” 

To me, that represents a new 
approach and a new setup. 


Closed Territories 
HILE I’m on this, a word about 
closed territories. A few weeks 
back we had an editorial pointing 


fact that dealers ask manufactur- 
ers to enforce one set of rules, 
while complaining when manufac- 
turers enforce another. In some 
circles this was construed as op- | 
position on our part to closed | 
territories. This is not the case. It 
is opposition to stating a case in| 





I would think that, since most | 
state legislation has been de- | 
signed to curb factory practices, 
the consistent position in this 
case would be one of opposition. 
That is, why not demand that 
factories refrain from appointing 
dealers to territories of inade- 
quate potential, and further de- 
mand that factories refrain from 
condoning sales by a dealer from 
d on Page 13, Col. 5) 


(Continue 


Constant Followup 
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Seen Nee 


| —~Crowell Survey 


Plymouth Honors More Dealers . . . 








MORE DEALERS get Plymouth awards for sales leadership during 1939. 
Here, Roy Burnett, De Soto-Plymouth dealer of Portland, Ore., receives the 


B. Wagstaff, De Soto general sales manager, as 


y J. 
Seoten ate See St for Plymouth and De Soto, 


Bob Burlan and Arnold Reading, regional chiefs 
look on. 





TEXAS WINNER is C. S. Hamilton Motor Co., Chrysler-Plymouth dealer in 
Dallas. Shown is C. S. Hamilton accepting the gold cup from L. Hazelhurst, 
left, Chrysler regional manager in Dallas, and is being congratulated by Mayor 
Woodall J. Rogers of Dallas, center. 





IN MARYLAND the Plymouth award went to Funk & Ennis, Inc., Chrysler 
distributor, Baltimore. Left to right, L. M. Funk; J. T. Condon, Chrysler 
regional manager, Philadelphia; Mayor Howard W. Jackson of Baltimore; 
Charles M. Ennis, and Jack Burr, Plymouth representative. 





NEW MEXICO victor is Mac Clevenger, Chrysler-Plymouth distributor of 
Albuquerque (center, right), who holds one leg of the Plymouth trophy while 
Geo. K. Converse, sales manager, holds the other. Vaughn Snively, Chrysler 
regional manager, is in the middle, while City Commissioner Clyde Oden and 
Oscar Love, chamber of commerce head, look on. 





IN PENNSYLVANIA the Plymouth trophy was presented to David T. Robin- 


son, Dodge-Plymouth dealer, Philadelphia. Left to right, J. N. Burr, Plymouth 
representative; Frank Harris, retail sales manager; Robinson, and A. R 
Howard, city sales manager, Dodge division. . ? 
Hudson Boosts Prices vances ranging from $10 on its| 
ne : 5 lowest ice ‘ars s its 
$10-S40 on °40 Models priced cars to $40 on its 


highest price line. 


DETROIT. Hudson Motor Car 
Co. has released a new price list The new prices are in effect as| 
for its 1940 models, showing ad-' of July 5, it is announced. 


| Frederick C. 


paredness drive. 


Shows Buyers’ 


Rapid Decisions 


By William C. Callahan 
Managing Editor 

DETROIT. Some interesting 
studies revealing that, when buyers 
decide to come into the market 
for a new car, they act quickly 
and fewer of them shop than may 
be supposed, is indicated in the 
1940 annual survey among buyers 
conducted by Crowell-Collier Pub- 
lishing Co. The survey was based 
on personal interviews with 3,231 
buyers of 1940 cars. Questioning 
was conducted by Paul W. Stewart 
and Associates. 

This study revealed that 26 per- 
cent of the buyers had been plan- 
ning their purchases only one week 
in advance of actual purchase. This 
probably proves better than any 
other argument the need for con- 
sistent followup, strong and effec- 
tive local advertising, and the con- 
stant contacting of a prospect who 
may seem colder than a dead her- 
ring. Those who had been consid- 
ering the purchase of a new car 
for two weeks accounted for 18 
percent of the buyers interviewed. 
The three-week group dropped to 
8 percent and the four-week group 
climbed back to 18 percent. 

We get a better appreciation of 
the rapidly moving industry we are 
part of when we realize that this 
survey shows that 83 percent of 
all car purchases are made within 
two months of the time the buyer 
first thought about getting a new 
car. When we contrast these figures 
with another section of the report, 
which shows that only 17 percent 
of the buyers interviewed had been 
contacted by the dealer while 83 
percent got in touch with the 
dealer themselves, we can question 
how good our market coverage is. 

On the question of shopping, the 
survey shows that 45 percent of 
all buyers talked to only one dealer. 
Those who talked to two dealers 
accounted for 21 percent of the 
total, while 15 percent talked to 
three dealers. Ten percent shopped 
around among four dealers and 9 
percent talked to five or more. 

Competition among dealers for 
the same make of car was less 
severe than is generally supposed. 
Eighty - five percent of buyers 
talked to only one dealer handling 
the make of car they finally 
bought. Ten percent talked to two 
dealers; 3 percent to three dealers; 
1 percent to four dealers and 1 
percent talked to five or more. 

On the question of trade-in allow- 
ances, these buyers reported that 
in the lower price group only 25 
percent had been offered a higher 
trade-in for a car in the same price 
class. The remaining 77 percent got 
no such offers. In the medium price 
group, the figures were 23 percent 
offered better allowances, 76 per- 
cent not offered. In the medium- 
high price group, the figures were 
16 percent “yes” and 81 percent 
“no.” The higher priced group was 
20 percent “yes” and 76 percent 
no.” 

Further analysis of the 1940 
Crowell survey, showing the fac- 
tors which influence sales and 
service sales, will appear in subse- 
quent issues of AUTOMoTIvE News. 


Henry Appointed 
To U. S. Defense 


Advisory Board 


WASHINGTON. Thomas P. 
Henry, president of American Au- 
tomobile Assn., last week was ap- 
pointed an advisor on transporta- 
tion to the National Defense Ad- 
visory Commission. The appoint- 
ment was made by Ralph Budd, 
ea director of the new 
setup which is headed by Williz 
S. Knudsen. - es 

Previously he had appointed as 
advisors Ted V. Rodgers, president 
of American Trucking Assns.; Ar- 
thur M. Hill, president of National 
Assn. of Motor Bus Operators; 
Horner, assistant to 


Alfred Sloan jr., chairman of 


P, 


| General Motors, as representatives 


of the motor world in the pre- 
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AUTOMOTIVE 


One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value.—(AN 6-10-1933). 
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Clearing the Way for Action 


yr te ege last week of many of the factors per- 
taining to taxation and amortization of investments for 
defense expansion in industry, should do much to get our 
much-needed program definitely on the way. Up to now, 
with the exception of a sprinkling of education orders, the 
vast facilities of the automotive industry have scarcely 
turned a wheel in the program. 


There are many factors involved, and it is not a question 
of patriotism when businessmen, who are responsible for 
the investments of thousands of stockholders, want to know 
where they stand before entering upon the vast expenditures 
which will be required to get the defense production under- 
way on a volume basis. An early and official clarification of 
these points probably is our first step on the way to security. 


In this regard, too, may we point out that, while progress 
to date may seem slow, we have moved with much greater 
efficiency than marked our progress in 1917 and ’18? At 
that time a full year elapsed before the War Industries Board 
began to function. Already its counterpart in the Defense 
Advisory Commission is on the job. We are confident that 
this board will take every step possible to expedite the work 
needed that can be taken after due consideration to all 
parties involved. Red tape must go. 


Hoffman Hits a Homer 


OOKING at our national future from a businessman’s 

standpoint, Paul G. Hoffman, president of Studebaker, 
in an address printed elsewhere in this issue, sounds some 
timely warnings that should echo down through the con- 
sciousness of all of us. Hoffman points out that only by 
each of us taking an active part in the preservation of our 
democratic form of government can the continuance of that 
government be assured. . 


Our dangers from within, he warns, are as great as our 
dangers from without. Complete co-operation among labor, 
industry and government are needed now more acutely than 
at any other time. No group, he adds, can seek advantage 
over another group without jeopardizing its own liberty. 


Through Mr. Hoffman’s talk there runs a motherlode 
vein of clear, lucid thinking that is much needed at this time. 
We highly recommend it for your consideration and study. 


Roundtable Talks 


ONFERENCES between Donald R. Richberg, represent- 

ing National Automobile Dealers Assn., and representa- 
tive leaders in the manufacturing end of the industry, have 
been resumed. Talks to date have been more or less ex- 
ploratory in nature and aimed to determine the best course 
to be followed in the future. Richberg’s familiarity with 
governmental procedure and anti-trust laws should help 
him in steering these discussions away from channels that 
lead nowhere. We sincerely hope that in this way the 
answer to many of our problems can be found, which would 
preclude resort to other tactics that usually have got us 
nowhere fast in the past. May we reiterate that dealers 


should be less interested in the topics discussed at these 
meetings than they are in ultimate results? Patience will | 
add much to progress. 
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By GEORGE M. SLOCUM 


DEFENSE Unless I am completely 
‘BOGGING misinformed by a doz- 
DOWN? en or more men with 

whom I have talked in 
the last few days, the statement 
which Clifford Prevost, Washing- 
ton correspondent of the Detroit 
Free Press, made last Wednesday 
morning is a plain statement of 
fact. He said, “officials of the De- 
fense Commission are admitting 
that the mass production plan is 
bogging down. This is not due to 
the Defense Commission but is at- 
tributable entirely to inability on 
the part of other agencies of the 
government, notably the Treasury 
and the Department of Labor, to 
specify what will be demanded.” 
From what I gather, little progress 
has been made in getting war ma- 
terials (notably aviation motors) 
under way. Not because manufac- 
turers are not more than willing 
to apply every facility they possess 
to production of what the govern- 
ment needs, but because already 
we are being entangled in the same 
kind of red tape that laid France 
low and now has England leaning 
against the ropes. 

e.F & 


My informants tell me manufac- 
turers in the automotive industry 
are being asked to sign contracts 
which are literally “a pig in a 
poke.” They are asked to submit 
sealed bids for intricate and costly 
mechanisms which they have had 
no experience in building, and are 
being asked to take a gambler’s 
chance on being able to net even 
the small 8 percent margin of 
profit as limited by Congress. 

. ae 


Now, either we Americans are 
being deluded by a lot of pre- 
election bogey-men as to our im- 
minent danger, or we are being 
deliberately doublecrossed by an 
antiquated system of procurement 
and supply which is threatening 
American inventiveness, American 
ingenuity and the American ability 
to accomplish the seemingly im- 
possible. I am not surprised that 
we in Detroit are getting the first 
rumblings of this unwarranted de- 
lay, or that a Detroit newspaper 
correspondent in Washington is the 
first to proclaim publicly “that the 
program is (already) bogging 
down.” This industry is geared for 
action. It was built by pioneers 
like Ford, Chrysler, Durant, the 
Dodge brothers and others to 
whom minutes and hours meant 
what days and weeks. seem to 
mean in Washington today. If 
there is a job to be done, we do it 
and count the cost when we count 
our winnings! 

ok on” ” 

It should be perfectly obvious to 
a grade school student that, if the 
first objective of our government 
is to increase its productivity of 
materials and equipment for de- 
fense, then the original orders 
should be placed on a cost-plus 
basis to get our vast producing 
units under way. It was done in the 
last war, and it did get results! 

* ok * 


No good American wants to see 
new millionaires made out of this 
defense program, any more than 
they want to go back to the silk- 
shirt labor days. It is a fact, how- 
ever, that we have come a long 
way since 1916 in collecting taxes 
on excess profits from both cor- 
porations and individuals, so ac- 
tually the liberality of the govern- 
ment in placing contracts to speed 
up production will come right back 
into the Treasury in ratio to the 
prosperity of the country. 

* * ok 


So far there has been no indica- 
tion of any discouragement on the 
part of the hard-working, dollar- 
a-year Defense Commission made 
up of the best production minds in 
America, but I am afraid they are 
working under a terrific handicap 
of government red tape. I am just 
as certain that within the next few | 
weeks such a clamor will arise | 
from the press (abetted by angry 


public opinion) that it will be of 
no help in strengthening our po-| 
sition in the minds of our enemies, 
whoever they may be.—G.M.5S. 


The Modern Laocoon 
Says Wesster: “Laocoon—A priest who warned the Trojans against: 
wooden horse of the Greeks, and in consequence was, with his two s 
destroyed by serpents; portrayed in a marble group in the Vatico 








In This Corne 







‘Well Done eee ese ® e es “ 


expressed in this column are those of our readers. 
Asnnt moun contrinations will not be accepted but confidence will 


be observed upon request. 


Used Cars 

Your article in the July 1 issue 
of Automotive News, “Quick Resale 
Held Key to Used Car Profit’ is, 
in our opinion, so well done and 
so much in line with our thinking, 
that we would like, with your per- 
mission, to copy it in mimeograph 
form and send a copy with a cover 
letter to each of our district and 
branch managers and vice-presi- 
dents in the field. We will, of 
course, give full credit to you and 
to AvTomoTive News, stating the 
date of issue. 

We feel sure that you would have 
no objections to our sending this 
material to our own organization 
and are therefore going ahead with 
the preparation of the letter and 
also to mimeograph copy of the 
article but we would appreciate 
it very much if you would give 


Willkie-ana 


“T have just read your colum: 
entitled, ‘I Go for Wendell Willkie. 
It is most discouraging. How are 
we Willkie Republicans going to 
beat hell out of you New Dealers 
if you all come over and join us? 
There must be some law against it. 
It surely is some kind of unfair 
trade practice. Anyhow you are 
good company and I am glad to 
see you on the right side of the 
fence.’’—Charles E. Sweet, Topeka, 
Kan. 

“Congratulations on your A 
Word in Edgewise’ re Willkie. It 
puts the case simply and irresist- 
ibly. I find Kansas folks 
Topekans 
siastic.” Marco Morrow, Cappe! 
Publications, Inc. 


A Word in Edgewise’ in 


“Your * 
the current issue of AUTOMOTIS 
News rings the bell with me_ 10 
percent. Congratulations! I wish i 
might have written that myself 
William M Springer, Southern 
Agriculturist, Chicago 





at least | 
overwhelmingly enthu- | 





us your definite O.K. on the rele: 
of the material—L. W. Walla 
assistant advertising manage 
White Motor Co., Cleveland. 
Coming Events 
AUGUST | 
16-17—Seattle. (New Washington = 
tel). SAE West Coast Transpe 
tion meeting. : 
24-25—Syracuse, N. Y. (Quondem 
tel). Empire State Automobile ¥ 
chants Assn. annual conventiol. | 
27-28—Chicago (Edgewater Beach a 
tel). Automotive Trade Assn. M% 
agers meeting. 
SEPTEMBER 
9-13—Detroit. American Chemical ¥ 
ciety. i 
24-25—Milwaukee. (Schroeder Hot} 
SAE National Tractor meetine, 
30-Oct. 1—Chiecago (Stevens Hotel). 
tional Lubricating Grease Inst 
annual meeting. | 
OCTOBER i 
7-11—Chicago (Hotel Stevens). y 
tional Safety Congress and Es} 
sition. x 
12-19—New York (Grand Central ! 
ace). National Automobile Sho* 
12-19—Rochester, N. Y¥. Thirty - ‘| 


12-19—Detroit (Convention Hall) 4' 
mobile Show. 


Annual Automobile Show. i 
12-20—Los Angeles. Annual Auto! 


Show. ; 
14—New York. (Hotel Commo@ 
SAE Annual Dinner. 


19-26—Baltimore (Fifth Regiment 7 
mory). Automobile Show. dl 

19-26—Pittsburgh (Hunt Armory). ‘ 
nual Automobile Show. ns 

19-26—Buffalo. Automobile Show. \* 
tative.) 


19-26—Newark. Automobile Show. 
19-26—Washington. Automobile > 
20-26—St. Louis. Annual Auto! 
Show. j ‘a 
26-Nov. 3—Chicago (International * 
phitheatre). Chicago Autom 
Show ; 
31-Nov. 1-2—Los_ Angeles, (Hotel | 
rriere SAI mal Aircraft + 
duct i 
NOVEMBER 
1-9—San Franciseo. Automobile 5") 
DECEMBER 
y-14—Chicago (Navy Pier), 
Auton t t -ervice Indust 
M 


JANUARY 
Book-Cadil 


§-10—Detrovit 
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Given a good product, competitively priced 
and soundly advertised, what are some of 
the points that count in becoming a success- 
ful automobile merchant? Here are some 
of the things we look for and ask about: 


Does he think the automobile business is a good busi- 
ness in which to be engaged? 


What does he think of Chrysler Corporation and its 
products? 


Has he had any success in running his own business? 


Would his previous experience help him or hinder 
him? 


Is he a good merchant? 
Is he used to work and does he like it? 
Does he get along well with people? 


Is he pleasant in his approach to his job and his 
associates? 


Does he have the respect of people who know him? 
Has he initiative? 

Has he a cheerful outlook? 

Has he imagination? 

Would he be happy with us? 

Does he organize his work? 

Is he a good manager? 


Does he distinguish between the important and the 
unimportant? 


Is he willing to learn, to listen to advice, or does he 
know all the answers? 


Is he attentive to important details? 

Is he a self-starter? 

Does he adapt himself quickly to new situations? 
Is he resourceful and independent? 

Is he a good disciplinarian? 

Can he take responsibility and make decisions? 








POINTS that COU NT 


Is the level of his performance consistent? 
Does he get things done? 


Does he show judgment and foresight in adding addi- 
tional help and in expense control? 


Does he take pride in accomplishment? 
Is he effective in teaching his employes? 


Is this locality a good place for him to establish 
himself? 


How big is the market in which he operated before? 
Can he grow up to the possibilities of a larger market? 
How many cars are sold here? 

What are the service possibilities? 

What kind of a car market is it? 


What is the immediate expectancy here for a good 
merchant? 


How much capital has he? 
Can he command ample credit? 
What kind of establishment should he have? 








ees 
YOU GET THE GOOD THINGS FIRST FROM CHRYSLER CORPORATION 


Oil Cushion Bronze Bearings e Airtemp— Air Conditioning 





Car, Truck Demand Shows 


Gain in All Price Classes 


Special to Automotive News 
WASHINGTON.—Exports of au- 
tomotive products from the United 
States in May were valued at $22,- 
876,127, or 4.3 percent more than 
the April figure of $21,882,712, ac- 
cording to the U. S. bureau of 
foreign and domestic commerce. 
Foreign demand for passenger 
cars and trucks was slightly higher, 
while miscellaneous automotiv 


Dodge Appoints 
Ouellette to Sales 


Supervisor Post 


DETROIT. — Appointment of 
Louis J. Ouellette to the post of 
sales supervisor of Dodge is an- 
nounced by For- 
est H. Akers, 
vice-president. 

Ouellette 
has been on the 
Dodge executive 
staff for a num- 
ber of years, dur- 
ing the past eight 
of which he func- 
tioned as execu- 
tive assistant. 
Prior to that pe- 
riod Ouellette 
was assistant di- 
rector of Dodge advertising. 


Ouellette’s latest advancement is 
into a new executive sales post in 
which he _ shares. responsibilities 
with Dodge sales supervisor D. T. 
Stanton. 











L. J. Ouellette 


Retail Financing Up 
24% in Dollar Volume 


WASHINGTON. — Dollar volume 
of retail financing of new passen- 
ger automobiles during May was 
24.2 percent higher than during 
May last year and 92.6 percent 
above May, 1938, according to pre- 
liminary estimates of the U. S. 
commerce department last week. 

As compared with April there 
was an increase of 2.1 percent. 
Last year the April-May increase 
was 9.5 percent. 
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SMALLPARTS 


SELECTIVELY FLAME-HARDENED 


Nickel alloy steels offer added ad- 
vantages for rapid flame harden- 
ings. Although flame hardening 
was originally intended for selec- 
tive heat treatment of large parts, 
its efficacy for relatively small 
parts has been demonstrated by 
Eaton Manufacturing Company. 
The specific problem was harden- 
ing cam tracks of clutch actuators 
made from SAE 3150 Nickel- 
chromium steel. Extreme hardness 


is desired only on the track por- | 


tion. Conventional practice dic- 
tated oil-quenching in batches but 
that procedure, combined with 
heating above the critical 
resulted in too much expansion for 
the desired snug fit in threaded 
sections. Selective flame-hardening 
of Nickel alloy steel cam tracks 
produced desired results and im- 
proved the manufacturing setup by 
permitting thread cutting after 
hardening. Further cost economy 
was achieved by installing a flame- 


hardening machine in the machine 


line, thus eliminating transporta- 


tion to and from heat-treating de- 


partment. 
duced 


Automotive parts pro- 
Nickel alloy steels 
provide greater 
usefulness and 
longer life. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 


from 





point, | 


| products were shipped in somewhat 
lesser quantity. 

Shipments of passenger cars to- 
| taled 9,027 units, valued at $5,843,- 
707, as compared with 8,041 and 
$5,245,130 in the previous month. 
Truck purchases in May advanced 
from the April figures of 7,591 units 
valued at $5,488,765, to 7,832 units 
worth $6,995,465. 


Passenger car shipments’. im- 
proved in every price class as well 
as to each of the leading markets. 
Canada, Argentina, Union of South 
Africa, Brazil and the Philippine 








Islands represented the leading 
countries of destination in this 
classification. 


In the commercial vehicle field, 
Argentina, Brazil, Belgium, Nether- 
lands Indies and Finland were the 
chief purchasers. Of these, only 
Belgium reported lowered pur- 
chases during the month. 

Demand for miscellaneous prod- 
ucts was generally reduced from 
April sales, the complete valuation 
for exports in this category 
amounting to $10,036,955, as com- 
pared with $11,148,817 in April. 

The value of all automotive ex- 
ports was 8.5 percent below the 
figure for the corresponding month 
of 1939 at which time shipments 
were valued at $25,008,146. May 
shipments also stand 8.8 percent 
lower than the January-May aver- 
age of $25,096,290. 


Columbus Sales 
o 
Way Up in June 

COLUMBUS, O. — June, which 
usually witnesses the first break 
in new passenger car sales, turned 
the tables in Franklin county and, 
instead of slipping into a decline, 
put on a rather healthy gain. 

Statistics disclosed 1,453 new 
passenger car units were sold dur- 
ing the month, against 1,317 units 
in May and only 1,186 units in 
June, 1939. 

Truck sales meanwhile slipped 
a little. The total number of new 
units for which certificates were 
filed was 154, against 164 in May 
and 146 in June, 1939. The month’s 
total brought the number for the 
six months to 948 units against 
868 in the same period last year. 

New passenger car sales in the 
six months were 7,967, against 
6,260 in the first half of 1938. Used 
ear sales also dropped off some- 
what in June, as did used trucks. 


Grant to Attend GM 


Day at San Francisco 


SAN FRANCISCO.—R. H. Grant, 
vice-president 
General Motors Corp., will make a 
| special visit to the coast to parti- 
cipate in the program planned for 
General Motors Day at the San 
Francisco Fair July 27. 

General Motors day last year on 
Treasure Island set up a new at- 
tendance record then for Saturday 
crowds, with the exception of last 
year’s opening day, according to 
exposition officials. 





Md. Studies Boetiton 


Of Motor Tax Laws 
BALTIMORE. Legislation of 
other states is being studied here 
| by the governor’s tax revision 
| commission with the view of elimi- 
nating property 
taxes now levied on motor vehicles 





in this state, according to William | 


L. Henderson, commission member. 
Such action, it was pointed out, 
; would mean the 


istration cards - 
trouble recently in Baltimore 
and the elimination of assessments 


in charge of sales, | 


and horsepower | 











discard of the} 
|system of perforating vehicle reg- | 
which has caused 


'GM’s Hourly Employes 


on vehicles. A new levy replacing | 


the present taxes could be based, 
among other things, upon the age 
and weight of vehicles, with collec- 


tion centralized in the hands of 
the motor vehicle commissioner, 
Henderson said. He added that a 
commission report on motor ve- 
hicle laws probably will be sub- 


mitted to the governor and legisla- 
tive council this fall. 


WORK OF CONVERTING the former 
into a heavy press metals division for O 


mately 400 men, has been 
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| 





| 
| 


roperties of the Ryan Bohn —a 
dsmobile, which will employ approxi- | 


started in Lansing. Workmen commenced extensive 


alterations as well as the construction of plant additions. Photo shows C. L. 
McCuen, general manager of Oldsmobile, who with other plant executives, 


participated in ceremonies. 


Wis. Dealer Carries Suit 


Against Ford to High Court 


Special to Automotive News 


JANESVILLE, Wis.— Robert F. 
Buggs, local automobile dealer, 


will apply for a writ of certiorari 
from U. S. supreme court in his 
action against Ford Motor Co., it 
was announced following dismissal 
of the Buggs suit by the circuit 
court of appeals in Chicago on the 
ground that a valid contract ex- 
isted between the plaintiff and the 
manufacturing company. 

The $150,000 damage case, which 
involves the cancellation of a 
dealer franchise here, has been 
in the courts since early in 1938. 
Also involved in the action is the 
legality of the 19837 Wisconsin law 
regulating motor manufacturers, an 
act which the district and appeal 
courts have refused to pass upon. 

The Chicago appeal court, in its 
decision sustaining Federal Judge 
Patrick Stone, Madison, and up- 
holding the contract, said that “an 
examination of its terms indicates 
that it was dictated by the manu- 
facturer at Detroit and drawn by 
its counsel with the avowed pur- 
pose of protecting the manufac- 


Nash 


(Continued from Page 1) 
completely new line built especially 
to broaden the Nash coverage 
from the “35 percent of market” 





series, to reach into all except the 
very highest and very lowest priced 
ranges. 

In addition to the sales of auto- 


mobiles, the company reports con-| 


tinuing good demand for its re- 
frigeration units. Earnings during 


the quarter just ended are ex-| 
pected to show a net profit close | 


to $700,000, which is approximately 


16 cents a share on the 4,291,306 | 


shares of $5 par capital stock out- 
standing. 

This would almost double the 
$392,941, or nine cents a share, re- 
ported for the March quarter, and 
compare with $108,264, or 


June 30, 1939. For the first nine 
months of the company’s Sept. 30 
fiscal year, net thus would be in- 


two | 
cents a share, in the quarter ended | 


{turer to the utmost and granting, | 


| 


through his attorney, Jacob Geffs,| agent. 





Chicago Sales 


In June and First 6 Month 





dicated at around $1,100,000, or 26) 


cents a share, against a net loss of 
$1,439,198 in the like 1939 period. 


Get Vacation with Pay 
NEW YORK.— Alfred P. Sloan 
jr.. chairman of General Motors 
Corp., announced last week that all 
its division managers in the United 
States have been authorized to 
grant, for the year 1940, to hourly- 
rated employes who have had on 
July 1, 1940, one year’s service or 
more, a vacation with 40 hours’ pay 
or an equivalent payment in lieu 
of such vacation. 


| county 


if any, 
smallest 


few rights to and the 
possible protection of, the | 


“It is one which affords some) 
support for the wisdom and the 
necessity of legislation which pro- 
tects the weak against the strong | 
party in situations like the instant | 
one,” the opinion continues. “The | 
terms of this and other similar) 
agreements had, no doubt, a causal | 
bearing upon the passage of the) 
legislation which the state of Wis-| 
consin enacted in 1937. It cannot | 
be ignored in considering the valid- 
ity of such legislation.” 


The decision quotes several ap- 
peals courts rulings, including two | 
in the Chicago circuit, which have | 
held that such contracts are void | 
because of lack of mutuality, but | 
says that “such disagreement as) 
seemingly exists in the decisions | 
may be partly attributed to the| 
differences in the terms of the 
agreements under attack” and adds | 
that “we are convinced that the| 
agreement before us is not uni-| 
lateral and is valid.” 

Having determined that the con- 
tract was valid, the court did not! 
pass upon the legality of the Wis- 
consin law regulating automobile | 
manufacturers, except to rule that 
the law did not affect valid con- 
tracts written prior to its passage 
and says that “it becomes unneces- 


which was represented in the 1940 | S@7Y for use to consider the two 


| other difficult and vexatious ques- 


tions which appellant has raised.” | 


The Wisconsin law, which is ex- | 
pected to be an issue in the su-| 
preme court case, provides for| 
suspension or revocation of the| 
license of an automobile manufac- | 
turer “who has unfairly without 
due regard to the equities of a | 
dealer and without just provoca- | 
tion, cancelled the franchise of any 
motor vehicle dealer.” 


Special to Automotive News 

CHICAGO. — Hitting a total of 
11,674 units for June and 71,398 
for the first six months of this 
year, new car registrations in Cook 
were the second largest 
in history for that month and the 
first half-year periods. In both re- 
spects, they were exceeded only 
in 1937 for June and the first six 
months. 

The comparison, as compiled by 
the Bureau of Motor Advice, shows 
a gain of 2,740 units for June and 
21,017 for the first six months over 
last year. 

On the other hand, the effects of 
decline reflected 


new cars 


were 


were rep! 


a seasonal 


since 13,353 







‘of Ford Motor Co. of Canada Ly 


‘ing to Wallace R. Campbell, pre 


‘during June 
| month of 1939 by almost 70 perce 


| with 2,490; Plymoulth with 1% 
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Ford of Canada 
To Expand Plant 
For War Outpy 


MONTREAL. — Work will stg 
immediately on 4 $700,000 expa 
sion of the Windsor (Ont.) p| 








to increase facilities for the pp 
duction of military equipment { 
the Canadian government, accor 


dent. : i 
The plant expansion consists , 


an addition to the 15-acre Fy 
machine shop which will provi 
109,440 square feet of new fly 


‘space for military production. 


“The addition to our plant wi 
be made available for the man) 
facture of Universal machine gt 
carriers for the Canadian gover! 
ment.” 


Detroit Sales 
In June Top 
1939 by 706 


DETROIT. — New passenger ¢ 
sales in Wayne county (Detro’ 
topped the say 






according to Detroit Auto Deak 
Assn. compilations. At the san 
time new truck registrations 
ceeded a year ago by 20 perced 

A total of 12,257 new cars we 
sold during June, as against 7) 
units in June, 1939, while trud 
totaled 584 units compared with 
in the corresponding period of 1% 

New car sales during the firsts 
months also showed a wide g 
over last year, the total of 62 
comparing with 41,514 units 
1939’s first half. Truck sales in ti 
first six months reached 3,877 
against 3,162 in the same peri 
last year. 

Ford continued in the van 
new car makes, with a total 
2,738 units, followed by Chevro 










Dodge, 1,045; Pontiac, 976; Buic 
879; Mercury, 478; Oldsmobile, 41! 
Chrysler, 325; De Soto, 306; Hu 
son, 300; Packard, 271; Cadilla 
LaSalle, 144; Nash, 127; Studebake! 
101; Lincoln, 56; Willys, 17, ar 
Graham, 9. 


















House Studies Setup 
For U. S. Superhwy 


WASHINGTON. The Hou 
roads committee is studying a pr 
posal for creation of a _ nation 
defense superhighway authori 
with power to construct a nati0! 
wide system of self - liquidati! 
multi-lane roads. Author of % 
plan is Walter A. Jones, chairmé 
of the Pennsylvania Turnpi 
Commission, which is completing 
$70,000,000 superhighway fro 
Pittsburgh to Harrisburg. 


Jones has told the commit 
that a federal agency “could bu! 
such a system of military defens 
roads without $1 of appropriati 
of government money.” The publi 
he explained, bought the _ bon 
issued to finance the Pennsylvat! 
Turnpike and would support a fet 
eral project set up on the sal 
basis. 


Near Record| 


Q 


tered in the county during May ® 
against the 11,674 for June. 

Chevrolet again led the field wit} 
2,438 units. Plymouth, the 0” 
make to turn in a gain over M2} 


of this year and June of last, W4 
second with 1,970. Buick with 12 
and Ford with 1.045 rounded 
the “big four” group. 

Other makes among the first } 
were Pontiac with 952, Dodge wit 
880, Oldsmobile with 694, De Sot 


Studebaker with 343, at 
with 542 

Following in order were Huds 
with Mercury with 266, Nas 
ith 233, Cadillac-LaSalle with 18 
Lincoln - Zephyr with 44 Will 


nd CG P 
° _ With 3. 


with 356 
Pac kard 
vw 


ith ranam 
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CHEVROLET MOTOR DIVISION, General Mofors Sales Corporation, DETROIT, MICHIGAN 





| “THE BEST PROOF OF MERIT 
“| “  1I§ CONTINUED SUCCESS” ~ 











Car, Truck De 
Gain in All 


Special to Automotive News | 
WASHINGTON.—Exports of au- 
tomotive products from the United | 
States in May were valued at $22,- | 
876,127, or 4.3 percent more than | 
the April figure of $21,882,712, ac- | 
cording to the U. S. bureau of 

foreign and domestic commerce. 
Foreign demand for passenger 

cars and trucks was slightly higher, 

while miscellaneous automotive 


Dodge Appoints 
Ouellette to Sales | 


Supervisor Post 


DETROIT. — Appointment of 
Louis J. Ouellette to the post of 
sales supervisor of Dodge is an- 
nounced by For- 
est H. Akers, 
vice-president. 

Ouellette 
has been on the 
Dodge _ executive 
staff for a num- 
ber of years, dur- 
ing the past eight 
of which he func- 
tioned as execu- 
tive assistant. 
Prior to that pe- 
riod Ouellette 
was assistant di- 
rector of Dodge advertising. 

Ouellette’s latest advancement is 
into a new executive sales post in 
which he _ shares_ responsibilities 
with Dodge sales supervisor D. T. 
Stanton. 








L. J. Ouellette 


Retail Financing Up 
24% in Dollar Volume 


WASHINGTON. — Dollar volume 
of retail financing of new passen- 
ger automobiles during May was 
24.2 percent higher than during 
May last year and 92.6 percent 
above May, 1938, according to pre- 
liminary estimates of the U. S. 
commerce department last week. 

As compared with April there 
was an increase of 2.1 percent. 
Last year the April-May increase 
was 9.5 percent. 
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SMALL PARTS 


SELECTIVELY FLAME-HARDENED 


Nickel alloy steels offer added ad- 
vantages for rapid flame harden- | 
ings. Although flame hardening 
was originally intended for selec- 
tive heat treatment of large parts, 
its efficacy for relatively small 
parts has been demonstrated by 
Eaton Manufacturing Company. 
The specific problem was harden- 
ing cam tracks of clutch actuators 
made from SAE 3150 Nickel- 
chromium steel. Extreme hardness 
is desired only on the track por- 
tion. Conventional practice do. | 
tated oil-quenching in batches but 
that procedure, combined with | 
heating above the critical point, | 
resulted in too much expansion for 
the desired snug fit in threaded | 
sections. Selective flame-hardening | 
of Nickel alloy steel cam tracks | 
produced desired results and im- 
proved the manufacturing setup by 
permitting thread cutting after | 
hardening. Further cost economy | 
was achieved by installing a flame- 
hardening machine in the machine 
line, thus eliminating transporta- 
tion to and from heat-treating de- 


partment. Automotive parts pro- 
duced from Nickel alloy steels 
provide greater 


usefulness and 
longer life. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 





from the April figures of 7,591 units 
‘worth $6,995,465. 
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mand Shows 
Price Classes 


products were shipped in somewhat | 
lesser quantity. 

Shipments of passenger cars to- 
taled 9,027 units, valued at $5,843,- 
707, as compared with 8,041 and 
$5,245,130 in the previous month. 
Truck purchases in May advanced 


valued at $5,488,765, to 7,832 units 


Passenger car shipments. im- 
proved in every price class as well 
as to each of the leading markets. 
Canada, Argentina, Union of South 
Africa, Brazil and the Philippine 





Islands represented the leading 
countries of destination in this 
classification. 


In the commercial vehicle field, 
Argentina, Brazil, Belgium, Nether- 
lands Indies and Finland were the 
chief purchasers. Of these, only 
Belgium reported lowered pur- 
chases during the month. 

Demand for miscellaneous prod- 
ucts was generally reduced from 
April sales, the complete valuation 
for exports in this category 
amounting to $10,036,955, as com- 
pared with $11,148,817 in April. 

The value of all automotive ex- 
ports was 8.5 percent below the 
figure for the corresponding month 
of 1939 at which time shipments 
were valued at $25,008,146. May 
shipments also stand 8.8 percent 
lower than the January-May aver- 
age of $25,096,290. 


Columbus Sales 


into a heavy press metals division for 
mately 400 men, 


| MeCuen, 
| participated in ceremonies. 


Special to Automotive News 
JANESVILLE, Wis.— Robert F. 
Buggs, local automobile dealer, 
through his attorney, Jacob Geffs, 
will apply for a writ of certiorari 
from U. S. supreme court in his 
action against Ford Motor Co., it 





WORK OF CONVERTING the former 


7 
Way Up in June 

COLUMBUS, O. — June, which 
usually witnesses the first break 
in new passenger car sales, turned 
the tables in Franklin county and, 
instead of slipping into a decline, 
put on a rather healthy gain. 

Statistics disclosed 1,453 new 
passenger car units were sold dur- 
ing the month, against 1,317 units 
in May and only 1,186 units in 
June, 1939. 

Truck sales meanwhile slipped 
a little. The total number of new 
units for which certificates were 
filed was 154, against 164 in May 
and 146 in June, 1939. The month’s 
total brought the number for the 
six months to 948 units against 
868 in the same period last year. 

New passenger car sales in the 
six months were _ 7,967, against 
6,260 in the first half of 1938. Used 
car sales also dropped off some- 
what in June, as did used trucks. 


Grant to Attend GM 


Day at San Francisco 


SAN FRANCISCO.—R. H. Grant, 
vice-president in charge of sales, 
General Motors Corp., will make a 
special visit to the coast to parti- 
cipate in the program planned for 
General Motors Day at the San 
Francisco Fair July 27. 

General Motors day last year on 
Treasure Island set up a new at- 
tendance record then for Saturday 
crowds, with the exception of last 
year’s opening day, according to 
exposition officials. 


Md. Studies Revision 


Of Motor Tax Laws 
BALTIMORE. Legislation of 
other states is being studied here 
by the governor’s tax revision 
commission with the view of elimi- 
nating property and horsepower 
taxes now levied on motor vehicles 
in this state, according to William 
L. Henderson, commission member. 
Such action, it was pointed out, 
would mean the discard of the 


'system of perforating vehicle reg- 


istration cards —- which has caused 
trouble recently in Baltimore 
and the elimination of assessments 


on vehicles. A new levy replacing | 


the present taxes could be based, 
among other things, upon the age 
and weight of vehicles, with collec- 


tion centralized in the hands of 
the motor vehicle commissioner, 
Henderson said. He added that a 
commission report on motor ve- 
hicle laws probably will be sub- 
mitted to the governor and legisla- 


tive council this fall. 


was announced following dismissal 
of the Buggs suit by the circuit 
court of appeals in Chicago on the 
ground that a valid contract ex- 
isted between the plaintiff and the 
manufacturing company. 

The $150,000 damage case, which 
involves the cancellation of a 
dealer franchise here, has been 
in the courts since early in 1938. 
Also involved in the action is the 
legality of the 1937 Wisconsin law 
regulating motor manufacturers, an 
act which the district and appeal 
courts have refused to pass upon. 

The Chicago appeal court, in its 
decision sustaining Federal Judge 
Patrick Stone, Madison, and up- 
holding the contract, said that “an 
examination of its terms indicates 
that it was dictated by the manu- 
facturer at Detroit and drawn by 
its counsel with the avowed pur- 
pose of protecting the manufac- 


Nash 


(Continued from Page 1) 
completely new line built especially 
to broaden the Nash _ coverage 
from the “35 percent of market” 





series, to reach into all except the 
very highest and very lowest priced 
ranges. 

In addition to the sales of auto- 
mobiles, the company reports con- 
tinuing good demand for its re- 
frigeration units. Earnings during 
the quarter just ended are ex- 
| pected to show a net profit close 
to $700,000, which is approximately 


shares of $5 par capital stock out- 
standing. 

This would almost double the 
$392,941, or nine cents a share, re- 
| ported for the March quarter, and 
compare with $108,264, or two 
cents a share, in the quarter ended 
| June 30, 1939. For the first nine 
|months of the company’s Sept. 30 
| fiscal year, net thus would be in- 





$1,439,198 in the like 1939 period. 


'GM’s Hourly Employes 


16 cents a share on the 4,291,306 | 


which was represented in the 1940} 








|dicated at around $1,100,000, or 26| 


cents a share, against a net loss of | for the first six months of this 


| year, new car registrations in Cook 


|in history for that month and the 


Get Vacation with Pay | 


NEW YORK.— Alfred P. Sloan 
jr. chairman of General Motors 
Corp., announced last week that all 
its division managers in the United 
States have been authorized to 
grant, for the year 1940, to hourly- 


rated employes who have had on 
July 1, 1940, one year's service or 
more, a vacation with 40 hours’ pay 
or an equivalent payment in lieu 


of such vacation. 


1940 





roperties of the Ryan Bohn Foundry 


Oldsinobile, which will employ approxi- 


has been started in Lansing. Workmen commenced extensive 
alterations as well as the construction of plant additions. Photo shows C 
general manager of Oldsmobile, 


4e 


who with other plant executives, 


Wis. Dealer Carries Suit 


Against Ford to High Court 


turer to the utmost and granting, 
if any, 


smallest possible protection of, the | 


agent. 


“It is one which affords some 
support for the wisdom and the 
necessity of legislation which pro- 
tects the weak against the strong 
party in situations like the instant 
one,” the opinion continues. “The 


terms of this and other similar | 


agreements had, no doubt, a causal 


bearing upon the passage of the) 


legislation which the state of Wis- 
consin enacted in 1937. It cannot 
be ignored in considering the valid- 
ity of such legislation.” 


The decision quotes several ap- 
peals courts rulings, including two 
in the Chicago circuit, which have 
held that such contracts are void 
because of lack of mutuality, but 
says that “such disagreement as 
seemingly exists in the decisions 
may be partly attributed to the 
differences in the terms of the 
agreements under attack” and adds 


that “we are convinced that the)! 


agreement before us is not uni- 
lateral and is valid.” 

Having determined that the con- 
tract was valid, the court did not 
pass upon the legality of the Wis- 
consin law regulating automobile 
manufacturers, except to rule that 
the law did not affect valid con- 
tracts written prior to its passage 
and says that “it becomes unneces- 
sary for use to consider the two 
other difficult and vexatious ques- 
tions which appellant has raised.” 


The Wisconsin law, which is ex- 
pected to be an issue in the su- 
preme court case, provides for 
suspension or revocation of the 
license of an automobile manufac- 
turer “who has unfairly without 


due regard to the equities of a|issued to finance the Pennsylvall 
dealer and without just provoca-| Turnpike and would support a fe 
}eral project set up on the sali 
| basis. 


tion, cancelled the franchise of any 
motor vehicle dealer.” 


Chicago Sales 


In June and First 6 Month: 


Special to Automotive News 
CHICAGO. — Hitting a total of 
11,674 units for June and 71,398 


county were the second largest 


first half-year periods. In both re- 


spects, they were exceeded only 
in 1937 for June and the first six 
months. 

The comparison, as compiled by 
the Bureau of Motor Advice, shows 
a gain of 2,740 units for June and 
21,017 for the first six months over 
last year. : 

On the other hand, the effects of 
a seasonal decline were reflected 
since 13,353 new cars were regis 


ae 


*% | immediately on a $700,000 expy 
: | sion of the Windsor (Ont.) p| 


few rights to and the} 





ail a Canada | 
To Expand Plant 
For War Outpy 


MONTREAL. — Work will sty 











‘of Ford Motor Co. of Canada Ly 
‘to increase facilities for the py 
duction of military equipment { 
the Canadian government, accoy 
‘ing to Wallace R. Campbell, pre 
| dent. : 

| The plant expansion consists ; 
an addition to the 15-acre Fy, 
'machine shop which will provij 
| 109,440 square feet of new fiy 
|space for military production. 

| “The addition to our plant yw 
be made available for the man 
facture of Universal machine 
carriers for the Canadian gover 
ment.” 





‘Detroit Sales" 
| In June Top 


1939 by 70° 


DETROIT. — New passenger 
|sales in Wayne county 
during June’ topped 
month of 1939 by almost 70 percer 
according to Detroit Auto Deale 
| Assn. compilations. At the s 
time new truck registrations 
ceeded a year ago by 20 percer 


A total of 12,257 new cars we 
|sold during June, as against 7% 
units in June, 1939, while trud 
| totaled 584 units compared with 
| in the corresponding period of 1% 

New car sales during the firsts 
months also showed a wide g 
‘over last year, the total of 620 
|comparing with 41,514 units 
1939’s first half. Truck sales in t 
first six months reached 3,877 : 
against 3,162 in the same peri 
last year. 


Ford continued in the van 
new car makes, with a total 
| 2,738 units, followed by Chevroi 
| with 2,490; Plymoulth with 1% 
| Dodge, 1,045; Pontiac, 976; Buic: 
| 879; Mercury, 478; Oldsmobile, 4! 
|Chrysler, 325; De Soto, 306; Hu’ 
son, 300; Packard, 271; Cadilla’ 
LaSalle, 144; Nash, 127; Studebake/ 
101; Lincoln, 56; Willys, 17, a 
Graham, 9. 

























|House Studies Setup 
For U. S. Superhwy 


WASHINGTON. The Hou 
roads committee is studying a pn 
| posal for creation of a_natiov 
| defense superhighway authori 
| with power to construct a nati 
| wide system of self - liquidati 
multi-lane roads. Author of t 
plan is Walter A. Jones, chairmi 
|of the Pennsylvania Turnpii 
| Commission, which is completing 
| $70,000,000 superhighway fr0 
| Pittsburgh to Harrisburg. 

Jones has told the committe 
that a federal agency “could bul 
such a system of military defens 
roads without $1 of appropriati( 
of government money.” The publi 
‘he explained, bought the bom 
















a er 


| tered in the county during May 
against the 11,674 for June. 3 
Chevrolet again led the field W"| 


2,438 units. Plymouth, the 0 
make to turn in a gain over Mé 
of this year and June of last, W 
second with 1,970. Buick with 1,2! 
and Ford with 1,045 rounded 
the “big four” group. 

Other makes among the first + 
were Pontiac with 952, Dodge w!" 
880, Oldsmobile with 694, De So} 
with 356, Studebaker With 343, atl 
Packard with 542. 

Following in order Were Huds04 
with Mercury with 266 Nas! 
with 233, Cadillac-LaSa}le aaa ie] 

neoln - Zephyr with 44, will 


Li 
with » and Graham With 2 
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1940 CHEVROLETS 


BUILT TO DATE! 


a / CHEVROLET, 
Rosen 








a fet CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 


-| “THE BEST PROOF OF MERIT 
3 % te 


IS CONTINUED SUCCESS” 
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Factional Disputes Cited 


As Peril to Democracy| 


Epitor’s Note: Threats to democ- 
racy are not confined to the roar 
of motors or the bursting of bombs, 
but may also be born in the quiet 
of our own complacency. This is 
the gist of an address made re- 
cently by Paul G. Hoffman, presi- 
dent of Studebaker, to a group of 
Indiana women. Hoffman’s realis- 
tic, businessman’s viewpoint is 
worthy of serious consideration by 
all of us. He brings out so clearly 
that the price of liberty is a con- 
tinuing debt of vigilance and that 
democracies fail from within rather 
than from without. We_ take 
pleasure in presenting this talk in 
full as follows: 


Eighteen years ago in Los 
Angeles, I was present at a ban- 
quet given in honor of the 100th 
birthday of ex-Senator Cornelius 
Cole. 

Senator Cole had a remarkable 
experience. His hundred _ years 
spanned a large portion of the his- 
tory of the United States. He was 
born in 1822. With the single ex- 
ception of George Washington, 
every President of the United 
States was alive during some part 
of his lifetime. In his forties he 
played an active part in making 
California an anti-slavery state, 
and was chosen United States Sen- 
ator in the period after the Civil 
War. 

‘Only One Message’ 

Yet as he stood before us on his 
100th birthday, he was six-feet-two 
and every inch erect; white-haired, 
of course, but in perfect possession 
of the faculties of a keen brain. In 
his talk to us, he declared that he 
had only one thought to bring, only 
one message. His long experience 
had brought it home to him re- 
peatedly: that human liberties were 
won in this country at a tremen- 
dous sacrifice of blood and fortune; 
that we must be ready to fight 
again, if necessary, to preserve 
them. And he said that it might 
be necessary. 

“Remember, gentlemen,” he said, 
“as a small boy, I sat on the knees 
of Revolutionary soldiers who had 
lost arms fighting for liberty. That 
liberty,” he added, “is very easily 
lost — unless we are vigilant and 
willing to do whatever is necessary 
to keep it.” 

Well, we were a group of business 
men. We listened to the Senator 
tolerantly because he was an old 
man and our honored guest. Pri- 
vately, most of us thought he was 
living in a world of ideas belonging 
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wholly to the past. Our minds were 
on the real estate boom in Los 
Angeles and the possibility of mak- 
ing some quick and easy money. 
What did an old man’s warning 
have to do with us? We had just 
finished making the world safe for 
democracy, hadn’t we?—by means 
of a conflict that cost ten million 
lives and uncounted billions of dol- 
| lars. We were convinced that it 
was just a matter of time before 
the democratic way of life, with 
its concomitants of civil liberty, re- 
ligious freedom and free enterprise, 
must sweep the world. 


I have thought of that address a 
thousand times, however, as I have 
watched the years unroll from then 
to now. The old Senator was not 
in his dotage. No! He knew whereof 
he spoke. It was we who were 
blind, or would not see. Today the 
most challenging world question is 
whether civil liberty, religious free- 
dom and free private enterprise 
may not be swept OUT of the 
world. 

Fighting Losing Fight 

Since the World War, democracy, 
which presumably was to have 
been saved, has been fighting a 
losing battle with dictatorship. 
Modern Caesars hold up to ridicule 
the idea that a government of the 
people, by the people, and for the 
people can flourish on this earth. 
By clever intrigue and manipulation 
they seized control of the govern- 
ments of their own countries. In 
Russia, Stalin’s establishment of 
himself as a supreme dictator 
merely signified a change in mas- 
ters; but in Italy and Germany, the 
rise to power of Mussolini and 
Hitler erfslaved people once free. 

When this had been accom- 
plished, military conquest of other 
nations followed quite naturally. 
Dictators must have victory pa- 
rades to keep their own nationals 
under the yoke. Within the recent 
past, as a result of military con- 
quests, the once free peoples of 
Austria, Czechoslovakia, Poland, 
Denmark, Norway, Holland, 
France, Belgium and Finland, are 
dominated by a foreign power. The 
freedom of England, Sweden and 
Switzerland is similarly threatened. 

These events hold a lesson for 
America. Two questions demand an 
answer. First, why did the German 
and Italian peoples surrender their 
liberties? Second, what made pos- 
sible the conquest of the galaxy of 
peace-loving nations? 

The answer to the second ques- 
tion as to why many of the Euro- 
pean democracies have been con- 
quered and all are in jeopardy, is 
crystal clear. They were not ade- 
quately prepared to defend them- 
selves against attack. 

Let us not allow this tragic lesson 
to be lost so far as we are con- 
cerned. 

We must become mightier in a 
military sense than are those who 
believe that might makes right. 
We must not rest until our fleet 
is the largest and most powerful 
in the world. We must meet the 
challenge of air power with greater 
air power. We must arm ourselves 
as no nation has ever been armed. 
Ships and planes and cannons are 
the only arguments dictators re- 
spect. From an economic stand- 
point, such a preparedness pro- 
gram means wasted billions; but 
without liberty, all our wealth is 
| but a shadow. 

‘An Essential Guarantee’ 

Preparedness? Yes! It is an 
essential guarantee against the loss 
!of our liberties by aggression from 
without. Let no one think, how- 
lever, that it provides a complete 
|answer to the problem of preserv- 
ing our democratic institutions, or 
what we so fondly call “The Amer- 
| ican Way of Life.” 
| It wasn’t aggression from with- 
lout that enslaved the Italian and 
German peoples. Their liberties 
were lost because democracy was 








| not working well in either country. 


National income was low and dis- 
tributed inequitably, class was 
arrayed against class, and govern- 
mental extravagance was burden- 
ing all the people with excessive 
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CONGRATULATIONS on a novel idea. L. 
Plug division of General Motors, greets William Tremblay, left, AC toolmaker, 


whose suggestion will net the America 
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Hoffman Sees Internal Accord as Vital to Defen 
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Clifford Goad, head of AC Spark 


n Red Cross ‘‘a dividend and an extra 


dividend.”” For every month worked in which no accident occurs, AC awards 
each of its 5,000 employes in Flint a ‘“‘dividend” in the form of a certificate 


good for trade in the 


lant’s cafeterias. Tremblay suggested employes should 


endorse their June dividend over to the American Red Cross for payment in 


cash, and Goad announced that AC wi 


ll match every one of these donations. 





taxation. This led to a spirit of|and our people, we can at one and 


futility and frustration, which pro- 
vided the ideal opportunity for 
Messrs. Mussolini 
peddle their spurious wares and 
“muscle in” on the government. By 
violent flag-waving, by the offer of | 
special privilege to powerful | 
groups, and by the adroit use of | 
gangster methods, they rose to) 
power. Once in power, they took | 
unto themselves all privilege, and | 
by force put an end to all opposi- | 
tion. 
What were these wares which 
the dictators sold to the people! 
under the glittering names of | 
Fascism and Naziism? Nothing | 
but old poison in new wotties. | 
Nothing but the ancient idea that) 
ambitious rulers can somehow! 
order the affairs of mankind better | 
than individual men and women | 
can order their own affairs. It is 
so old that almost every battle) 
ever fought on behalf of human, 
liberties has been fought for the) 
purpose of defeating it. 
‘Strife, Not Unity’ | 
Democracy has not been working | 
any too well in America during the 
last two decades. The fictitious 
prosperity in the late twenties was 
followed by a _ depression from 
which we have not yet recovered. 
Instead of unity, we have had 
strife; instead of fighting for the 
commonweal, we have been fight- 
ing each other. Millions of men who |} 
wanted work have been unable to 
find it, and billions of dollars seek- 
ing investment have laid idle. For | 
more than a decade our National | 
Budget has been unbalanced de- 
spite constantly mounting taxes. 
These ills of our internal economy | 
must be cured if democratic insti- 
tutions are to be saved. If the! 
preparedness program should re-| 
sult in diverting attention from this 
task, we may awake to find that 
our liberties, which we were spend- 
ing billions to safeguard from out- | 
side attack, have been lost from 
intentional or unintentional sabo- 
tage inside our commonwealth. 
There is no reason why this 
should happen. If the _ present! 
emergency brings some change of | 
attitude on the part of our leaders 


Kaiser Is Elected | 
Head of Dealers | 


In Los Angeles 
LOS ANGELES. — Irvin Kaiser, | 





of Kaiser Bros. (Oldsmobile), is 
the new president of the Los! 
Angeles Motor 


Car Dealers Assn. 

Other officers 
elected are Allan 
Greer, Greer- 
Robbins Co. (Hup- 
mobile), vice- 
president; Ralph 
Hamlin (Graham- 
Willys), treasurer, 





and J. E. Cober- 
ly (Ford), secre- 
tary. 


Directors who Irvin Kaiser 
will serve during 

the ensuing year are LeRoy 
Spencer, of Earle C. Anthony 
(Packard); Boyd H. Gibbons 
(Ford), and J. E. Brown, Don Lee, 
(Cadillac-LaSalle). 

Burt Roberts will continue 
as executive secretary 
Dave F. Smith as counsel. 


to 
and 


and Hitler to} 





the same time both prepare against 
aggression and so fortify our in- 
ternal economy that democracy will 
function in these United States and 
function well. 

Making democracy function well 
is a tough job. The problem grows 
out of the basic concept of democ- 
racy that there should be a maxi- 
mum of individual freedom, and 
that persuasion rather than coer- 
cion should be the guiding force. 
A combination of a genuinely patri- 
otic and inspired leadership and 
an industrious, intelligent and self- 
reliant citizenship is needed to get 
results under such a system. 


‘Have Let Us Down’ 

For too long a time here in the 
United States, not all but some of 
our leaders have let us down; not 
all but some of our citizens have 
forgotten that the government can- 
not support the people; the people 
must support the government. In 
this hour of stress, both our people 


| and our leaders must face the obli- 


gations that freedom imposes upon 
them and meet them squarely. 

The first requisite is that the 
leaders of all groups must first of 
all be Americans. An American first 
—a business leader second. An 
American first—a labor leader sec- 
ond. An American first—farm leader 
second. And, finally, an American 
first and a political officeholder 
second. Almost all the difficulties 
that beset us trace back to the 
spirit of grab and get on the part 
of leaders of pressure groups who 
have overlooked the fact that the 
special privilege of one group 
menaces the liberty of all. 

As a second requisite, I would 
suggest that leaders in each group 
recognize the importance of pro- 
tecting other groups from any en- 
croachment upon their rightful 
freedom from whatever source it 
may come. Let me illustrate what 
I mean. Segments of business have 
asked for freedom for themselves 
but would deny labor the right of 
collective bargaining. Certain labor 
leaders have demanded complete 
freedom of action for labor but 
would have business put under 
governmental control. 


‘Domination of All’ 

The fact is, government domina- 
tion for one group in our economy 
eventually means the domination 
of all. In Russia, the labor group 
thought they could liquidate the 
employer group and still maintain 
liberty for themselves. They know 
now that enslavement for one group 
is slavery for all. In Germany, 
business men thought that the gov- 
ernment control of labor would 
solve the problem they were having 
with labor unions. Today, they find 


| that the last trace of their own 


freedom has_ vanished. Patrick 
Henry did not go far enough when 


|he said: “Give me liberty or give 


me death.” He might better have 
said: “Give us liberty or give us 


| death.” 
The third requisite is that leaders | 

in all groups must take into ac-} 
steadily | 


count the necessity of a 
increasing standard of living for all 
the people and not for just 
special groups. The time - tried 
formula of better goods for 
money remains the best answer to 
that problem. When business lead- 
engage in monopolistic » 

that have their object 
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AIRCRAFT NEW)? 


Of Interest to the Automobile Industy 





Surve 
; 7 Toole. « dve! 

TING Business Week: “p; A 
coe reports that the fam mainde 


d om 
Rells - Royce liquid - cooled airpla optim! 


ixed by Henry Ford, ca} and 
be manufactured in this count this cot 
unless the British are in on t me 
deliveries. Britain gave the U, adver i 
government full rights to prody le 
tion of the motor in this count, 
Packard or anyone else could} Seve! 
licensed with no foreign strip -— 
to the contract. Actually, first pr, recent: 
duction will go to England — { “generé 


, : ” U. Ss. 
there’s time. : factor 


ie ; it was 
Which quotation is used in thi pecting 


column because William S. Knuj. creatin| 
sen, head production man of th} 
President’s Defense Commissio| Telev 
apparently is looking to the aut} a gi 
mobile industry of this country i) packar 
build this English motor as th televisi 
first step in his campaign to fi}, popu 
the skies with American ship} ,aditio 
and at the same time lending i cided 1 
powerful arm to Britain in thi the fir 
war with the Nazis and theifto go « 
Axis partners. So far no definit} for tel 
contract to any American manv} prograi 
facturer has been accepted bj tional | 
him. As we all know, it lookeil givisio1 
as if Henry Ford would take o| The 
the job, but that deal was upse| were te 
when Ford objected to buildin} picture 
motors for England. Ford saii} taken | 
he would go the limit in building of the 
these plane engines for the de were | 
fense of the United States, bv} and ev 
his conscientious scruples woili} days. 1 
not permit him to sell his prod} Philad 
uct for anything but defensi ond w 
purposes. Turnpi 
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Then Knudsen turned to Packar! 
Preliminary conferences with Pati 
ard’s President Gilman were hel 
and it looked as if the order 
in the bag. But there has been 
sort of a stalemate brought abo 
when Packard’s board met Mon 
last week and decided it would 
accept the order at that meetiz 
and that “it is hopeful that a sati 
factory agreement can be reach! 
but there are many matters th 
require further study.” No furthe f 
explanation of the holdup wi the 
vouchsafed. reveale 
by the 

Onl; 
sale « 
their 
expre: 
sales 
specia 
by 59 
no eff 
while 
ume f 

Amo 
ported 
during 
credite 
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And from Dearborn we lear 
Henry Ford is saying nothing « 
to his next step in the aviation 
field. His conduct is described by 
an interviewer as “that of an it 
dividual with a decided knack {a 
mass production and the mechar 
ic’s interest in refined machineri 

“He’s still studying the Roll 
Royce engine with the view 0 
how to make it quickly and sini 
ply — matters which would ir 
terest him naturally,” they say @ 
Dearborn. And it also is said th’) 4 percg 
probably several of the airplan} —— 
power plants would be assemble AR) 
experimentally, and that it *}* 
more of a technical problem wt} ~ | 
der study than any immediats e 
factory project. Which leaves " 
up to the reader to draw his my In 


conclusions. 
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Now that aviation is becomil Mere 

a major industry, the United Aut | 
mobile Workers (CIO) is out! Defe 

organize it for union labor. TH sonele 

statement is made by a 

Thomas, who says he is doing! tives o 
through patriotic motives and ‘ ipate 

prevent labor disputes while Unc tary r 
Sam is arming himself against po Th 
sible invasion. Already, Thom Ans ° 

says, several automobile companit eee 

have signed UAW contracts 2"); ae 

also some of the big airplat enon 

makers. ern w, 

a 

Vega, a subsidiary of the Lot oe 
heed Aircraft Corp. of Californ') i) 

is expanding its production faci: me 5 

ties and intends tripling or quae supery 

lrupling its output. It will ~* New ¥ 

| somethinz 2,000,000 in th The d 

eXpanslo . tunnel 
; and 

Zone Offices Moved nd ; 

T. LOUIS. Buiek’s St. Louis zt] Me ne 

: = i a Con) 

I lir Sir t the 

mee ted Nnua 
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a the 4th Dimension 


Ad Outlook ‘Highly Optimistic’; 


W! Packard’s Television 
— By Pete Wemhoff 


dusty 
Surve 
aa  cuiieg outlook for the re- 
fame: mainder of current year is “highly 
| optimistic,” despite the war abroad 
and the Presidential election in 
T this country, according to the views 
‘expressed by a score of i 2 
1 sortising agency executives in a 
a conducted by Editor 
| and Publisher. 
| Several agencies reported their 
clients as increasing appropriations 
recently, and all stated clients were 
‘generally maintaining schedules.” 
' "U.S. defense program is the basic 
‘factor creating business optimism, 
‘it was found, with advertisers ex- 
n thi! necting it to increase payrolls, thus 
{nud creating greater buying power. 
) EF . 7 
ssin Televising 
auto) A survey in connection with | 
try i} packard’s first two experimental 
8 thi television broadcasts revealed such 
to fll, popular acceptance that several 
ship} additional telecasts have been de- 
ing (} cided upon. Packard claims to be | 
n thithe first automobile manufacturer 
thei} to go out and shoot film expressly 
fini! for television, and presented the 
nanv) programs in co-operation with Na- | 
d bi tional Broadcasting Co.'s television 
ookei} division. 
ke ol The two experimental programs 
upse| were televised by means of motion | 
ildin| picture films, which had _ been) 
| sai taken several days before the day | 
ildin} of the telecast. Both programs | 
e dei were presented in the afternoon | 
3, bw and evening of successive Wednes- | 
woul} days. The first dealt with the new | 
prot) Philadelphia airport, and the sec- | 
ofenxi ond with the new Pennsylvania | 
Turnpike. 


Tire Copy 
Fifty-two percent of members of 
4 National Assn. of Independent Tire 
| Dealers, who co-operated with tire | 
manufacturers sponsoring May 15- | 
30 special sales, reported that | 
benefits of the sale advertising ex- | 
} tended to lines of tires other than | 
i those advertised, chiefly higher- 
1 sati, Priced tires. 
sache) A percentage of 31.8 claimed that | 
~s tha the sale advertising favorably af- | 
furthe fected the volume of business done | 
pw 0 the special tires only, it was' 
;revealed by a survey made public | 
by the association. 

Only 13.6 percent reported the 
age sale copy showed no effect on | 
‘ation their business, while 2.2 percent | 
oak expressed no opinion. Increased 
a sales of better tires during the 
> i special sales period were reported 
oben by 59 percent, 25 percent reported 
vo no effect on sales of better tires, 
Rolls while 15.9 percent indicated vol- | 

_ ,, Ume fell off. 
“yt Among those dealers who re- 
ld it ported increased volume of business | 
say ah ens the sale period, 67 percent | 
~~. )credited the rise to the ads alone, | 


in| {Betcent attributed the increase to 


“4 ARBA’s Conclave 
ci Set for Jan. 27-30 
| In New York City) 


$ owl 

WASHINGTON. — The 1941 con- | 
ee of the American Road 
Aut vders’ Assn. will be held in New 
out | bon City Jan. 27-30. “Roads for | 
.. Th efense” will be the theme of the 
sider} NClave and outstanding military 
ying Heorities, including representa- | 
and ty cves of the U. S. Army, will parti- 
“Und Cipate in the open forum on mili- | 
st pos! @°Y roads. 
‘homé Pine role of highways _ in| 
panié| “Merica’s preparedness expansion | 
ts at) P08ram and the changes needed | 
irplan a Make the nation’s highway | 

wateun meet the demands of mod- 

‘ warfare, will be emphasized at 


/ 












learn 


comil 





Lot onthe convention sessions. Inspec- 
forn! re trips to the newest construc- 
facil} ' Projects in the metropolitan 


quai] ee Will be conducted under the 
spe! ce of Robert W. Moses, 
th Th ; ork’s commissioner of parks. 
tune Bates will visit parkways, 
ma Pe elevated highways, bridges 
d and a merous other public works 
Special trip will be made to 

s 2 new LaGuardia airport. 
ite t puvention headquarters will be 
> annual pennsylvania hotel and the 
Wald anquet will be held at the 

°rf-Astoria Jan. 29. 


the 


other reasons, such as start of the 
buying season, holiday period, etc., 
and 28 percent said all factors con- 
tributed to the gain. 


Reps 

Associated Farm Papers has been 
named to represent Arizona Farmer 
in the East, according to Burridge 
D. Butler, who recently acquired 
the publication. 

Butler is also publisher of Prairie 
Farmer and president of Station 
a Chicago, and KOY, Phoenix, 

riz. 


Chatter 


Bob Crooker, vice-prez of Camp- 


bell- Ewald agency, is _ recuping | 


from broken ankle, sustained on 
his farm near Doyles Town, Pa.; 
expects to be back in Detroit in 
week or two.... 
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NEW STUNT draws crowds to Chrysler dealer’s showroom. Charles Record, 
of Fisher-Record Co., Chrysler dealer in Detroit, has originated a new stunt 
that is drawing crowds nightly to his showroom and —— him with 
entirely new prospect lists for his salesmen to work on. e gag is based 
on the current craze for information quizzes and features ‘‘Old Doctor Query 
dressed in cap and gown who presides at the microphone. As people enter the 
door they are handed a card by a handsome young woman in evening dress. 
On the card is a question and a space for a name and address. The visitor 
answers the question; writes his name and address on the card and if the 
answer is correct he receives a free ticket to a neighborhood theatre. The micro- 
phone is hooked up to a loudspeaker on the pavement so that passersby are 
attracted by the commotion. 


2 ly ahead of the comparable period 
AC Spark Plug’s Sales of 1939, according to L. Clifford 


Show Gain in First Half Goad, AC president and general 
FLINT.—Production and sale of | manager. 
products manufactured by General| In order to supply its expanding 
Motors Corp.’s AC Spark Plug di-|market, AC is constructing a new 
vision during the first six months| $500,000 factory to house spark 
of the current year are substantial-'plug manufacturing operations. 








Reo’s Exports 


Reach $100,000 
In One Month 


LANSING. — Shipments of over 
$100,000 worth of Reo trucks have 
been made overseas since export 
production started June 17, accord- 
ing to John T. Clark, export man- 
ager of Reo Motors, Inc. 

Eighty-five percent of orders re- 
ceived to date, Clark pointed out. 
are from Australia, New Zealand, 
Brazil, Chile, Uruguay, South Africa 
and Colombia. Major shipments 
have also been made to China, 
Hawaii, and Portugal. 

While original shipments were 
largely for floor samples, repeat 
orders in considerable volume are 
now said to be coming in for 
models ranging in gross-rated ca- 
pacities from 13,000 pounds to 
22,000 pounds. 


ICC Hearing Delayed 


WASHINGTON. — Interstate Com- 
merce Commission's hearing on the 
establishment of further regulation of 
working hours in the — s indus- 
try, scheduled for Chicago July 15, 
has been postponed to July 23. 





“Now, yow ll peek out every once 
ina while and see if it’s all right, won?t you?” 


The New Yorker, dynamic national weekly magazine, penetrates density of 


population and lays its finger directly on selective families of intelligence, 


influence, and extra income. Most of these families live in the larger cities of 


the country—some of them in smaller communities. But wherever they live 


they are leaders in thought and in buying habits for many, many others. They 


move in wide spheres of business and the professsions. They are articulate and 


socially active. The influence of these men and women extends far beyond 


their numerical number. Practically every motor car company in the country 


finds it profitable to talk directly to these families in their favorite magazine 


The New Yorker. That is why The New Yorker has for years ranked among 


the leaders in motor car advertising. 


THE 


NEW YORKER 


No. 25 WEST 43rd STREET 
NEW YORK, N.Y. 





SELLS THE LEADERS WHO SELL THE CROWD 
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in 27 Trading Areas, Off in 11 


J 


10 
une Business Up 


Seven Cities Unchanged, 
National Survey Reveals 


DETROIT. — Twenty-seven trad- 
ing areas out of a total of 147 
came through June with gains in 
business standing, according to the 
business survey department 
Brooke, Smith & French, Inc., De- 
troit and New York advertising 
concern. 


Of the remaining areas, 113 reg- 


ASTM Convention 
Attendance Near 


All-Time Peak 


ATLANTIC CITY. With a 
record - breaking attendance and 
more new specifications and tests 
approved than at any other meet- 
ing, the 1940 annual meeting of 
American Society for Testing Ma- 
terials was also marked by impor- 
tant activity in specific fields. Reg- 
istration of members, committee 
members and visitors, totaling 1,441, 
exceeded the previous Atlantic City 
meeting high of 1,354 in 1939, and 
is second only to the New York 
City attendance of 1,523 in 1937. 


It was announced that the 1941 
meeting of the society would be 
held in Chicago June 23-27 at the 
Palmer House, at which time there 
will be the society’s sixth exhibit 
of testing apparatus and related 
equipment. 

An indication of intense activity 
in standardization and research in 
materials was shown, not only by 
the 22 formal technical sessions, 
but. also by the more than 250 
committee meetings in progress 
throughout the five days of the 
meeting. Over 110 papers and re- 
ports were presented at the ses- 
sions. Many of the committees this 
year also sponsored informal tech- 
nical programs as part of their 
meetings, including the presenta- 
tion of informal papers. 


Clement to Direct 
Crosley’s Engineering 


of | 


istered declines from the previous 
| month and seven remained without 
change. 


The favored areas in which busi- 
ness improved are: Aberdeen, 
| Akron, Bakersfield, Billings, Bir- 
| mingham, Charlotte, Cheyenne, 
Fresno, Greenville, Jacksonville, 
Kalamazoo, Knoxville, Manchester, 
Memphis, Minot, Newark, Peoria, 
Providence, Pueblo, Rochester, San 
Diego, South Bend, Springfield, Mo., 
Tacoma, Tampa, Wilmington and 
| Yakima. 


| The following areas were closest 
to normal in June: Albuquerque, 
Atlanta, Austin, Bakersfield, Balti- 
|more, Billings, Birmingham, Boise, 
| Charlotte, Cheyenne, Dallas, De- 
troit, El Paso, Fargo, Fresno, Green 
|Bay, Hartford, Houston, Indian- 
apolis, Jackson, Miss., Jacksonville, 
Kalamazoo, Knoxville. 


Little Rock, Manchester, Mem- 
phis, Miami, Mobile, Peoria, Phoe- 


| 
| 
| 


nix, Portland, Ore., Providence, 
Reno, Richmond, Saginaw, Salt 
Lake City, Seattle, Shreveport, 


| South Bend, Spokane, Springfield, 
Mo., Tacoma, Tampa, Terre Haute, 
Washington, Wilmington, Winston- 
Salem and Yakima. 








Motor Fatalities 
Boosted 7% in 
First 6 Months 


WASHINGTON. — The first half 
of this year has witnessed a sub- 
stantial increase in the number of 
motor vehicle fatalities in the 
United States, according to the 
census bureau. 


Reports from 145 major cities 
disclosed that during the first six 
there were 3,726 such 
deaths, an increase of 7 percent 
over the corresponding period of 
last year. Motor vehicle fatalities 
in the 145 cities in the last week 
of June totaled 141, or 25 fewer 
than in that period of 1939. 


The reports show that six of the 





CINCINNATI. — Appointment of | reporting cities went through the 
Lewis M. Clement as manager of| first half of the year with no 
the Engineering division of Crosley | fatal traffic accidents. They are 
Corp., is an-|Utica, N. Y.; York, Pa.; East 
nounced by Ray-| Orange, N. J.; Davenport, Ia.; 
mond C.Cosgrove,| Madison, Wis., and Cleveland 
vice - president! Heights, O. Decreases in deaths 
and general man-/| were reported by such large cities 


ager of the Manu-/ a, Baltimore, 58 against 63 last 
facturing division 








of the eeenere- year; Cincinnati, 25 against 33; 
tion Samak wil] | Washington, 36 against 41. Boston's 
have charge of | toll remained the same, 38. 
engineering and} - 
research on Cros- | ° ° 
ley radios, refrig- | Obituaries— 

L.M.Clement ¢rators, ranges, | Ra 

7 washers, Koldrink George A. Arnold 


bottle beverage coolers, the Crosley | ,.NEWARK, N. J.—George A. Arnold, 


_ 62, for 16 years chief experimental 
automobile and other products. | engineer for Motor Improvements, Inc., 


: | of this city, died here July 4 in St. 
Before Comings to Crosley Clement Barnabas hospital after a short illness. 
was chief engineer for the Radio 


Mr. Arnold obtained many patents, 
Corp. of America, of which he was| particularly for inventions in the auto- 


: : : motive field, which he entered many 
vice-president in charge of research | years ago. The first adjustable sun 
and engineering. He has held im-| yjsor for automobiles was one of his 
portant positions with Westing-| inventions. 


house Electric & Mfg. Co., Western 


Automotive News’ Almanac, published 





Electric Co., International Tele- } ine gota 
sf. | Onc® a year, is considerec 4 refer- 
phone & Telegraph Co. and asso eate book wherever automotive inter 


ciated companies. ‘mation is desired. 


DO YOU MAKE THIS | 
$396 MISTAKE i%2x 


TELEGRAMS? 

Up until last year, a certain firm (name on request) paid 

$396 too much for telegrams! Then Postal Telegraph 

surveyed telegraph costs and provided an easy-to-follow 

plan that saved this amount! Why not let this free cost 
analysis save money for you? 

For information about free telegraph cost analysis 


—wire collect: J. B. Pansera, Postal Telegraph, 
253 Broadway, N.Y. C. No obligation! 





SCT Telegraph 





THIS IS A VIEW of the diesel replacement engine, which Hercules is now 
offering for use on 1910 Chevrolet trucks. Basic design of the Chevrolet ‘‘Power 
Package”’ unit is the Hercules Model DOOD diesel. Installation said to be easy. 


Hercules Offers Diesel Motor 
For 1940 Chevrolet Trucks 


CANTON, O.—Officials of Her- 
cules Motors Corp. have confirmed 
rumors current for several months 
regarding the development of a 
“Power Package” Hercules diesel 
replacement engine for Chevrolet 
trucks. It was announced that the 
unit has been completely engin- 
eered for the 1940 conventional 
model Chevrolet truck and that a 
replacement diesel for the 1940 cab- 
over-engine model will shortly be 
available. 

Late in 1938 Hercules developed 
a “Power Package” replacement 
unit for Ford trucks, marketing 
the engine through nationwide dis- 
tribution setup. Hercules diesel en- 
gines for Chevrolet trucks will be 


sis is said to be quickly accom- 
plished by a good mechanic with 
!one helper. No major changes in 
|the chassis are necessary. The en- 
gine is started with the same but- 
|ton used for starting the gasoline 
| engine regularly furnished in Chev- 
|rolet trucks. Speed is controlled by 
| foot accelerator, and the engine is 
| Stopped by a slight pull on a 
| conveniently-placed handle on the 
| dash. 


Hercules diesel engines of similar 
type are said to be in highly 
successful operation in light trucks 
both in America and abroad. 












John 


son Starts 





sold and serviced through the same a 

type of outlets. _ Inspection Tour 
Basic engine design, from which | 

the Chevrolet “Power Package” | DETROIT. -- August Johnson, 





unit has been developed, is the executive vice - president of Gra- 
Hercules Model DOOD diesel, 41:x | ham-Paige Motors Corp., is sched- 
4%, and company officials pointed|Uled to make a flying inspection 


















out that performance characteris- 
tics of this model has been thor- 
oughly proved, not only in automo- 
tive service, but 
types of industrial applications. 


Installation of the Hercules diesel 
engine in the Chevrolet truck chas- 


Chrysler Protests 
Freight Rates on 


Cars From Detroit 


DETROIT. Contending that 
freight rates for passenger auto- 
mobiles shipped from Detroit are 
generally higher than for ship- 
ments from other cities, N. D. 
Hoke, traffic manager for Chrysler 
Corp., asked the Interstate Com- 
merce Commission last week to 
equalize the rates. 


The commission, 
hearings here in September and 
November of 1939, resumed hear- 
ings at the Fort Shelby hotel. 

Hoke and corporation attorneys 
argued that the condition was un- 


eral instances, Hoke declared that 
rates from Detroit to Cleveland 


Buffalo to Cleveland (183 miles) 
and that Detroit shippers pay 65 
percent more to send cars to the 
Buffalo-Pittsburgh area than Buf- 
falo shippers pay for 250-mile dis- 
tances, although the Detroit ship- 
ments travel only nine miles 
farther. 


D. of C. Sales Near Peak 

WASHINGTON.—Sales of new auto- 
mobiles in the District of Columbia 
during June and the first six months 
of this year attained the highest levels 
for those periods” since 1937. Last 
month 3,241 titles for new cars were 
filed, compared with 3,213 in May and 
2.692 in June of last year. For thy 
six months ending June 16,066 
titles were recorded, 2,318 it 
that period last year. 


in 
against 15 


in many other| 


which held| 


fair to Detroit industry. Citing sev- | 


: |found defective. 
(163 miles) were the same as from |the m 


| tour of field districts in the West- 
ern part of the United States 
| during the next few weeks. 


Purpose of the trip is to meet 
with distributors and dealers on 
plans for the 1941 model year, and 
|to get firsthand reactions of the 
|field to the reception of the new 
|Hollywood car and to the various 
planks in the liberalized Graham 
| distributor platform. 


Johnson planned to fly from De- 
|troit over the week-end and visit 





'San Francisco, Los Angeles, Port- 
land, Seattle, Spokane and Salt 
Lake City. The entire trip, the 


| first field inspection tour by John- 
'son since becoming a Graham 
/executive, is to be made by air, 
| and is the first leg in a national 
tour planned by Johnson. 


Ss 





t. Louis Tests Show 
Improvement in Cars 


| ST. LOUIS.—During the recent 
;operation of the auto safety lane 
| by St. Louis county junior chamber 
|of commerce, with co-operation of 
|the insurance board of St. Louis, 
|a total of 1,284 cars were checked 
|}and 748, or 58.24 percent, were 
Headlights were 
ajor cause for rejection, 38 
percent of the cars failing to re- 
ceive an OK for this reason. 
Other causes for rejection were 
defective brakes, 28 percent; de- 
fective equipment which 


| tail-lights, stoplights, windshield 
wipers, horns, rearview mirrors, 
24 percent, and defective wheel 
alignment, 20 percent. Chairman 
Arthur P. J. Schrepfer reported 
that last year, during a _ similar 
test of 900 cars, 80 percent were 


found to be defective. 


Berns Named Agent 
DETROIT. — Appointment of 
Berns as commercial agent f 
troit. district cf Tra 
Cn ni 
Kirl 


includes | 





| 
rs Still Men ALE 
Who Buy Cars, 
Buick Discovers xx 


manufa 
monthl} 


FLINT. — While feminine infi| 
ence is recognized as a dominar 
factor in the selection of a fami 
automobile, men sign 82.8 perce; 
of the orders, according to » 
analysis completed last week + 
Buick sales department statist 
cians. 

The study covered new Car sal) 
by this manufacturer since 
nouncement of 1940 models las) 
fall and classified the new owner! 
as to occupation. : 

Fourteen percent of the order 
for new cars were signed }; 
women. Orders signed in the nang 
of firms and business concerns & 


counted for 3.2 percent of th [ 
total. 
Classification by occupation WAS) 


groups showed a wide spread (| ships, 
ownership into virtually ever) pyt lov 
trade and profession. More labo} its trac 
ers bought new Buick cars th} jine of 
year than financial men. P. Hen 
The former group accounted ff Automo 
2.4 percent of the total as againy appeal 
2.2 percent for the latter. In tt tion’s § 
financial classification were list year. 
bankers, bond and stock broker) “Witt 
financiers, organizers, investor) to a m 
and the like. Manufacturers a  gaid He 
counted for 3.5 percent of all Buic) js a me 
sales while buyers holding cleric) g yjsit 


positions such as_ accountant) played 
bookkeepers, auditors, clerk establis 
stenographers, secretaries, typisi The ge 


and telephone and telegraph oper jn a 
tors accounted for 3.6 percent. | ¢trengt 
Leading the list of occupation: The su 
groups were merchants and trade}, largely 
men with 16.3 percent, salesme and de 
with 11.4 percent and busine A sple 
executives with 11.2 percent. strengtl 


Professions other than medic} patrioti 
including lawyers, architects, mu eral of 
cians, actors and actresses, clerg} battlefic 
men, athletes, and the like «| “Visit 
counted for 8.1 percent of all Bui) hardshi 
sales, while members of the mej forebea 
ical profession took 6.1 percent( a surge 
the cars. High in the ranking wer} ments, 
housewives and housekeepers, f) ness tl 
ing 7.5 percent of the total. ' carry o 

Farmers bought 4.5 percent ¢ of justi 
Buick’s output while retired mej the fou 
and women of all trades and prj As an 
fessions accounted for 4.1 percer| to thes 

Public servants, which _ include 60 perc 
army, navy and other federal oj their w 
ficers, social workers, congressme| Henry, 
firemen, policemen, judges, mai) “The S 
men and so on were listed at 3) last yee 
percent. 







Willys Appoints Lick 
Central Divisional Mgr 


TOLEDO.—M. J. Golden, sal 
manager of Willys-Overland M 
tors, Inc., announces the appolt) 
ment of E. L. Lick as division 
manager, in charge of the Centr 
division. Lick first joined Willy: 
Overland in 1912 in factory sale 
department, after which he Wé 
promoted to the post of wholes#} 
sales manager for Simons Mott 
Sales, the company’s then Detro: 
distributor. The following fo 
years found Lick active as assis 
ant branch manager of the factor 
branch in Detroit. From 1928 " 
1939 Lick was with the Chryslé’ 
organization, where he was asso 
ated successively in the De So 
Plymouth and Chrysler divisions ! 
Detroit and Cleveland. He repoi"e 
the Willys forces on July 1 of 185) 
year as special sales represent 
| tive. 
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3MEMA Reports Drop in Equipment 


~ All but One Classification | 


|Marmon Speeds 


Continue Above ’39 However 


ns NEW YORK. — According to 


manufacturers re por ting their 


nf) nonthly business figures to Motor 
Nar and Equipment Manufacturers 
Mi} Assn, shipments in all divisions 


reer 
i: 
c } 
tistJ 


decreased in May from the previ- 
ous month. However, with the ex- 
ception of accessories, all classi- 
fcations continue above the same 
month last year. 

The grand index for all branches 
a) of the industry in May dropped to 
157 percent of the January, 1925, 


Visit Patriotic 





der 

by * 

= | Shrines, Henry 

“| Urges Tourists 
ion} WASHINGTON. — “Not battle- 
d« ships, nor armies, nor airplanes, 


aver} 
abo: 
thg 


put love of country and devotion to 
its traditions constitute our front 
line of defense,” declared Thomas 
P. Henry, president of American 





i {4 Automobile Assn., last week in an 
ain} appeal to tourists to visit the na- 
1 th tion’s great patriotic shrines this 
iste} year. 
ker’ “With the country gearing itself 
stor’. t9 a mammoth defense program,” 
| a said Henry, “Travel America Year 
sui} jg a most appropriate time to pay 
ric) a visit to those places that have 
ant) played a significant part in the 
lerk) establishment of our democracy. 
pi’ The government is now engaged 
pert! in a huge project designed to 
| strengthen our material defenses. 
ion, The success of this program is 
ade) largely dependent on the loyalty 
sme and determination of the people. 
ine) A splendid way to revive and 
strengthen the personal sense of 
dic} patriotism is to visit one or sev- 
mus} eral of our national historic parks, 
erg} battlefields and monuments. 
4 “Visitors of the scenes of the 
sui} hardships and triumphs of our 
me} forebears never fail to experience 
nt’ a surge of pride in our accomplish- 
wer, ments, and a feeling of thankful- 
Ta) ness that they are permitted to 
' carry on and protect the principles 
it «| of justice and freedom which are 
me, the foundation of the nation.” 


pr} As an example of increased travel 

‘cen| to these shrines, reports show that 
a 60 percent more visitors have made 
] off their way this year to Fort Mc- 
me} Henry, Baltimore, birthplace of 
mai} “The Star-Spangled Banner,” than 
it 3} last year. 


_Fassitt to Head Ford 


Dealers of Chester Area 
Ig} PHILADELPHIA.—J. H. Fassitt, 


eal secretary-treasurer of Foss-Hughes 


Ml Co. (Lincoln), has been elected 
ot president of the Ford Dealers Assn. 
‘onl of the Chester branch territory. 

a Fassitt has been associated with 
alld Foss-Hughes Co., said to be the 
sale oldest automobile dealer in Phila- 


delphia, since 1906, one year after 
the organization was founded. Dur- 
ing that period the firm has han- 
| dled more than $90,000,000 worth of 
| automobile business. 


way 





sis} “Dealers Tell Me.”’ b sine 

os Me, y William C. 
Callahan, 1S an open forum for the ex- 
a Ssion of dealers’ opinions. It ap- 
ice} ats Weekly in Automotive News. 
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base as compared with 170 percent 
for April and 128 percent for May, 
1939. 


Shipments to vehicle manufac- 
turers for original equipment in 
May decreased to 162 percent of 
the base, which compares with 178 
percent registered in April and 120 
percent for May last year. 


Service parts shipments to whole- 
salers for May declined to 172 
percent of the base as compared 
to 174 percent in April. In May, 
1939, the index stood at 154 per- 
cent. 

Accessories shipments to whole- 
salers in May dropped, standing 
at 89 percent of the base index, 
which compares with 91 percent in 
April and 115 percent in May, 1939. 

Service equipment shipments to 
wholesalers in May declined to 131 
percent of the base, which com- 
pares with 140 percent in April 
and 108 percent in May, 1939. 


Ford Contribution 
To Louisville Is 


Cited in Folder 


LOUISVILLE .—To acquaint 
Louisville businessmen with just 
what the Ford Motor Co., Louis- 
ville division, has done for Louis- 
ville, the company has just mailed 
out a statement of facts covering 
Ford operations in Louisville since 
a factory branch was established 
here in 1912. 


A letter, accompanying the folder, 
carries the signature of E. D. Bot- 
tom, manager at Louisville. The 
statement reads: 


1912-1939 

Louisville operations established, 
1912; present plant erected, 1924; 
plant area, 21% acres; size of build- 
ing, 301 feet by 1,000 feet; floor 
space, 301,000 square feet; number 
of passenger cars, commercial cars 
and trucks built to Dec. 31, 1939, 
729,436; average number of em- 
ployes per year, 1,000. 

Total expenditures: salaries and 
wages, $28,704,028.39; local pur- 
chases, $2,580,346.80; transportation 
on merchandise shipped, $13,755,- 
709.12; telephone and _ telegraph 
service, $219,348.21; gas and elec- 
tricity consumed, $162,366.72; state- 
county-city taxes, $553,389.97; trav- 
elling expenses, $453,326.95. 


1939 
Number of passenger cars, com- 
mercial cars and trucks built, 


40,446; number of dealers and area 
served, Kentucky, Indiana, Tennes- 
see, Ohio and West Virginia, 500; 
average number employes, 1,323. 

1939 expenditures: salaries and 
wages, $1,829,474.27; local purchases, 
$162,818.45; transportation on mer- 
chandise shipped, $867,977.61; tele- 
phone and telegraph service, $13,- 
369.88; gas and electricity con- 
sumed, $10,245.26; state-county-city 
taxes, $74,105.14; travelling expen- 
ses, $31,051.94. 


Washabaugh Named 
CLEVELAND. —S. M. Washabaugh 
has been appointed sales _representa- 
| tive for National Screw & Mfg. Co. 
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EASY ENTRANCE is one of the advantages claimed for this year’s Willys. 


Instead of being required to outmodedly 


“climb aboard,’’ modern young women 


step easily and gracefully into their Willys. 


Steel Output Breaks Record; 


Heavy Rate Due to Continue 


Special to Automotive News 

YOUNGSTOWN, O.—Steel opera- 
tions last week snapped back to 
pre - holiday schedules. In some 
cases production exceeded the pace 
before the July 4 shutdowns, and 
incoming business indicates mills 
will maintain a rate throughout the 
summer well above that of last 
year. 


Demand for steel from abroad, 
with railroad equipment business 
now being placed, are important 
factors in keeping up the ‘rate. 


Youngstown district steel pro- 
duction broke all existing July 
records last week with 84 percent 
operation, four points higher than 
in the last week of June and 12 
points above the past week when 
output was affected by the holiday. 
Republic Steel Corp. and Sharon 
Steel Corp. steel output is prac- 
tically at capacity. 


Making up for the July 4th holi- 
day, employes in the finishing and 
pipe mill departments of the Na- 
tional Tube Co. will work every 
day, including Saturday. Near peak 
operations now in force will be 
continued this week, with four of 
five blast furnaces and 11 of 12 
open hearths scheduled for steel 
production. 

A spokesman for the British pur- | 
chasing commission says that gov- 
ernment placed orders for $100,000,- 
000° worth of war materials in this | 





Bartlett Is Appointed | 
To Detroit Territory 


CLEVELAND.—C. O. Bartlett & | 
Snow Co., materials handling and | 
conveying machinery manufactur- | 
ers, announces | 
the appointment | 
of C. O. Bartlett | 
as district man- 
ager in the De- 
troit territory. 

Bartlett, who is 


the son of the 
founder and or-| 
ganizer of the. 
company, has 


been _ associated 
with the Amer- 
ican Agricultural 
Chemical Co. for 





C. O. Bartlett 


| some time, following its purchase 
| of a Bartlett-Snow built plant, his 


most recent position being man- 
ager of its Gelatin division, located | 


| in Detroit. 


S.C. Collections Up 


COLUMBIA, 8S. C. — Gasoline tax 


collections for the fiscal year ended 
June 30 totaled $13,117,313, as compared 
with $11,975,190 for the previous fiscal] 
year, according to Chairman Walter 
G. Query, of the state tax commission. 
| Collections for June totaled $1,152,027 


compared with $1,066,889 in June, 1939: 


country during the past few days. 
The British, according to this 
spokesman, have lost no_ ships 
carrying supplies from the United 
States. He said 2,000,000 tons of 
steel had been bought in this coun- 
try, and that steel purchases are 
being increased. 





Its Output of 
Combat Tanks 


INDIANAPOLIS.—Tested in for- 
eign battlefields and in the service 
of the United States marine corps, 
flat little combat tanks manufac- 
tured by Marmon-Herrington Co. 
here are being produced in quanti- 
ties for Uncle Sam. 

An order for $700,000 worth of 
such tanks for use of the marine 
corps has been received, but this 
may be only the beginning of a 
program in which the Indianapolis 
plant will share. The tanks are 
speedy, capable of going about 30 
or 35 miles an hour, and they will 
be equipped with three machine 
guns, two-way radio and a flock of 
other improvements for the five- 
ton units. 

Quantities are not mentioned in 
the rearmament orders of the U. S. 
war department, but the current 
order is expected to be filled within 
three months. 


Intake Manifold Suit 


Won by Chrysler Corp. 


DETROIT. — Judge Arthur F. 
Lederle, of United States district 
court here, has just entered a 
judgment dismissing a bill of com- 
plaint in a suit brought by Swan 
Carburetor Co., Cleveland, against 
Chrysler Corp. for alleged patent 
infringement in intake manifolds 
used on cars produced by Chrysler. 

The Swan company had previ- 
ously been successful in upholding 
its claims in suits against General 
Motors Corp. and Reeke Nash Mo- 
tors Co. (a Nash distributor), where 
those companies were held to have 
used inventions covered by the 
Swan patents. 


Fe re ee ee ee ee TT TTT TTT TTT 


ON DUTY 24 HOURS... 


every day! 
BENDIX DRIVE 





Wz.’ re proud of the Bendix Drive—proud of its history 
of unexcelled service, proud of the faithful manner 
in which it functions in millions of cars every day. 


Starting a car with the Bendix Drive is as easy as 
ringing an electric door-bell—you simply touch the 
starter button—the rest is automatic. The Bendix 
Drive takes hold, starts the engine, lets go —all 
automatically, and protects the starter from damage 


by unintended operation. 


The Bendix Drive gives “Touch and Go” start- 
ing —the kind modern drivers prefer. 


ECLIPSE MACHINE DIVISION 


BENDIX AVIATION CORPORATION 
ELMIRA, NEW YORK 
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New Passenger Car Registrations, Recap for April,” °40-39 
| 








Figures supplied by R. L. Polk & Co., New Jersey Motor List Co.. and for New York City area by Sherlock & Arnold 

















*Oklahoma figures for first 3 months only included in this report. 
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nad attained since last September. 
Peak No. 1 of course had to do 
with production. As of last week 
ia there had been 283,204 units 
produced which includes export. 
That, Curtice told me, is an all- 
time high for his company, the 
previous best being 250,116 in 1927. 
I can't give you the definite figures 


as to sales because there still re- 
ains nearly two months more of skilled workers. These, he thinks, 
this operation before we can tote 
up this column. But dealers have time and will have money to spend. 
peen tracking records regularly on 


m 


a monthly basis and the all-time 


high volume from this standpoint is apt to continue its large defense. 


already is in the bag. 


“Red” declared his dealers’ profits 


have run exceedingly high, the 
highest average in the industry, he 
claims. And he pointed out that 


| with a 2,800 dealer body, the aver- 
age sales per dealer run to 100 


cars each and that each Buick 
dealer averages more than the 
average of any other dealer or- 
ganization in the industry. 

» © 

Now AS FOR the third peak, 
we come to No. 3—-employment. 
And here I found something out 
of the ordinary, possibly Curtice’s 
greatest achievement as a manu- 
facturer. 

“This has been a most success- 
ful year from a planning viewpoint 
to promote continuous employment 
for the maximum number of men,” 


| he said, as he opened up his year 


book to the employment chapter. 

Peeking over his shoulder, I 
read that since last September, 
when production started on the ’40 
models, not a single day’s work has 
been lost, not counting of course 
Saturdays, Sundays and legal holi- 
days. There have been two shifts 
each work day as well as a so- 
called “skeleton” shift. In Septem- 
ber, October, November and De- 
cember, when the production heat 


was turned on full force, each 
shift worked nine hours an 
extra hour with time and a 
half pay for the extra’ hour. 


This was done to maintain steady 


| employment instead of taking on 


more men for the rush period and 
then having to let them go at the 
end of it. Handling the help this 
way, the average employment was 

15,800. This made a new high, the 
previous best being 13,000 in 1939. 
In the way of pay, these workmen 
averaged $2,600,000 a month. Each 
employe averaged 2,050 hours work 
during the model season. If figured 
on the basis of $1 an hour-—this is 
about average for the industry 
and amounts to a substantial an- 
nual income, it would seem. 

ok % * 

OF COURSE, Curtice has an 
ambition—he wants Buick to get 
10 percent of the entire domestic 
business of the industry. He hasn't 


| Sot it yet but he’s mighty close. 


Less point and a half away, 8.8 
percent, he claims, and he is urging 
the dealer body to help him attain 
that objective, 

cd * 
AS HE SIZES up the general 
automobile market today, Curtice 


* 





LIPPARD, 
Truck. He 
’ resigned. 


new president of 
succeeds R. W. 


T. R. 
Fede ral 
Ruddon 


Sparks 


(Continued from Page 1) 


n assembly for the model year 









Chris 
Sinsabaugh 





feels the nation is facing an ex- | 
panding national income and that 
already the country is feeling the 
effects of foreign-buying other 
than airplanes and that a larger | 
share of it will find its way into 
the purchase of automobiles and 
other desirable articles. Industrial | 
activity is at a high rate and the 
trend is strong, with an actual 
shortage of mechanics and other 


will be working full time and over- 


Whether the war ends abruptly 
or not, he said, the United States | 


|program, which, as it develops 

|further, will offset any loss of 

|foreign business and minimize any 

psychological effect that a sudden 

cessation of hostilities might have 

on American business. 
* * * 

TAKING INTO consideration ’37’s 
domestic sales of 3,400,000 cars and 
'40’s estimated 3,300,000, Curtice 
opines the ’41 model year will be 
even better. Time only will tell, but 
Curtice is a clear-thinker when it} 
comes to forecasting. 

* ok * 


GREGORY FLYNN DEAD!| 
What a shock that was for this 
conductor who for a quarter of a 
century had included among his 
intimates this man who. once 
played a prominent part in the 





automobile industry and who had 
been a_ willing worker for the 
|eause. “Gig,” as we used to call 
him, was with Eastern Air Lines 
at the time of his death, an allied 
business, but he never had lost his 
interest in automobiles. A sudden 
‘operation for gall stones in a hos- 
pital at New Rochelle, N. Y., my 
old home town, was the checkered 
|flag that told him his race was 
run. 
| Even back in those good old days 
|25 years ago, “Gig” was intensely 
interested in racing and he never 
|lost his love for it. He was one of 
| us who formed the first Old Timers 
{Club with Albert Champion as 
| president, and it was “Gig” who 
handled that first Old Timers’ ban- 
|quet in New York. Later on, he 
| was to become Goodrich’s Detroit 
representative in equipment sales, 
|at which time he knew more of the 
industry’s executives than most 
men in the business. But for the 
past five or six years he has been 
with his old friend, Eddie Ricken- 
backer, head of Eastern Air Lines. 
I feel other oldtimers will join 
|me in drinking a silent toast to 
the memory of Gregory Flynn, 
i their loyal and lovable friend, who 
has gone to that Valhalla where 
we who still live hope some time 
to meet up with those who have 
gone before. 


‘Carrier Workers | 


Awaiting Decision 


WASHINGTON.—AIl employes of 
for-hire motor carriers engaged in 
interstate commerce, with the ex- 
ception of drivers, are subject to 
the hours provisions of the Fail 
Labor Standards Act until the In- 
terstate Commerce Commission de- 
cides whether their activities af- 
fect safety, according to Col. Philip 
B. Fleming, administrator of the} 
wage and hour division of the la- 
bor department. 

The ICC will hold hearings at | 
Chicago beginning July 23 to de-| 
termine what employes other than) 
drivers perform duties affecting 
safety of operations. The trucking | 
|industry contends that in addition | 
to drivers, other types of employes, | 
such as mechanics and dockmen, 
|have a definite connection with 
|safety and should fall within ICC 
jurisdiction. 


Trust Trial Ordered 











ST. LOUIS.—District Judge George 
|H. Moore has overruled demurrers at- 
tacking the validity of an indictment 
|returned last January by a_ federal 
|grand jury against six defendants 
charging conspiracy in restraint of 
ltrade and to establish a monopoly in 
the trucking business here, in viola- | 
ition of the Sherman anti-trust act 
Those against whom the charge must 
ibe tried by a jury are Arthur Morgan 
Trucking Co., Arthur Morgan, presi 
dent of the concern; Teamsters’ Local 
No. 600, AFL. and Lawrence J. Camis 
| business agent; William Ryan. 


presi 
of 


dent, and Elwood Jone member 


the union 





BIG THREE of Dodge trucks. L. J. Purdy, right, general manager of Dodge 
truck plant, congratulates Lee D. Cosart, center, on his appointment as sales 
manager of the truck division of Dodge, when Cosart, with Forest H. Akers, 
left, Dodge vice-president, visited and inspected the truck plant shortly after 
Cosart’s appointment had been announced. 





Hoffman Sees Internal Unity 


As Vital to U.S. Defense 


(Continued from Page 8) 


price-fixing and production con- 
trols, when labor leaders demand 
excessive hourly rates or defend 
senseless regulations that add un- 


| necessarily to the production costs, 


when farm leaders urge upon us 








the fact that they are backed by 
zealous, fanatical devotees. 


What I am trying to say is that 
we need leaders and citizens who 
are not only willing to die for 
their country but also to so order 


an economy of scarcity, and, finally,| their lives that democratic insti- 
when political leaders by legislation |tytions can live and flourish. It 
and regulation interfere with eco-|takes one kind of courage to face 
nomic processes and thus shackle'the hell of modern warfare; an- 


|free enterprise, they are taking us’ other of an equally high order to 


away from and not toward the battle against the dangers that 


more abundant life. 


threaten our liberties. We need zea- 


As a fourth requisite, all leaders, lots for democracy today. Articulate 
including political leaders, should enthusiasts—competent enthusiasts 
unite in an attack upon goyern- | — enthusiasts who will do their 
mental extravagance. Some years | share in making democracy work. 
ago I heard a most provocative ad-| We need fighting believers in free 
dress in which the speaker analyzed | government—men and women who 
the fall of civilizations. It was his/ will place self-reliance and individ- 


theory that either anarchy or reg- 
imentation was an inevitable con- 
sequence once taxation reached a 
point where it was absorbing in 
excess of from 40 to 50 percent of 
national income. He first cited the 


the earnings of the producers, with 
the result that there was revolu- 
tion and chaos. He then laid before 
us the history of Greece where the 
expense attendant upon the con- 
quests of Alexander finally brought 


about a similar disaster. Then he} 


showed how in more modern times 
the nobility in France took such a 
toll from the workers that revolu- 
tion became inevitable. 

Tax takings in the United States 
have not reached that danger zone 
of 40 to 50 percent, although in 





the year of 1938 federal, state and | 
local taxes, plus borrowings, were | 


eating up 27 percent of our national 
income. 

We now face a necessary but 
costly preparedness program. Free 
spending on the part of the gov- 


|ernment must be replaced by a 


rigid economy. To protect ourselves 
against disaster, every tax dollar 
must be safeguarded. 


ual integrity ahead of wishful 
thinking and self-interest. 


Are these changed attitudes on 


|the part of our people and leaders 


beyond realization? Decidedly no! 


D |Every crisis in the past has called 
ease of ancient Egypt where the} 


mounting expense of the Priesthood | 
eventually absorbed more than half | 


forth a response sufficient to meet 
the need. It is when the going gets 
tough that the American genius 
for co-operation asserts itself most 
effectively. What we have done be- 
fore, we will do again. Then watch 
things happen! 


In a recent publication of the 
sober and somber Bureau of Census 
appears this authoritative state- 
ment: “The great social and eco- 
nomic problems of the United 
States seem puny when measured 
against her vast resources.” 

How right they are! 

Those who bemoan the fact that 
our physical frontiers have been 
reached, forget that the opening 
of new territory has contributed 


little or nothing to our progress 


As a fifth requisite, we the people, | 


and I mean each and every one 
of us, must accept our share of 


for the last 40 years. It was 
the inventors and scientists who 
gave us the automobile, the air- 
plane, the radio, and a thousand 
other new developments’ which 
added tens of billions of dollars 
to our national income. Today, 50 
thousand men and women are em- 
ployed in industrial laboratories 


‘alone and thousands of scientists 


the responsibility for making dem- | 
ocracy function. Mark Sullivan put} 


his finger on our danger just the 
other day when he pointed out that 
in the dictator countries there 


are working in our great universi- 
ties. 


As a result, not an hour goes by 


|that does not bring with it an 


Here in the United States, he said, | , 
|has given us a demonstration we 


| too many of us are “tepid, take-it- 


for-granted” workers. And Sullivan 
is right. The only real strength 
in the totalitarian movements is 


U. S. May Drop 
Competitive Bids 


WASHINGTON. 





There is pros- 


| pect the federal government will 


shuffle off its regulation requiring 


|a call for competitive bidding of 


each shipment of government goods 
by motor truck. The House has 
before it a bill authorizing federal 
departments to use motor carriers’ 
services at their published rates 
without competitive bids. 

The Senate has given the meas- 
ure unanimous consent, and truck- 


ing interests are working to get 
full congressional action before re- 
cess for the Democratic national 


convention 


is | extension 
zeal to make their systems work, | USable knowledge. 


of the boundaries of 


Strange as it may seem, Hitler 


should heed. By taking advantage 
of scientific research and by mak- 
ing full use of modern facilities, 
he has shown that it is possible 
to wage a war of new destructive- 
ness. The fact that his genius is 
evil and his objective vicious should 
not blind us to his accomplish- 
ments. Let us remember, rather, 
that his resources and his facilities 
for research do not compare with 
ours. 

Let us determine to take even 
fuller advantage of our great op- 
portunities for constructive and not 
destructive purposes. Let us show 
what a free people, working under 
inspired leadership, can do. 

That all 


is that 


. is needed to 
insure for America a future that 
is blindingly bright, a future in | 
Which opportunities will be far | 
greater than any in the past—an | 
America which is an even 


better | 
place in which to live. 


(Dealers Tell Me . «| 


(Continued from Page 3) 


one territory into the territory 
of a second dealer without reim- 
bursing the injured dealer? At 
least this would be consistent all 
down the line. : 
Sag question of closed territory 

is a big one, however, and I 
think the first problem is to gather 
and present sufficient evidence to 
factories to demonstrate to them 
that an equitable closed-territory 
plan, efficiently policed, would be 
a great boon to dealers and would 
not result in a loss of volume for 
factories. Studies along this line 
have been undertaken by Chicago 
dealers and groups in other sec- 
tions. These were aimed at deter- 
mining the extent of cross-selling 
and its effect on dealers. An inter- 
pretation of the findings of such 
studies to the positive side, showing 
what gains could be made if the 
cross-selling was stopped, might 


prove convincing. 
oa * * 


Lack of Co-operation 

NE of those tricks of fate is 

reported by Larry Rollins, man- 
ager of Automobile Dealers Assn. 
of West Virginia. Almost at the 
same hour that the state supreme 
court issued an order upholding 
the state law banning the use of 
double-deck trailers in delivery of 
cars to dealers, a trailer load 
of cars from Detroit left the high- 
way near Charleston (the state 
capital), killing two men. Rollins 
points out that the coincidence of 
this accident with the court ap- 
proval of the law has made the 
efforts to repeal the act very dif- 
ficult. Local papers played up the 
accident in great style, and the 
legislature being in session at the 
time was probably much impressed. 

* x 


ICC figures cited in Pennsyl- 
vania, however, indicate that 
such vehicles have better than 
average safety records. Rollins 
adds, however, that car makers 
are not supporting the efforts to 
change the present law and deal- 
ers too are apathetic. This same 
condition of lack of industry co- 
operation was prevalent in Penn- 
sylvania, where the first law of 
this type was passed. 


Takes Over Firm 


MILWAUKEE.—United Auto Service 
Corp. here has purchased United Mo- 
tors Service, Milwaukee branch. a 
subsidiary of General Motors. Fred A. 
Stoller, former manager of the Mil- 
waukee branch, is general manager and 
secretary of the new organization, 
which has been named distributor on 
all United Motors Service lines. The 
entire personnel has been retained by 
the new corporation. 


For a fresh automotive viewpoint, 
read George M. Slocum’s ‘‘A Word in 
Edgewise.”’ 
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By A. H. Allen 

WHEN automobile bodies went 
to all-steel construction about five 

years ago, the science of welding 
passed an important milepost. Even 
prior to that time welding was 
used extensively in body work, but 
the advent of the steel roof or 
turret top marked the dividing 
point in two eras of welding. 

Before the days of the steel top, 
bodies were put together in what 
were termed “balloon assemblies,” 
comprising right and left stamped 
steel side panels and back panel. 
These units were locked into fix- 
tures in large welding machines, 
the edges butting together; then 
current was supplied and the joints 
“flashed” together with an accom- 
panying shower of sparks that out- 
shone a Fourth of July celebration. 
The joints then were smoothed 
down and filled where necessary 
with solder. 

When a steel roof was added and 
stampings considerably redesigned, 
the large flash welders, some of 
which cost several hundred thou- 
sand dollars, became obsolete and 
welding technique changed to the 
use of portable gun welders and 
“hydromatic” or automatic spot 
welding machines. 

* cd * 

Designers and press builders 
perfected increasingly large 
stampings, reducing the length 
and number of joints necessary. 
Floor pans, seat backs, seat pans 
and other sub-assemblies, for- 
merly riveted and bolted, went 
over to welding in automatic 
machines which did the job in a 
fraction of the time formerly re- 
quired and permitted extensive 
salvaging of scrap steel stock for 
reinforcements and bracing. For- 
mer butt joints were changed in 
some cases to lap joints, spot 
welded and then covered with 
either molding strip or solder. 

* * * 

L. M. BENKERT, general man- 
ager of Progressive Welder Co., 
Detroit, has been closely associated 
with developments in portable gun 
welders and in spot welding ma- 
chines. He has seen considerable 
change effected in these techniques 





that can't keep a secret . . 


taxi-cabs, and passenger cars. 


Write. 
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The 20,000" whshsheeee 


Just off the assembly line goes the whistling gas tank, the tank 


. VENTALARM?® gives the secret 
away, tells, without fail, when the tank is properly filled, prevent- 
ing spillage and fueling time loss in thousands of buses, trucks, 


Moreover, VENTALARM is a proven selling point. It appeals 
to everyone who likes clean fenders, and gas in the tank, not on 
the ground. Can we help make your gas tank help sell your cars? 


VENTALARM 


*y. mM. REG. U.S. PAT. OFF. 
Saves gas- speeds fueling - 
reduces fire hazards 


SCULLY SIGNAL COMPANY, 91 First St., Cambridge, Mass. 
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over the past few years. Where 
formerly a spot weld might leave 
the steel surface with either a 
depression or a “button” at the 
weld, advances in the control of 
welding time, welding current and 
welding pressure have eliminated 
all this, and today spot welds can 
be made with scarcely any effect 
on the steel surface: Increasing 
pressures have permitted larger 
welding spots. Dwell of welding 
electrodes after the current impulse 
has permitted accurate control of 
the cooling of a spot weld. Compli- 
cated timers have brought precise 
control, to the fraction of a second, 
of the time current passes through 
the electrodes. 

Large automatic machines now 
take a floor pan with braces and 
reinforcements spotted in posi- 
tion, and in a few minutes have 
welded all these pieces firmly in 
place, sometimes as many as 300 
welds being made in one machine 
which has separate electrodes 
for each weld operating in bat- 
teries of a dozen or more at a 
time. Flash welding has not en- 
tirely disappeared from the scene, 
but now is confined more to sub- 
assemblies. A good bit of arc 
welding also is used in body 
construction, such as for welding 
vertical pillars to floor pans, at- 
taching reinforcing strips, etc. 

Relative newcomers to the weld- 
ing picture are percussive welding 
and forge welding, where impact 
of electrodes is added to controlled 
current. Use of high frequency 
currents with condenser reactions 
also seems to offer many future 
possibilities in automotive welding 


practice. 


* * * 


RECENT acquisition of Plaskon 
Co., Inc., Toledo, supplier of basic 
plastic molding materials, by Lib- 
bey-Owens-Ford Glass Co. was a 
surprising development in the mo- 
tor world where plastics are figur- 
ing ever more prominently. John D. 
Biggers, president of L-O-F, said 
in connection with the purchase, 
“While Plaskon will be operated 
independently, the growing rela- 
tionship of basic plastics to flat 
glass products makes the purchase 
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Plastics is one of the high 
notes in FOB Factory’s theme 
song this week. Which makes 
George William 
Walker of De- 
troit the hero of 
this niche. 
plastic materials 
are right down 
the Walker al- 
ley, so to speak. 
He was one of 
the pioneers in 
the use of plas- 
tics in automo- 
bile design as 





G. W. Walker far back as 1930. 
Then, as stylist 
for the Deveraux Corp., he 


worked a plastic called lumerith 
into the automobile hardware 
he designed for Ford, Auburn, 
Nash and some others. It was 
not until 1935, however, that the 
industry became plastics-consci- 
ous. Then Walker really got busy 
as a designer. His Detrola Pee 
Wee radio, the first big produc- 
tion radio with a plastic case, 


For | 





Personality--- 


won the National Plastic Award 


|in 1938. The next year he put 


forth his Nash instrument panel, 
featuring plastics and now he 
is Nash’s stylist, even in bodies. 
Walker thinks it won't be long 
before the public will be seeing 
airplanes with plastic fuselages 
and wings (he’s working on one 
now for an eastern manufac- 
turer); automobile bodies of 
plastic materials, available in 
thousands of tints and hues 


| (he’s designed several already) 
‘and homes made completely of 


molded plastics, transparent, 
translucent and opaque. Walk- 
er’s working on one of these 
homes at the present time. 
Walker made enough money 
playing professional and semi- 
professional football to finance 
his art studies and in the past 
10 years he’s styled what's con- 
servatively estimated to be $5,- 
000,000 worth of products, rang- 
ing from alarm clocks and 
airplanes to babies’ didies and 
television receivers. — C. S. 





of this interest a natural develop- 
ment.” 


Plaskon was started several 
years ago with an investment of 
probably not much over $100,000, 
and it has grown by leaps and 
bounds since, with the sale price 
in the current transfer reported 
close to $2,000,000. It was organ- 
ized by officials of Toledo Scale 
Co. which still controls it. 


The material Plaskon is known 
technically as resin of the urea 
formaldehyde ty pe, characterized 
chiefly by its availability in light 
colors. First application was for a 
light housing or case for a new 
model Toledo scale. At that time, 
this housing was believed to be the 


duced. Since, the use of Plaskon 
for radio cabinets, automotive trim, 
handles and a wide assortment of 
miscellaneous consumer products 
has mushroomed rapidly. 

* ok * 


THERE HAS been much talk 
heard in automotive circles about 
the future of plastics. Car design- 
ers, such as George W. Walker (see 
Week’s Personality on this page), 
who supervises Nash designs, en- 
visage the day when complete 
bodies will be made of plastic mold- 
ings in various colors, eliminating 


mood See painting ond permitting | the shaper and connecting with the 


sleeker streamlines. 
Ford has been an ardent booster 


of plastics, particularly with refer- | 


Price Elected to Mead 


ence to possible large-scale use of 
soybean meal. He has stated pub- 
licly that he considers the molded 
plastic fender a real _ possibility. 
Ford has equipped some of his cars 
with rear compartment lids 


impregnated and covered with plas- 
tic material molded to shape in 
large hydraulic presses. 

Fisher Body has built two 
display Pontiacs with bodies en- 
tirely of transparent plastic 
sheets. These were built up by 
hand, the sheets formed over 
wood forms, a slow and laborious 
procedure obviously never adapt- 
able to production technique. 
Briggs Mfg. Co. also has experi- 
mented with a material called 
Steelplast for motor car bodies, 
with designer John Tjaarda tak- 
ing a leading role. 

Conservative opinion is that the 
day of the plastic body is a good 
many years away. All 





of | 
molded plastic — layers of canvas | 


| 
| 
| 
| 





known today have inferior strength | 


when compared with steel, will not 
stand up and hold their shape 
under severe weathering conditions, 
involve costly dies and press equip- 
ment to produce. 

a H 


| Assn., 


Form Shaping 
Time Is Slashed 
80% by Control 


DETROIT.—Automatic form cut- 


| ting with a shaper, through the use 


of a form duplicating control, is a 
cost-and-time-saving development 
recently introduced at Peerless 
Pattern Works here. The _ idea 
arose from a problem of machin- 
ing the sides of a quantity of mag- 
nesium crank case and barrel core 
boxes to provide for the applica- 
tion of steel wear plates. 

Normally such a job would be 


| milled with frequent checking with 
largest plastic molding ever pro- | 


a floor-to-floor time of roughly 
three hours per piece. At Peerless 
however, a simple, low-cost die du- 
plicator produced by Detroit Uni- 


|versal Duplicator Co., was hooked 


up to a shaper, a template of the 


| form provided, and machining time 


reduced to about 30 minutes (a 
saving of better than 80 percent). 

Checks indicate, according to 
Peerless, that a consistent ac- 
curacy of within .002 inch is being 
maintained in the operation. The 
duplicator, which had been used 
previously in the same shop for 
controlling other work requiring 
duplicating, was merely moved to 


table elevating mechanism. 


Purchasing Agents Assn. 

AKRON. — George E. Price jr., 
Goodyear Tire & Rubber Co. pur- 
chasing agent, has been elected 
president of Na- 
tional Assn. of 
Purchasing 
Agents. 

A director of 
the association 
for the last two 
years, Price has 
been connected 
with the pur- 
chasing field for 
27 years. He was 
purchasing agent 
at the Davis 
Bournville Co., 





G. E. Price 


| Jersey City, N. J., for nine years 
'pricr to starting at Goodyear 


in 
1922 as assistant purchasing agent. 
He was promoted to Goodyear's 


plastics ‘purchasing agent post in 1936. 


He was one of the founders of 
the New York Purchasing Agents 
two years before the na- 
tional organization was begun. He 
established the Akron chapter of 


' the association in 1922. 


ONE OF THE MOST interesting | 


and as yet untold stories of auto- 
motive metallurgy is that behind 
the Amola steels used extensively 
in Chrysler cars. Introduced in 
1933, Amola was fathered by C. 
Harold Wills and F. T. McCleary, 
Dodge metallurgists. The steels owe 
their efficacy to what metallurgists 
call “controlled abnormality” and 
nearly all the leading steel mills 
of the country now are licensed to 
| supply heats of Amola, for use in 
| springs, gears and other parts re- 
| quiring high - strength material. 
| Recent development work has led 
|to perfection of several different 
grades of Amola. 





‘Highway Laboratory’ 
Is Set Up by ARBA 
WASHINGTON. — Establishmen! 
of a highway economics division 
designed to gather and distribute 
information to promote more ef- 
ficient highway programs through- 


|out the United States, was an- 
nounced last week by American 
Road Builders Assn. 

The new “highway laboratory” 
is expected to aid in stabilizing 
road expenditures in accordance 


with fluctuating amounts of federal 
funds, gasoline taxes and registra- 
tion fees. Such data, it is believed 
will result in more comprehensivt 
state highway programs 


| Warning Is Given 
On Bottleneck In 


Defense Progran| 


t 

Y IT.—In a letter to dur} 
ine ana manufacturers through. 
‘out the country W. A. Gorrel| 
| vice-president and general manager| 
‘of John Lucas & Co., Inc., pain! 
| manufacturers, warns of the poten. | 
| tial “bottleneck” that is facing thi 
| heavy industries in connection wit} 
the U. S. defense program. 
| Gorrell pointed out that the allo. 
cation by the U. S. government ¢ 
| € roduction program wit 
on cahiel expenditure of five billio: 
| dollars will not only strain th 
production capacity, but he doubt: 
if existing channels for the pro. 
/curement of raw materials an; 
| supplies essential to production wi! 
| stand this added burden. 
| He pointed out that during th 
| past 10 years inventories of ray 
| materials and necessary supplie} 
| have been steadily decreased in th 
‘interest of turnover, the result o! 
|which has been the severance o; 
/many contacts for materials. 


Gorrell advised durable good 
| manufacturers, particularly in th 
'radio, railroad, marine and gener 
industries, immediately to line y 
new sources of raw materials an 
essential supplies, against the pos. 
sibility that their existing channel 
could not keep pace with th 
tremendous production prograr 
that faces the durable good indu: 
tries in the next few years. 


New Screw Steel Offered 
By Union Drawn Divisio 


CLEVELAND. — Union Draw 
Steel division of Republic Sted 
Corp., producer of machining steels 
announces a new Bessemer screv 
steel and a new open hearth screv 
steel. Developed to overcome de 
ficiencies in fast machining steel! 
formerly available, it is claime 
that bar after bar of these nev 
steels can be machined at highes 
speeds with a resulting fine sur 
face finish and without reductio: 
in tool life. 

Both steels have been tested o 
the automatic screw machine i 
Union Drawn’s experimental labo 
ratory in Massillon, O., under cor 
ditions closely approximating thos 
of actual production operation 
They have also been used in ac 
tual production runs in the plant: 
of a number of screw machin 
parts producers. 
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TOUGH, LONG. 


WEARING NICKEL STEEL! 








A most successful application ©} 
the well-known “Five-Point Dee?) 
hard” heat treating process de 
veloped by Foote Brothers Ge# 
and Machine Corporation was th' 
recent production of timing gear 
for a large Diesel engine man 
facturer. These gears, made fro! 
SAE 4615 Nickel - molybdenu! 
steel, combined an excellent matt 
rial with a unique treatment 
meet the exacting requirements 0 
precision, great strength, and lon 
wear life. A severe break-down te: 
on this Nickel alloy steel gear: 
dramatically demonstrated thi 
strength and toughness of gee 
teeth. Although the Deephard Pr 
cess produced a_ case depth ' 
0.050 inches, with a surface har 
ness of 82 sceleroscope, it also 4 
| veloped great toughness due to § 
|gradual drop in hardness betwet 
| wearing surfaces and the duct! 
core. This heat treatment is sw 





ee 


a  ——————————————— —————————————— 


|able for all manner of machi! 
parts where wear resistan 
|streneth, and ductility are ©) 
sential. The inherent — strengt 
toughness and uniform response ! 
heat treatment of Nickel alloye 
steels makes the! 
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NICKEL COMPAN| 
NC. New York, N.Y 





THE 
INTERNATIONAL | 





Prot 


M 


GEN. } 
Chevr 
Buick 
Ponti 
Olds 
Cadill 

CHRYS 
Plym¢ 
Dodge 
Chrys 
De Sc 

FORD 
Ford? 
Merct 
Linco! 

STUDE 

pACKA 

HUDSO 

NASH 

WILLY 

GRAHA 

BANTA 

HUPM¢ 

MISCE] 


TOTS 


*Revise 
Henney 
Interna 


Bantani 
Buick . 
Cad.-La 
Chevrol 
Chrysle 
De Sote 
Dodge. 
Ford... 
Grahan 
Lincoln 
Nash . 
Oldsmo 
Packart 
Plymou 
Pontiac 
Studebe 
Willys 





Arkansa 
Dist. of 
Maine — 
New Ha 
North D 
South G 
Wiscons 
Delawar 


*Total 
to Dat 


especially suitaD*} - 
automotls)) “™ 


Total 
_for Ju 
*Tota 
lo Da 





AUTOMOTIVE NEWS, JULY 15, 1940 


Motor Production Rebounds to 71,634 Cars, Trucks 


production-Registrations 


‘Several Plants 
















































































































































































im ° 
2 AN's Production Estimate Boost Operations New Passenger Car Registrations 

i x / x 
ugh. (U. 5. and Canada) : Five Months, plus 9 States for June 
rrel! WEEKS ENDED JULY 13, JULY 6 As Sales Spu rt Seats Same 1940 1939 Unit 
ager| : , , Jan.1 Jan. 1 Date Pos. 1940 Pos. 1939 Pos. Gain 
vain: Week Same Week July to By Pete Wemhoff Chevrolet. ........060. 4,789 1 380,745 1 276,009 1 104,736 
ten ims me dae tee a Associate Editor ibisssenpepanes 3121 2 246595 2 209036 2 37,559 
the uly uly ate* 1939*  1940* = : PUPMIOGER sc scscvenss 2417 3 196,395 3 168,281 3 28,114 
wit} @pn, MOTORS. .....-. 28,400 17400 28,586 51,986 861,814 1,122,584 | ,, DS TRONT. — Automotive produc: | -iymouth veer se 1359 4 121,197 4 90,785 5 30,412 

Chevrolet? ...-.--.--. 25,000 17,400 13,400 38,400 551,960 676,483 es | eee 1287 5 98003 5 68343 6 29,660 

+ t 4,782 47 above the previous holiday-curtailed | Pontiac ............-. , ’ ’ 
allo) Buick .--++--++s000 , 132 119,466 170,748 WOOK. Th 6) DOOR osccc..cccecees 972 7 94128 6 91,198 4 2,930 
it of Pontiac ...-----6-8e : $ 2,242 2,242 87,193 183,533 automotive News’ . Oldsmobile .......... 1,091 6 85,887 7 62,036 7 23,851 

: 3,400 $t 2472 5,872 81,790 ve Ie week’s assem- ? ’ ' 

Wit} Oldsmobile ee evessees ’ ’ ’ 120,481 Production Estimate blies of 71,634) Chrysler ............. 464 10 45,001 8 31,832 8 13,169 
lic} Cadillac-LaSalle ..... $ + 690 690 20,905 21,339 ‘ks, | Studebak 530 8 43,051 9 27,472 «+9 15,579 
19,300 19,200 13,352 $2,652 483,431 110, cars and trucks, | ©°u energie 
th} CHRYSLER ....------- f : —— aa contrasted with| Mercury ............. 469 9 37,293 10 26355 10 10,938 
ubt} Plymoutht ....------- 10,000 10,200 7,150 17,150 243,020 297,815 53,783 units in|Hudson .............. 445 11 34,290 11 21,624 13 12,666 
pro} Dodget -----------++: [a i: i: oe i thas praviens|Petherd ............. 317 13¢ 31,322 12 20,111 14 11,211 
an} Ohrysler ..----------: 2,100 1,650 1,525 3,625 43,401 69,280 jel gab hd 4 Fg 317 13+ 31,116 13 23,466 12 7,650 
wi! De Soto ...----+--++°> 1,600 1,400 1,127 2,727 35,000 50,512] 100, 6 a wi Nash 365 12 24.550 14 24,478 11 72 
Dancin eke 16,400 21,325 11,785 28,185 535,317 554,794 5,111 vehicles Bese oaeas sss * ; 6 15 389* 
ne roduced in the|Cadillac-LaSalle ..... 141 14 15,157 15 15,54 
th) Fordt ....-.-++s+00e 14,400 19,000 10,440 24,840 468,407 482,918 SS GE TEID, osscssccscccee 87 15 9426 16 5,032 16 4,394 
y| Mercury .--------+++- 1,600 1,950 1,040 2,640 52,660 55,300 Comparsie pio 91 16 49419 17 8829 17 590 
ray) Me riod of last year.| Lincoln .............. R , 

. 1 Lincoln-Zephyr ie eee 400 375 305 705 14,250 16,576 12 17 416 18 2 033 18 1 617* 
Dlies 9 A feature of|Graham ............. , , 
the) STUDEBAKER?+ ...... $+ —-2, 426 + $ 57,314 63,073 th k Hupmobile .......... sss 18 21 19 557 19 536* 
t gf PACKARD .....-.----- $ 490 + $ 22,510 42,470 Se tems th ae | Mnoelianeows ....... 2 1,899 836 1,063 
> | HUDSONT ......------- é 608 $ ¢ $8,777 39,103 ae = - : — 

EE cc S wake eee ta e¥.o8 + ¢ + $7,489 33,278 ions a sev- 11 1,173,859 332,052 
LYS? ae dR Ryd ire k a 1,254 + . 1,254 8.966 16,186 eral _Plants still y Total... =) Cob S RSC EE OS 18,276 1,505,9 , 73, ’ 
00d: EE, shiei nse a0 30 112 $ 30 3,169 1,650 turning out 1940| *Loss. Tied. 

th BANTAMT .....-..---- $ 50 $ + 1,887 899 models, as a re- 
ere} HUPMOBILE ......... $ $ $ $ 770 291 sult of the sharp 
Ut) WISCELLANEOUS ... 6,250 3,500 = 5,110--11,860 150,541 186,102 upswing in re- 2 388 000 Car Truck Out ut 

an: tects tema incite = sales in| “9 9 9 
Pot = FOTALT..........+++- 634 65,111 53,783 125,417,2,196,485 2,663,801 une. Field 
| ara ini "soca setae “| Needed by U.S. A 
‘’ *Revised. ‘Includes trucks. ‘Closed. Miscellaneous includes Crosley, ge ga fair- ee e vy e e mn ua J 
ar) Henney, Autocar, Brockway, Diamond T, Divco, Federal, GMC, Indiana, y ee ee 
“ 1, Mack, Reo, Sterling, White, etc. gards several 
du;| International, Mack, ‘eo, stems, ue. companies,| DETROIT. — The United States| Manufacturers Assn. for the forth- 
° which are now| must produce 2,388,000 new auto- coming 1940 edition of Automobile 
Plant Activity AMA Estimates endeavoring to| mobiles and trucks each year just| Facts and Figures, annual statis- 
d ‘ build up suffici-| to maintain existing rolling stock} tical reference book. 
: Week Ended July 13 First Half Output ent inventories|at its present level, according to} The figure represents the 
101 OUTPUT UNITS WORKING A 9 595 4 4 an shutting | figures compiled by the Automobile average number of old vehicles 
EE MOEN, ics. sicsinens ssidecsecuwis closed own for new scrapped annually during the last 
tee Belek. seiL nits catsup raue close t ? 97 Units Eg model change-| chrysler divisions turned out 19,-| decade. In the same 10 years, 1930 
eel} Cad.-LaSalle ............-.... closed| DETROIT. — Motor vehicle fac- overs. 200 vehicles. to 1939, inclusive, the average num- 
erent Chevrolet... .. rise; 25,000, five days|tory sales in the first six months s With Chevrolet |" 41) Ford divisions returned to a ber of new vehicles sold at retail 
oret} Chrysler....... rise; 2,100, five days | this year showed a 23 percent gain | and Oldsmobile the only passenger | tour day work-week last week, rais-|in the United States was 2,807,666. 
de> De Soto........ rise; 1,600, five days; over the corresponding period of | Cr divisions working, General Mo- ing the company’s total output to| Thus the replacement of scrapped 
teelf Dodge......... rise; 5,600, four days|last year, according to estimates | tors’ group total for the past week| 16409 cars and trucks from the| Vehicles during this period, which 
imei} Ford......... rise; 14,400, four days | by Automobile Manufacturers Assn. | is Placed at 28,400 cars and trucks, | }eyious week’s 11,785 units. In the| included the depression years, rep- 
nevi Graham..... resumes; 30, two days| Production totaled 2,525,774 units|which compares with 23,536 units| ..me period of last year Ford divi-| resented 85 percent of the total 
hes} Lincoln......... rise; 400, four days|in the half year just completed. in the previous week and with 17,-| cnn; assembled a total of 21,325| Sales of cars and trucks in the 
SR Gertidicpetnkovaanceaen closed} Every month so far has shown a in the same week Of} units, country. 
‘tic:} Oldsmobile... .rise; 3,400, four days|an increase over comparable 1939 P Willys and Graham remain as| The book will show the rolling 
a rrr closed |months. Factory sales in June this| Chrysler Corp.’s total for the| the only independent producers still | stock of America’s motor transport 
1a} Plymouth ....rise; 10,000, five days| year totaled 348,900 units, 8 per-| week likewise rose, hitting 19,300| turning out 1940 models, while the| system to include 30,615,087 vehi- 
og ere ere ee closed | cent above June, 1939, Last month’s|cars and trucks as against 13,352| miscellaneous group of car and|cles, of which 26,142,144 are auto- 
abo} Studebaker .................. closed | showing was 15 percent under May, | units in the previous week. In the| truck makers accounted for 6,250| mobiles, 4,413,692 motor trucks and 
= er ere closed |due to seasonal factors. comparable week of last year! units last week. the remainder buses, trailers, etc. 
os —_— 
tion 
“ New P Car Registrati 98 f °40-’39 
a ew Fassenger Uar hegistrations, tates tor June, - 
hit Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 
i CHRYSLER GENERAL MOTORS FORD NON AFFILIATED 
Fa 
7h 5 E ; ; 
2a STATES 2 | “ + 5 s z STATES 
¢ | ¢ | 2a s$|e¢/8/2]e zn s/iPlii.f]l als ei2/./4 
Z = & = ne af = £ a = ot * ° Ss ae Z 2 a gs © > 2 
(: el ele {eles el/2] 2] e/2] 2/88) FS) ESS) #/2/F | 13 )2) 2) 2 
= — = a -_ = —_ 
5 /ala |]h}]celalé! &|/ 8/5 | fl oel gla] slkel ole lel zlae late ls 
ELS} ‘Arkansas "40 7, 28 1) 100) +33 218 20; 33)  306| 168, 3, 21) 192 7 6 7; 21 2 1; 642/40 
renee ee a ee 317 173|__ 3 i4| 190 | é | oat ii iol i 1) 646 "39 matiaitsie 
Dist.of Columbia °40| 111 54/221 «394, ~=780| ~=—«324 aa 25, 142| 302) 1545| 392; 12) 53] 457] 1 55 x 51 81, +2] + #«+1| 2996/4 : 
,op aml 439| 90 ~=—«68| 2601877 ios a1 | 7a i3| “86/3691 999} 439] 16) 65 __520| 3} oo a\ 46 i | OC 1) 2520)" 2 "Dist. of Columbia 
eet} Maine 40 44 36 92; 242; 414) 170; 5) 514 14| 147| 175) | 313| 7; 49| 369) 3} 57 | 28| 46| 36| 26| | 2004/40 Maine 

de-| "39 39 27, 107) 207) 380) 136, 6) 413 14; 101) 138) 808] 345) 5] 49) 399) 5| 64 42) 32) 44 17| | 1791/"39 

jer} NewHampshire 740; 27) 33) 60; 164, 284, 110 3| 306 8 81 83) 591 183 9| 38) 230 1 31 19 31 30) 9) 1226|"40 New 

“th ‘ rere -39| it, 38} es, d4o, 36] 851 B12; 114] 791_«485| 20818] Bt] 3 | 31 | 25| 26 | 7 | iosal-ss oo 

cant NeWMexico = =—=S 40 | 21; ~=«3) ~=220}~=S 39] ~S—83| Sts 1; 153 | 26 24 31 73 6| 23) 102 7| | 9} 4| 20 1 4574 le 

7 < z 39; 11 6 24, 44 5 24 | 1) 120) | __23| 50 38 | ia] 4; 16, 97 6 1 is! | 400|°39 oe ee 

~ | SorthDakota =—-«-°40|~~—«&14 | 45) 151 18} 46) 1; 309 38 39] 433| 275 1| 29) 305) 1, 18 | 7 8 37| 6 1038)’ yi 

ror} Seer 399; 9 S| ke 2 27 | ol al 38] i 288| 186] 1| 20/ 207] | 6) =| __aai 3} iB 6| | *BB/-38 ae 

nur) SouthCarolina 40) 46) 28; Ss 114| 335] 523) 115] a 652| 6; 86) 113) 973) 581) 11| 67] 659 51 a 18; 37) ~—S«S 7 2319)” South C 

ate} -— Lic 39 3] is\ i96l asel geil toe) 4] eas] —=—s6|—sG1|— | s894) 15 il Bl era, al 74 | 20) 47] 701 al B54 {39 Seath Caremas 

t ti} Wisconsin "40, 162) 136) 343|  902| 1543) 434 ~—e 1654] 38,475) 443) 3057 | 38| 175| 1203) 6| 207; | 248) 108) 205; 30) 6607|/"40 ~ Wisconsin 

Se '39( 1id| iisl are) ees| iers| gas) 1432) 31 303) 330, 2467 | el 33| 138] 1220) _ | 129 1} 297|_ | __ 253] 39| yr __ Bri |" 39 biceiatisics 
| Delaware "40 25 2; 139, —«225| «100, 7] 242 6, 76, 75; 506; 146, 4| 14| 164| 12; | 5| 25) 46) 4; 40. eects 

oe Foul 399, 10, || at 146 62) 5) 189) —3|_—sS1|_—=s73)—«393| —89|_—«8|_—11)_—03) | 44 10) 8} 22 | Toa: s mee 

~ | Total 9 State "40| 461) 317|—-972| 2417) 4170) 1359) 42/4789) 99) 1091 ~1287| 8667| 3121, 91) 469; 3681; 12; = 445) | 365} 317; 530; 87 2) 18276140 19 States” 

rin) for June *_+39|  395| 388] 1064/1941 ‘SR 1338| 331 3902, 87, 745/957, 6839 | 3182| 84/400 3666) 23) 390 o| 4ai| 60| Saal 72) 3| eas 3 sre 

oT protal "40 | 45001, 31116) 91128/196395|366610|121197| 5512|380745| 9645| 85887| 98003/700989 |246595| 9419/37293/293397| 416| 31290, 21 24550 31322| 43051| 9426 1899| 1505911 “40  *Total 

"| ate _'39 | 31832) 23466) 91198|168281|314777| 90785| 5898 276009| 9648) 62036| 68343 512719 |209036| 8829 26355 244220 2033) 21624) 557 24478) 20111) 27472) 5032) _ te Date 

pre oe ee : ee = 

r New Passenger Car Registrations by Months, 1940- 1939 

“ Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 

a CHRYSLER GENERAL MOTORS FORD NON-AFFILIATED 

CU 

suit nm 

in = ~ 2 ° = 

hit s we ~ = s 5 

“ TATES 3 3 | 2a 2 | 3 _ ae e 28 ee 4 al « Sia] ad a% STATES 

es 2 s]|e Simei au |S] §& = /|¢68 s | o< e/&] 8 s/ & a z bel . | 44 

ett | Fe /@;/s | Bee es ls] s}als |e] #5) 8/5] $8) 18) 213) 818 | 28! 8] se 

e tit NUE S gig ig isveizgisisigis e|j/cele isis li&gel ci sl sl gs alatle = | &e 

" Y¥ "40| 7374) 5137) 16514] 32987) 62012) 23108) 1144, 65945) 1741) 14141) 16203/122282| 42824| 2008 6734) 51566) = 37| 5737 8| 4335, 5271| 7147, 1678 : ? Ti 
a hERRUARY-———-— 5877| 39831 1se87| 29960] $5376) 15838] 12821 46471 1794] 11419| 11505| 88309| 37541) 1938] 4510] 43989 350] 3560| __ 61) 39001 3088] 3500| ‘oral tay] sogztS/?40 eee 
- ; ; “40 ~ 7073| 5076) 14556) 2 55628) 17749| 878) 55661 1359) 12508) 14045/102200| 37742) 1543) 5610) 44895 24| 5216 6| 3582/4875) 6569| 14 35° OER eTanv 
‘vd 2kc— 9| 4632 3190| 12401] 23956) 441791 12921| 9181 38544] 1308] 87501 9369] 718101 307731 1579 see9l sees0l 2 27\_3032| 36] 33081 2664 3011] “Z47| _tesl iessia 49 er 
a a0 9077| 6348) 19166] 39683) 74574] 23859| 984] 79138] 2125] 17905) 20794/144805 | 52950 7837) 62633) 24) 7060 2) 5295 6744 916) 2074) 40 ee 
PaL—— a 6833! 5201| 19269 aoe | 66864 19607 ‘tol BS 1944 ee 14598/110318 Feese) is 1751 I} gaia 50969; 404 dee _ 58} 5421 os | ae 033 # ine MARCH 
F *40| 10721| 7255 | j 239) 88615) 2208) 20051) 22633/162927 | 55753| 2078] 8623| 66454) 114| 7926) 2| 5822) aa “$991 248829 pana TT 
Way eee 63127| 2326) 13889) 15553 117156 Es 1813| 5921! 52979] 440|_ 4997|__216| 5956! 4279 rise| 2006) G80) seieenlae *APRIL 
AL "40, 10292) 6983! 21053) 46303) 84631) 26941) 1225] 86597) 2113) 20191) 23011/160108 | 54205) 1853) 8020) 61078) 205) 7906 3| 5151) 6930) 10107; 2012) 660) 341791/°49 ait 
ANY Totaly 39° 7381/5450 22424) 39361! 74616) 20361) 1275| 63962| 2189| 14139) 16361/115287 | 48395) 1864) 6668| 56927/ 540, 5183/ 184) 5452| Goll! 8719| 1091| Yel 2rviTh ae ; 
_lor Je St ates "40 164 317 972; 2417) 4170! 1359 42) 4789 99) 1091) 1287 8667 | 3121 91! 469) 3681 12 145 | 365 317 530 7 2 erate eon Total 9 States 
N.Y Total me) 325) 288 1064 1941| 3618 1065 53' 3932 _ 87 745) 957 6839 | 3182) _ 84) 400! 3666 22 390 2) 441 269) 529 72 ; 15846 [°39 Phony om 
to Date "40, 45001) 31116) 91128 196395)/366610|121197| 5512 (380745) 9645] 85887| 98003/ 700989 |216595| 9119 37293 293307| — 416| 34290, 21) 24550) 31322) 43051) 9126 ~-1899)1505911 40 Total” 
— '39 | 31832 23466, 91198 168281 314777, 90785 5898 276009 9648, 62036, 68343 512719 209036 8829 26355 2414220, 2033) 21624) 557, 24478) 20111) 27472) 5032 836 1173859 |'39 ae Date 


*Oklahoma figures for first 3 months only included in this report. 








wf 


Tire Failures 20% 


RMA Gives Tips on How 


To Minimize Tread Wear 


DETROIT.—Because of the heat, 
tire failures are 20 percent higher 
per mile in summer than at any 
time of the year, according to 
Rubber Manufacturers Assn., which 
reveals important facts regarding 
care on tires. 

When the temperature is 100 de- 
grees, tread wear is over four times 
as fast as at 40 miles per hour, 
RMA states. If the rate of speed 
is increased, tread wear naturally 
is further increased. 

Because tire failures are always 
a source of inconvenience and an- 
noyance, and sometimes a cause of 
accident, dealers should remind 
motorists that reasonable precau- 
tions and regular inspection of 
tires will reduce the possibility of 
tire trouble to a minimum and also 


Factors in Brisk 
Used Car Buying 
Listed by NUCMR 


CHICAGO. — The inviting values 
being offered, coupled with the 
advent of the vacationing season, 
rumors of higher 1941 new car 
prices and fears that the rearma- 
ment program may bring about a 
shortage of automobiles, are given 
by dealers as reasons for the brisk 
used car demand being currently 
experienced, according to a survey 
just completed by National Used 
Car Market Report, Inc. 

Backing up these findings, the 
July editions of the Blue Book and 
Red Book show prices to be unex- 
pectedly firm for used cars, 
including the later models, the 
inventories of which dealers are 
successfully reducing at a rapid 
rate. 


=WANT ADS 


Want a Man? 
Want a Job? 

Want to Buy? 
Want to Sell? 


YOU can make YOUR WANTS 
known quickly and cheaply to 
12,000 Automobile Dealers, Jobbers, 
Manufacturers—the whole industry! 
Forms close Friday noon at Detroit. 
Cash in advance — TEN CENTS 
PER WORD PER INSERTION. 
Twenty-five cents per word for 
three insertions. Count each initial, 
group of numbers or abbreviation 
as one word. Address: 
WANT AD DEPARTMENT 


AUTOMOTIVE NEWS, DETROIT 





JOBS WANTED 


iT 

AUTOMOBILE manufacturers notice — 
Successful wholesale operator and dealer 
builder desires change. Ten years with 
major manufacturers and large distribu- 
tors: 35 years old, excellent references. 
Address Box 222, Automotive News, 
Detroit. 





MAN of 45, former dealer in metropolitan 
city, desires position as sales manager 
or manager for retail dealer. Ten years 
experience in automotive field. Refer- 
ences furnished. Box 224, Automotive 
News, Detroit. 





ACCOUNTANT experienced in automobile 





accounting. Will supervise or audit 
bookkeeping records, prepare reports, 
tax returns and other pertinent infor- 


mation. Box 220, Automotive News, De- 
troit. 





WANTED 
ESTABLISHED automobile dealer desires 
dealership for good make car; New York 
state, Pennsylvania or New England. Box 


<4, Elkton, Md 


AUTOMOBILE field sales representative to | 
cover one of the most important terri- | 
Permanent | 


tories in the United States. 
position at good salary for the right man | 
with one of the long established pro- 
ducers in the industry. Write letter stat- | 
ing experience and full qualifications. | 
Inquiries will be held in strictest confi- 
dence. Address Box 226, Automotive | 
| 

News, Detroit. 
OFFICE MACHINES 

SAVE- ‘Half! Duplicators, Addressing and 
Dictating Machines, Folders, Sealers, 
Multigraphs Write Pruitt, 169 Pruitt! 


Bldg., Chicago. 


















































| derseat 


prolong the life and mileage of 
tires, RMA points out. 


constitute effective safety insur- 
ance and should be urged on all 
tire users by dealers: 
1 Keep tires properly inflated, in- 
cluding the spare. Check air 
pressure at least once a week, and 
inflate to the manufacturer's 
recommendation when the tire is 
cold. 
; Do not let air out of a tire if 
it has gained pressure during a 
trip when it is hot. It is natural 
for heat to increase the pressure in 
the tire and to deflate it will only 
cause it to get hotter when the trip 
is continued, because the tire will 
flex more. 
2 Have tires examined. As a safety 
precaution, have tires de- 
mounted, inspected thoroughly in- 
side and out. Have any cuts and 
bruises, which are found, promptly 
attended to. An ounce of prevention 
is worth a pound of cure. 
3 If tires show signs of misalign- 
ment, have wheels checked and 
properly balanced. Make sure 
brakes are equalized. 

In order to obtain the most mile- 

age switch wheel position of 
tires every four to five thousand 
miles, using the spare tire in its 
regular turn. This is especially im- 
portant for motorists who travel 
with the rear end heavily loaded 
with baggage. 

Check tubes and valves for slow 

leaks. Replace old worn’ tubes. 
Many tires are ruined by failure of 
tubes. After all, it is the tube that 
holds the air the casing only 
protects the tube. Buy tubes with 
tires. 

6 Check for valve caps. Replace 

where they are needed. Valve 
caps will stop many slow leaks that 
may result in inconvenience or 
accident. 

Tires that are worn smooth rep- 

resent potential trouble. They 
offer less protection to punctures 
and bruises and provide practically 
no resistance to skidding when the 
pavement is wet. Replace smooth 
tires. 

Travel on crowned roads some- 
times necessitates a variation in 
air pressure in dual tires to secure 
maximum performance. Failure to 
raise the pressure in the outside 
tire when used on crowned roads 
will cause the inside tire to carry 
more than its share of the load 
and after a long run the pressure 
will increase considerably beyond 
the pressure in the outside tire 
and result in premature failure. 


Accessory Sales | 


Seen on Upswing 


PONTIAC. — Expected increases 
in summer touring will bring a 
boost in accessory sales, according 
to J. H. Otis, Pontiac’s parts and 
accessories manager. 

Otis reported that biggest sum- 
mer sellers consistently have been 
seat covers. 

Other accessories which are 
popular summer items, Otis said, 
are cushions, radios, gravel shields, 
auxiliary sun visors which cut out 
sun in the open spot between the 
two main visors, and fog and 
sport lights. 





Harrison Heater Line 
Comprises Two Types 
DETROIT.—The new line of Har- 
rison Twinflow heaters for 1940- 
1941, which are distributed nation- 
ally through United Motors Service, 
is now in the hands of distributors. 
The new line consists of one high- | 
output underseat heater and two 
high-output dash-type heaters. | 
The new Harrison Twinflow un- | 
heater is for mounting | 
under the front car seat and deliv- 
ers heat at floor level forward and 
backward by the use of a propeller 
type high-efficiency fan, forcing air 





- | through two special radiator cores. 


The whole assembly is mounted in 
a compact shell housing’ con- 
structed to properly control direc- 
tional flow of heated air currents. 


The following simple precautions | 


! 
| 
| 


, 


a dae an i ae po staff p 
cia Spensation to the Pontiac Service Craftsmen’s course—i - F 
dealer’s servicemen—30 members of Pontiac’s experimental “aoiecias oak 


passed their tests with an 
tificates from L. K. Marshall, left, 
Anibal, Pontiac’s chief engineer and 
neer, watch. 


May’s Used Car Sales 


April Total 


Special to Automotive News 


SAN ANTONIO.—Used car sales | 


in May, as reported by dealer- 
members of San Antonio Automo- 
bile Trade Assn., continued good 
with improvement over April re- 


Defense 


(Continued from Page 1) 


tions, the industry already has 
been invited to bid on 35,000 ve- 
hicles for delivery early next year. 
This first installment will include 
no scout cars. The proportion of 
trucks will be 49 percent one-hals 
ton and 30 percent one and a hal!’ 
ton, four wheels, four-wheel drive; 
17 percent two and a half ton, 3 
percent four-ton and 1 percent six- 
ton, six wheels, six-wheel drive. 
Also late in the week the war 
department announced awards of 
motor vehicle contracts totaling 
$1,256,026, the largest one going to 
Fargo Motor Corp. to _ supply 
trucks at a total of $899,715. 


Meantime, M. M. Gilman, presi- | 


dent of Packard Motor Car Co., 
returned to Washington late last 
week for further conferences with 
William S. Knudsen, production 
supervisor of the defense commis- 
sion, on whether Packard will 
undertake production of 9,000 air- 
plane engines patterned after the 
Rolls-Royce Merlin motor. This is 
the order Ford Motor Co. declined 
because, to keep the cost within 
bounds, 6,000 of the engines were 
to be for Great Britain. 

Coincident with the President’s 
latest preparedness request, the 
administration moved to eliminate 
some of the major stumbling blocks 


of the defense program which now | 


contemplates a total expenditure | 
of $13,000,000,000. It was agreed 
that: 

Manufacturing companies. ex- 


panding plant facilities for the 
production of war materials will be 
allowed to write off the costs dur- 
ing a period of five years. 

The impending excess profits 

tax will apply to all industries— 
not being confined to those filling 
defense orders. 

The profit restrictions imposed 

on ship and aircraft contractors 
by the Vinson-Trammel Act will be 
repealed. 

Congressional action on_ these 
matters may not be completed be- 
fore late summer but the belief 


| here is that the White House state- 


ment of policy will prove reassur- 


|ing to industry that it can now go 


ahead with plant expansion with 
certainty that opportunity will be 
afforded to recover the expense 
through earnings from defense or- 


|ders. The latest program will in- 


volve an industrial expansion of 
more than _ $700,000,000 over and 
above anything provided for in 
defense legislation already passed. 

With the long-range program 
finally reduced to terms of requests 
for funds and with the main agree- 
ment having been reached on 
amortization policies, the attitude 
of key officials now is that the de- 
fense program should begin hitting 
on all cylinders within the next 
few months. As one official puts it: 
“If we haven't got this thing into 
full swing within 30 to 90 days 
from now, somebody ought to kick 


‘the pants off us.” 
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rove good servicemen, Admitted by spe- 


average of 97 percent. Here they get service cer- 
general service manager, while Ben H. 
George Delaney, chief experimental engi- 


Top 


in San Antonio 


turns being shown in the num- 
ber of units sold, unit turnover, 
total value and average value. The 
report follows: 


There were 1,381 cars on hand 
at the opening of the month with 
1,301 cars being sold during May 
'for a unit turnover of 94 percent, 
as compared with 85 percent for 
|April. The total value of the cars 
|sold was $376,744, the turnover 
| value, 84 percent, as compared with 
| 75 percent for the preceding month, 
| and an average value of $290 
| against $267. There were 1,482 cars 
;on hand at the end of the month 
| having a total valuation of $476,820, 
jand an average value of $322, as 
compared with $303 for April. 


| For April, there were 1,298 cars 
|sold for a unit turnover of 85 
| percent, a total valuation of $347,- 

186, a turnover value of 75 percent, 
jand an average value of $267. 
'There were 1,381 cars on hand at 
|the end of the month having a 
|total valuation of $450,837, and an 
| average value of $303. 


For May, 1939, there were 1,113 
ears sold for a unit turnover of 
90 percent, a total valuation of 
$329,857, a turnover value of 80 
| percent, and an average value of 
| $296. There were 1,206 cars on 
ihand at the end of the month 
|having a total valuation of $396,- 
|401, and an average value of $329. 


During May, 1938, there were 
|1,066 cars sold for a unit turnover 
of 71 percent, a total valuation of 
$300,864, a turnover value of 65 
percent, and an average value of 
| $282. There were 1,451 cars on 
‘hand at the end of the month 
| having a total valuation of $440,100, 
'and an average value of $303. 


In May, 1937, there were 1,313 
ears sold for a unit turnover 
}of 81 percent, a total valuation of 
| $353,922, a turnover value of 83 
|} percent, and an average value of 
| $270. There were 1,632 cars on 
hand at the end of the month 
having a total valuation of $432,008, 
|and an average value of $265. 

A comparison with used car sales 
| for the preceding four months 
‘shows that May sales were ex- 
| ceeded only by those for March. 


| 


| Printed Words 


Piston Ring Needs 


ST. LOUIS.—A new wall chart list- 
ing all recent models of many standard 
makes of cars, trucks and motors, 
together with their piston ring require- 
ments, has just been issued for Ramco 
10-Up Spiro-Seal piston rings and H. 
O. piston expanders. Free copy avail- 
able at Ramsey Accessories Mfg. Corp.. 
3700 Forest Park Boulevard. 


* * 








Line Summarized 


MISHAWAKA, Ind.—‘'The American 
Line,’’ a new 12-page reference catalog 
of the entire line of products manufac- 
tured by American Foundry Equipment 
Co., has just been published. : 

. * » 


Reconditioning Data 


GARWOOD, N. J.—Magnus Chemical | 
Co., Inec., has just issued “Automotive | 
Reconditioning Performance Reports,”’ 
a series of detailed performance re- 
ports from automobile dealers, outlin- 
ing improvements effected by of 
properly selected cleaners for motors 
and chassis, bodies, et 


us¢ 


Catalog on Lamps 
CINCINNATI Just off the J 
the latest catalog No. 40 of K 


Co, Illustrated 


Used Cars—Service 


| Support Urged 


By Klugh for 
Test Stations 


HARRISBURG, Pa. — (UTPS) . 
Support of official inspection sta- 
tions in upholding the inspectio, 
laws was asked last week by ¢ 
S. Klugh, manager of Pennsylvani; 
Automotive Assn. 

R. C. Jones, former president 9 
the group, complimented officia) 
of the state revenue departmen 
and Pennsylvania Motor Police 9, 
the manner in which they ha 
raised the standards of inspection:| 
Klugh pointed out. 

“Nevertheless,” Klugh said, Jone! 
'“sounded a note of warning wher 
he indicated that we are watchin 
very closely the administration anj/ 


enforcement of this law, and th, 
rules and regulations governing! 
inspections. 


“We believe the revenue depart. 
ment wants honest inspections, 
Klugh continued, “but politics be. 
ing what it is, there will be pres. 
sure brought upon them to reip. 
state many suspended - sstation: 
which should not be reinstated. | 
you know of any suspended statior 
in your section, which was late) 
reinstated, let us know at once | 
that a full investigation may }/ 





made by this office.” 


Colorado Seeks | 
Added Taxes In | 
Chain Store Suit 


DENVER. 








| 
— State Seman 
Charles M. Armstrong, who filei| 
suit in the district court here las 
Mar. 22 against the Continental 0) 
Co. demanding a judgment fo 
$464,708 alleged to be due for chai: 
store taxes, entered an amende 
complaint last week asking for a 
additional sum of $43,873, or : 
total of $508,581. 

James W. Creamer, special assist: 
ant attorney general, said checku; 
after the original suit was filed 
revealed the treasurer had failed 
to demand the entire amour 
actually due for the operation 0) 
more than 300 stores in_ recent! 
years. 

The suit is regarded as a test 
case on the question of whether 
leased stations come under the 
Colorado store license tax law 
which became effective Jan. 1 
1935. The larger oil companies 
leased out all their service station:| 
to avoid any controversy over thei! 
immunity to the tax prior to tha 
date. State officials will attempt t 
show the control of the station: 
still remained in the companies 





| 


CCC, F oad Owner 


WASHINGTON.—Although a relati\’| 
newcomer, the Civilian Conservativ! 
Corps has soared to a place amon 
the biggest motor vehicle fleet owner 


























in the world. Statistics compiled her 
last week show this federal agency no¥ 
operates approximately 43.000 pieces 0} 
automotive equipment, having  bougl 
1,068 units during the last two montl: 
of the 1940 fiscal year. 


Pete Wembhoff's Fourth Dimensiv! 
offers news of automotive advertisilé 
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Uncertainties Keep Wall Str 


Automotive Stocks Register 


Slight Advances in Week 


Special to Automotive News 

NEW YORK.— Uncertainties, do- 
mestic and foreign, still existed 
last week in sufficient volume to 
xeep Wall Street and the stock ex- 
changes in the doldrums. Although 
the Democratic national conven- 
tion this week is expected to re- 
move the uncertainty concerning 
one phase of the domestic political 
situation, there will remain other 
political uncertainties at home, and 
when and how the foreign prob- 
lems will be resolved remains to 


be seen. 

On the domestic business front, 
there seems to be pretty wide 
agreement that business volume 
for the remainder of this year will 
be satisfactory. But it is main- 


| tained in some quarters that the 


country may be in for a period 
which might be described as 
“profitless prosperity.” 

Such a condition would not be 
new, however, and the phrase 
doesn’t mean there will be no 
profits—it just means that profits 
will be limited by higher oper- 
ating costs, one of the principal 
items of which is likely to be taxes. 
All appear pretty well agreed in 
Wall Street, however, that it is 
much better to have a busy country 


| with smaller margins of profit and 


"39 Special Motor 
Taxes Average 


$53 Per Vehicle 


NEW YORK. — Mr. Average 
American, a composite of farmers, 
workers and business men owning 
new and used vehicles, paid special 
motor taxes in 1939 averaging 
uearly $53, figures compiled by 
American Petroleum Industries 
committee from official govern- 
ment sources reveal. 

For every dollar he spent in 
direct taxes for registration and 
license fees, he paid $2.45 in hidden 
gasoline taxes, federal and _ state. 
Nearly two-thirds of his total mo- 
tor vehicle taxes were collected 


| fom him at gasoline service sta- 


tions, where during the course of 
the year he paid $33.05 in state 
and federal gasoline taxes, a sum 
which exceeded an entire week’s 
income if he were a typical auto- 
mobile owner, and which exceeded 
all his other motor vehicle taxes 
combined by 62 percent. 

In addition to his $33.05 gasoline 
tax bill, his registration fees and 
license taxes cost him $13.47; his 
federal excise taxes on lubricating 
oil, tires, tubes, parts, accessories 
and new vehicles amounted to $4.09; 
and personal property and similar 
taxes on motor vehicles cost him 
an average of $2.35 more. 


Danforth to Head 


Dealers in Boston 


BOSTON. — President Albion L. 
Danforth, of Cadillac - Oldsmobile 
Co. here, has been elected president 
of the Boston Automobile Dealers 
Assn. He had been president a few 
‘yr ago. Otto A. Lawton, of 
pon: Hevessy Co., De Soto and 
‘ymouth distributors, was named 
Vice-president, with F. A. Hinch- 
cliffe, veteran distributor, now tem- 


a retired, as secretary-treas- 





ae above also will serve on the 
Pay of directors with Allen M. 
Py C. E. Fay Co., Chrysler and 
= outh distributors; F. A. Ord- 
vay, of Henley Kimball Co., Hud- 
son distributor; Fred W. Nichols, 


|| f Noyes Buick Co.. and Robert G. 


Paj J 

The’ Nash New England Co. 
. - directors are also ex-presi- | 
nts of the association. 


xx oafety Institute Set 
ge VILLE, Tenn. — Nine special- | 


urses oes 
Will ho  Gs./0 the traffic safety field | 
Nation’) offered at the third annual | 
raining institute for Traffic Safety | 
0 Tene © be held at the University | 
| institure see here. Aug. 12-24. The | 
| for this is being taken to the South | 
Michigan, Y©@" from the University of | 


Ean, where 


rolled in 1938 more than 500 people ! 


and 1939. 


STOCK PRICE AVERAGES 





Previous Latest Year 

Week Week Change Ago 

Se COON: ev cescses 29.06 29.92 40.86 29.00 
10 car-truck ¢o.’s .... 30.50 31.42 +0.92 30.38 
10 parts-aeccess, ...... 23.25 24.10 +0.85 21.60 
4 tire-rubbers  ...... 16.22 16.22 23.20 
its profitless prosperity, than to 


have huge unemployment and larg- 
er profit margins but little if any 
prosperity. 

Automotive stocks in the latest 
period covered by the AUTOMOTIVE 
News averages registered frac- 
tional advances, in the average. 
With the exception of the tire and 
rubber groups, motor stocks now 
again are higher than they were a 
year ago at this time, when the 
threat of European war overhung 
the markets. 








<a 
« Oey 
ITS INHERENTLY FINER GRAIN 


4 


MAKES ALL THE DIFFERENCE 
=a 





eet in the 





Martin and Gillespie 
Form a Partnership 


once stormy petrel of the UAW- 
CIO and UAW-AFL, has formed 
a partnership here with John 
Gillespie, Detroit politician, to 
sell parts to automobile manu- 
facturers. While it has been 
charged from time to time that 
Gillespie and Martin were at 
one time in cahoots to bring 
the UAW under the domination 
of Ford Motor Co., Ford has 
denied that Gillespie represented 
it in anyway. 

The new company will be 
known as Industrial Mercantile 
Co., with offices at 418 New 
Center building. 


Special to Automotive News 

SEATTLE.—Strikes in the local 
automotive field appear a thing of 
the past, for a year at least, follow- 
ing agreement between employers 
and employes in the last contro- 
versy involving demands of Local 
44, garage employes, parts depart- 
ment workers, etc. 

Concessions were made by both 
parties in the final agreement, 
which, however, calls for shorter 
hours and substantial increase in 
pay. The week will be 40 hours to 
comply with the federal wage and 
hour law. 

Sales of new and used cars have 
been holding up well. June proved 
a very good month for new cars, 
dealers report. 

Good volume of turnover is re- 
| ported for all the popular makes. 








De Soto Names Schelp 


DETROIT.—Appointment of Clarkson 
C. Schelp as district manager in St. 
Louis is announced by De Soto. For 
the past 11 years he has been located 
at Wichita, Kans., as zone manager 
for one of the largest manufacturers. 
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Doldrums 


Seattle Labor Picture Clears; 
| vero teers || Car Sales Continue Strong 


Fine outing weather has had a fa- 
vorable effect on used cars. None 
of the dealers is badly overstocked. 

The local association has been 
giving some thought to the dealer 
auction plan as in effect in De- 
troit, Chicago and Milwaukee, and 
may adopt a similar setup. Opinion 
is that the plan has lots of merit. 

Much space is devoted to used 
cars in the classified pages of local 
newspapers, with some pretty wild 
statements made. 


Seattle Automobile Dealers Assn. 
took time out to participate in the 
dedication ceremonies for the $9,- 
000,000 Lake Washington pontoon 
bridge, which connects Mercer Is- 
land with the city, and cuts 14 
miles off the cross-state highway, 
over Snoqualmie Pass. Dick Lewis, 
association president, was on the 
dedication committee. 


ANNOUNCEMENT ff 


A change in name 





National’s High Tensile, High Ductile, Low Alloy Steel 


This change in name is to more closely identify the name of 
this superior, high tensile, high ductile, low alloy steel with 
the corporate name of the parent company—National Steel 


Corporation. 


For the protection of our customers as well as ourselves, 
this change in name will eliminate any possibility of confusion 


or imitation. 


N-A-X HIGH TENSILE, which we formerly called 
DUCTILOY, was developed by Great Lakes metallurgists 
to meet demands for a low alloy steel combining cold 
forming and deep drawing properties, excellent weldability 
with the added strength and resistance to corrosion and abra- 
sion obtained by adding alloys to mild steels. Because of the 
outstanding acceptance of this truly remarkable high tensile 


steel, we desire to more 


National Steel Corporation. 

N-A-X HIGH TENSILE is the same high standard, low 
alloy steel that was made, sold and used under the name of 
DUCTILOY. There are absolutely no changes in chemical or 


Formerly called Ductiloy 


but with a new name. 


physical properties—N-A-X HIGH TENSILE is DUCTILOY 


Of major importance to users of high tensile steel is the un- 


usually high resistance N-A-X HIGH TENSILE has to impact 


This means that parts, products a 


of N-A-X HIGH TENSILE have 


clearly identify its name with the Great Lakes engineers are avail 
can use this really superior high 
One will be glad to call at your 
Wire, write or telephone for one 


Corporation, Detroit, Michigan. 


NATIONAL STEEL CORPORATION 


Owninc anv Operatinc—Great Lakes Steel Corporation, Detroit, Michigan; 

Weirton Steel Company, Weirton, West Virginia; Hanna Iron Ore 

Company, Cleveland, Ohio; The Hanna Furnace Corporation, Buffalo, 
N. Y., and Detroit, Michigan 





and fatigue, at normal as well as at sub-zero temperatures. 


nd mobile equipment made 
the stamina to stay on the 


job longer with lower maintenance costs. 

In scores of very difficult applications, in many of which other 
high tensile steels have failed, N-A-X HIGH TENSILE is being 
used and receiving the acclaim of both manufacturer and user. 

If you want all the advantages of the best high tensile steel 
plus the cold drawing and cold forming properties of mild steel, 
specify and get N-A-X HIGH TENSILE, 


able to show you how you 
tensile steel to advantage. 
convenience; no obligation. 
today. Great Lakes Steel 
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‘ 
Actual top and bottom prices on 1939, 1938, 19387 and 


1936 used cars, as advertised in local newspapers. 


SEDAN prices only used in this comparison. News- Used Car Selling Prices 


papers co-operating include: Boston—Globe; New York 


— Times, Journal American; 




















Philadelphia — Bulletin; 


As Advertised, June 24-30 




































—News; 
New Orleans- 













Cleveland—Plain Dealer; 
Chicago—Tribune; 
-Picayune, States; 
—Post; Los Angeles—Times; San Francisco— en if 


suuenentintinnnasde 





Indianapolis—Times; Detroit 
Milwaukee—News-Sentinel; 
Tulsa—World; Denver 














MAKE Boston NewYork Phila. Cleveland Ind’pls Detroit Chicago Milwaukee New Orl’ns Tulsa Denver Los Angeles San Fran. Nat. Avg, | 

Buick Series 40 39] 740- 595| 745- 695| 695- 595| 845- 725| 745 | 677- 565| 750- 595| 599 | 795 | 795- 585| 845- 715| 785- 695| 875- 845| 760- 661 | 
"38 595- 525, 595- 575| 685- 445| 595- 575| 595 | 545- 440| 595- 425| 575- 485 | l | 595 | 695- 576| 745- 575 | 615- 513 

37 499- 465| | 445-845) 495- 395) 465 | 395- 282 | 475-375] 480 | | | 545- 400| 625- 465| 575- 550| 5O1- 419 

445- 285 | 350- 250 395- 385 | 325- 195 | 375- 225| 387- 229| 345- 275 | 825 475- 295 | 485- 395 | 386-281 

Cadillac “61” 39] | | | | | 995 | 1195-1000 | l | l l | 1245-1195 | 1145-109; 
(60) °38§ 875 | | ee l l jl | 995 | 882- 635 

“ 787] 685- 535| 665- 445) a ee ne ene 695 | —_—id:-—« 8B ats 

"86 385- 315| 445- 295 [ l | 295- 250 | 598- 495| 431- 339 

Chevrolet Master 39] 589- 395| | 475- 450| 495 | 495 | 525- 447| 525- 395| 529- 435! 565 | 595- 495| 575- 535| 595 | 745- 618| 559- 47) 
384 429- 355 | 445- 335| 445- 395| 397- 395| 415- 385| 425- 329| 445- $45| 399- 375| 545 l | 475- 395| 495- 465| 575- 450| 457- 37 

"374 395- 245, 295 | 345- 295) 375- 347| 365- 329| 295- 260| 345- 265| 348- 268) 395 | $45- 310| 445- 345| 397- $15| 475- 395| 371- 307 

36) 319- 195| 165 265 |_295- 150| 295- 250| 239- 190) 295- 195| 285- 198 265 | 995. 285 | 845- 245| 365- 235| $85- 295| 293- 2% 

Chevrolet Master Deluxe "394 625-545) | 565- 545) | 525 535- 459| 565- 465| 489 | 595 | | 575 | 625- 545| 688- 595| 599- 526 | 
"88 495- 395) | 475- 395) 465 | 475- 425| 434- 339 475- 382| 398- 268| 475 l | 495- 475| 575- 465| 558- 528| 484- 419 | 

. & 2 i Bf Bs 5 205 | 875-925 985-240 S45 995) 865 845) 375 |_395 | 445- 375| 465- 375| | SBA 828 | 

235 285- 195 365- 299| 395- 325| 299- 253 | 

Chrysler Royal 30] 795 =| 685 | SC | 795 649- 645| 645 | | 795 | 845- 695) l | 782- 670 | 
88] 565- 495| 595- 489 | | 495 | 565- 475| 459 | 545- 444| 469 l l | 495 l | 645 | 587- 476 

87) 445- 335 | | 365- 345| 425- 395| 395- 389| 395- 260| 425- 295| 447- 339) ' 395 | 475- 445] 528- 365| | 429-352 





De Soto 


(Airstream) 


Dodge 





295- 225 | 245 | 299 l 295- 160 | 
894 745- 635 | | 595 | 695- 675 | | 645- 557| 695- 595 | l 
88] 595- 495| 550 | 495- 485| 545- 525| 550- 465| 395 | 450- 385 | l 
"87 439- 379 | 395- 225| 425- 365| 445- 395| 450- 349| 349- 269| 399- 295| 299 
36 ' 300- 126) 345 | 219 295- 255 | 295 
39] 685- 595| 625- 576| 585- 495| 695- 695| 745- 695| 599- 495! 595- 495/ | 575 
88) 535- 395, 595- 237| 465- 365| 495 | 495 | 435- 419| 485- 395| 465- 398| 495 
37] 429- 350| 485- 197| 395- 295| 395- 397| 425- 333, 389- 240| 399- 275 397- 338) 465 














| 425 


125 






$95- 295| 395 | S327- 24 
| 695- 645 | | 678- 621 











| 595- 443| 595- 525| 625- 595| 529- 49 
| 595- 465| 445- $85| 525- 395| 485- $25| 437- 30 


295- 275 | 325- 195| 395 288- 213 
| 725- 599| 795- 685| 745 | 670- 592 


| 565- 495| 495- 420| 595- 425| 645- 595| 520- iH 





| 439- 375| 548- 350| 495- 465| 438- 32 





36) 345- 235| 295- 225| 250- 225| 325- 295| 295- 265| 250- 177| 288- 195| 298- 225 345- 269| 385- 275| 395 320- 239 
Ford V-8 “60” 39] 480 | | 475 | 545- 495| 465 l l | l l | 491- 445 
33] l l | 875- 350) l | $25 l l l l | 475 l | 392- 350 


295- 250| 290- 195| 235 295- 245 235- 185| 275- 225 | 


300- 241 























Ford V-8 Deluxe (85) 39 595- 425) | 495 | 445 | 545 | 497- 485| 525- 425 | | l | 695- 499| 645- 585| 650- 545| 566- 4% 
—ssisCiCiC«*é« BE 4 =_ 27H | 365 | 425- 315| 365 | 475 | 465- 365| 460- 365| 445- 415| 495 | 645- 445| 545- 475| 525- 425| 565- 495| 473- 391 
We eee | 315- 225 | 295- 240 | 339- 245 | — 295 | 350- 180| 325- 245| l |__| 885- 297| 485- 295| 435- 365| 359- 265 
36) 235-135) 235 190- ae 239 229- 109| 225- 195| 225-218) | 26> ok ae 295 | 262- 210 
Graham Standard 39] | | | | Nl | 725 | 725- 725 
38] 495 ; : | | 495 | | ) | | | 495-495 
(Cavalier) *37] 395- 265 | l l l l | 445 | 299 l l | 325 l l | 366- 265 
“ 36 | 277 195 285- 195 275- 195| 348- 295 | 276- 22 
Hudson “112” 39] l | | | | 645- 565 | | l l l | 645- 565 
"884 495- 295) | 465 l | 885- 325 | l l | 495 | 549- 365| 395 | 548 | 476- 328 
(Terraplane) °3i] 345- 235 | | 295- 275 | l | 269 | 295 | 289 l | 295 | 485- 345 | l | 325-285 | 
“ 86) 299- 195| 245 265 295- 223| 245- 145| 295- 210| 267 325- 240 279- 203 
LaSalle 89] 895- 775| 947- 849| 695 l | | 895 | 945- 795 | l l | | 895- $45 |1025- 945| 899- 81 
88] 675- 395| 695- 595| | 625 l | 595- 560| 595 l l l | 695- 599 | | 895 | 682- 537 | 
"871 525- 400| 495- 398| 365 l | 575 | 497- 360| 499- 390 | | 545 l | 645- 495| 595- 475| 675- 625| 532- 449 
36] 395- 275 345 | $45- 295) 444 l 425 495- 345| 495- 425| 420- 335 
Lincoin-Zephyr *89] 950- 895| 895- 595| 865- 765| 795 l | %77- 725| 795- 695 | | l |1094- 895 | 1045- 995 | 902- 795 
*88] 645- 525| 849- 545| | 645 l | 545- 495| 675- 495 | l | 695 l | 745- 665| 750 | 693- 545 
87) 575- 335| 395- 298| 325 | 445 | 427- 295| 445- 295| 445 | 485 | 595- 545| 465- 395| 545- 525| 468- 38 
"36 445- 275 355 375 295- 259| 299- 235| 325 445 298- 295| 495 370- 266 
Mercu "899 795- 685| 725- 595| 725 | 695- 495| 695- 550 | | 695 | 695 725- 695| 745- 685| 795 729- 617 
Nash Ambassador Six 39] | 625 | | | | 595- 495 | | | | 645 | | | 622- 495 
38] 545- 445| 465 l l | 395 | 495- 399 | von __| l | | 545 l | 478- 422 
87) 445-325 | l | 495 l | 345 | 389- 325; 465 | 295 | l l l | 406- 825 
86) 295-235 l | 195 | 285- 261 | “> | 195 425- 295| 395 291- 26! 
Olds Six (60) "394 695- 595| 675- 595| 650- 550| 645- 625| 595 | 645- 549| 695- 475 | l | 685 | 725- 665| 668- 635| 795- 745| 679- 604 
38) 565- 398) 565 | 495- 395 | | 595- 450| 495- 469] 575- 395) 565- 545| 565 | 595- 545| 645- 465| 695- 595| 578- 473 | 
87] 475- 375| 395 | 315 | 445- 375| 475- 345| 395- 277| 445- 295| 495- 395 | 875 | 525- 395| 545- 365| 595- 525| 457- 372 
86 395- 295| 195 | 209- 225| 335- 249 395- $25| 425- 365| 331- 275 


Packard Six 































Plymouth 
































39) 745- 725| 645- 575| 645 | 745 l | 645 | 765 l 
88] 575- 495| 565- 475| 465 | 645 | | 565 | 595 l 
475- 395| 495- 295| 425- 365| 395 l | 895- 345| 475- 395| 445- 375| 
"$9) _595- 445| 595- $28| 495- 465| 615- 495| 595- 525| 495- 449| 545- 445| 499- 469 | 
$8) _500- 345| 465- 227| 445- 325| 545- 495| 425 | 421 | 445- 375| 447- 825| 395 
$7] 425- 295| 345- 197| 365- 265| 365 | 425- 895 | 825- 245| 395- 275 | | 365 





259 $25- 245| 245- 145| 275- 195| 245- 199) 





| 265- 185 | 


























Plymouth Deluxe "899 590- 465| 595- 445) 535- 495 | | 595- 545| 479- 425| 545- 465 | | 595 
38] (515- 365| 467- 425| 450- 385 | | 410- 350| 475- 349 | l 
87] 399- 345| 397- 325| 385- 295| 377 | 395- $29| 325- 250| 335- 325| 288 | 375 
36 5| 2 295- 185| 247 | 295- 245! 2 269- 268- 238 

Pontiac Six "89 695- 525| 600 l | 625- 495| 665- 625| 649- 499| 675- 525| 695- 595 | 
88) 495- 415) | 495- 465| 575- 560] 525 | 495 | 565- 425| 497 | 
"S7)-445- 345| 295 | $95- 385| 385 | 399- 395 | 350- 265| 450- 345| 397- 299| 395 
86 | 260- 225| 325- 295 260- 225| 295- 240) 327- 239) 





Studebaker Commander 


(Dictator) 






Willys 





Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled 
This is the first time anywhere that bona fide top and bottom prices have been compiled from published figures to establish the trend of the market 


Where no prices are quoted, no car of make and model was offered during the period cov ered. 


Used car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Dallas and Seattle appeared on this page last w 








"394 645 | | | | | 545 | | 
"88 595- 465) 525 | 465- 395] 550 | | 495- 475| 569 ] 
87] 450- 325 | 395- 285| 395- 375 | 495- 325 | | 895- 245| 348- 299] 365 








| 350 | 325- 265 | | 195 













































| 745- 695| 725 707- 665 
| 695 | 586- 485 
550- 495| 595- 545| 472- 401 















| 525 l l | 695- 675| 565- 473 
l | 475- 445 | l | 456- 362 
| | $95- 375 | | 495- 445| 390- Sil 

| $25- 250| 350- 275| 365- 328] 300- 226 
| 595- 575| 500 | 695- 625| 675 581- 491 


| 465- 345| 445- 395] 515- 495| 625- 465| 485- 397 














l | 330 | 395- 395| 528- 399| 377- 333 
l | $85- 295| 345- 250| 380- 345| 300- 241 
| 725- 675| 625 ] | 695 | 665- 563 
] | 495- 475| 495 | 625 | 562- 468 


| 385 


| 475- 395| 395- 365| 495- 445! 405- 360 









299- 276 


435- 425 | 
325 








5 895) 822-255 








| 875- 285| 398- 345| 921-261 | 
| 895- 777 | " 770- 661 | 
| 675 [| 559-445 


| 525- 865| 548- 495| 435- 349 




















] 

89] 455- 340 | 465 fl | ] ] — ] 475 | |__| 465-340 

38] ' 310 ‘| $25 a a. | 245- 219] 345 | | 845 L_, | 814-219 
87] 225-190! 210 =| -295- 195) / 195 | 244 245- 175| 277- 195' 325 | 252- 189 
| [ | l aes l | 135 "135-135 





1 
eer 


National 
National 


and will be 


lished 





Average, All Makes, June 30—$496-$415 
Average, All Makes, June 23—$478-$404 


exclusively by Automotive News as @ copyrighted feature. | 
and the resulting national inde. | 
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Chapter LXXX—Ethyl Gasoline 


“Boss Ket” wasn’t content to rest on his electric self- 
starter laurels. That gadget had firmly established him 
in the automobile Hall of Fame, but out of the invention 
came a need for still another brain child to offset the 
blame that had been placed on his battery ignition. 
The introduction of the latter into automobile produc- 
tion had been followed by the criticism that its use 
made engines “knock” under some driving conditions. 
Motorists complained of the noise and loss in power 
and went to their service stations to find out what the 
trouble was. Mechanics could do nothing to fix the 
knock and often blamed it on the battery ignition. This 
was a natural alibi since battery ignition was new and 
the experience with it limited. So there wasn’t anything 
left for Kettering to do but silence the knocking of the 
critics. So he set out to discover the remedy. After long 
research his assistants found the answer in ethyl, a 
fluid which, when mixed with gasoline, made the knock- 
less fuel which we use today. But in the course of these 
investigations General Motors spent millions. At one 
time ethyl was in the red to the tune of $3,000,000 and 
looked like a gigantic flop. 


Another thing Kettering had developed in his search 
for ethyl was a portable electric light plant for farms, 
cottages, boats and other isolated uses. This gave the 
farmer the benefits of electric power which heretofore 
had been available only to the city dweller. The kerosene 
lamp was on its way out. A small gasoline engine was 
designed by Kettering to run the generator. However, 
the insurance underwriters’ rules would not allow gaso- 
line to be stored in a home so the engine had to use 
kerosene as a fuel. The engine worked fine on gasoline 
but when kerosene was substituted the engine knocked 
so badly it seemed it would wreck itself. This was the 
same kind of knock that was blamed on the battery 
ignition system. Thus the fact that the fuel caused the 
knock was definitely proven to the satisfaction of Sher- 
lock Holmes Kettering. 

So Thomas Midgley jr. and Thomas A. Boyd were as- 
signed the job of studying knock and finding ways and 
means of eliminating it. Midgley had first worked with 
Kettering in Dayton and later had joined the General 
Motors Research Corp. His work in discovering ethyl 
was richly rewarded. By 1924 the Ethyl Gasoline Corp. 
had been formed and Midgley had been made its vice- 
president, a position he still holds. As of today, he 
holds more than 60 patents and has written nearly 50 
technical papers. He was known primarily for his dis- 
covery of tetraethyllead as a gasoline anti-knock com- 
pound and the discovery of certain organic floride com- 
pounds for refrigerants, non-toxic and non-inflammable, 
which have furnished the basis for a large part of the 
refrigerating and air-conditioning industries. He holds 
several patents on synthetic rubber, too. 


Kettering, Midgley, Boyd 

The investigation that Kettering turned over to 
Midgley and Boyd resulted in much general information 
on the subject of anti-knock. It was found that some 
fuels knocked and others didn’t. Then it was found some 
gasolines were better than others. It was definitely 
determined that increasing the compression ratio in- 
creased the tendency to knock and that for each individ- 
ual fuel there was a definite compression ratio above 
which it was impossible to go without knock. 


This brings us to the point of why it was desirable 
to raise the compression ratio. Engines in the period 
up to 1920 were very low compression engines which 
fan at low speeds. There are many variables affecting 
*ngine power and economy but two of the most impor- 
tant are compression ratio and engine speed. Raising 
either of these factors increases the power output. Both 
of these factors, increased compression ratio and in- 
creased engine speed, have contributed to modern engine 


255 | development. When the compression ratio of an engine 


's raised, both power and economy are increased. When 
Fremeers tried to do this, the engine knocked with the 
— then available. Advancement was stopped until 
etter fuels were available. 

3: When it had been found by Midgley and Boyd that 
“ifferent gasolines had different anti-knock character- 


| istics, a search was started for a method of raising this 


factor. A small single-cylinder engine was used as the 
sulnea-pig on which to try all the fuels and dopes. To 
“ee what happened when the gasoline knocks, a quartz 
was put in this guinea-pig engine. During normal 
ustion the flame was yellow, when the fuel 


7my AUTO-piogRapay 


THE SAGA OF THE FIRST <= _| 
100 YEARS ON RUBBER = 













| added at once 


THE THREE MEN who worked out the problems of anti-knock 
fuel sit at the conference table. From left to right, Thomas A. Boyd, 
Charles F. Kettering and Thomas Midgley jr. 


| knocked the flame was white. The yellow flame was 
| cooler than the white flame. So a beautiful theory was 
worked out which said that anything which might cool 
the flame would remove knock. To prove this theory it 
was decided to use a colored dye because a dark color 
absorbs heat. Going to the chemical storeroom they 
asked for a dye that would dissolve in gasoline. The 
storekeeper had only water soluble dyes, but gave them 
a bottle of iodine to try. When this was dissolved in 
gasoline a beautiful dark color was produced. When it 
was tried in the engine the knock was eliminated. 


But over a dollar’s worth of the lab showroom’s sup- 
ply of iodine had to be added to a 20-cent gallon of 
gasoline to give a satisfactory anti-knock fuel. A com- 
| mercial iodine process might reduce this cost somewhat, 
but there was a long way to go! Iodine also attacked the 
engine parts. Here was the first anti-knock compound 
and there should be others. A black dye didn’t work at 
all, disproving the color theory. 


Ket Solves Problem 


Sometime later aniline, the base for most synthetic 
dyes, was tried and found to have good anti-knock qual- 
ity. But again it was too expensive. About this time 
Kettering heard of a universal solvent which was sup- 
posed to dissolve anything. Jokingly, he said they should 
try it as an anti-knock and accordingly some was 
obtained. Much to everyone’s surprise, it stopped the 
knock. Here was a new hunch. The solvent contained a 
compound of selenium. Other compounds were made and 
tried to correct the tendency of the original compound 
to dissolve the engine. 


Finally a compound, diethyl selenide, was found to 
be a good anti-knock without corroding the engine. It 
did have a bad smell. Then tellurium was substituted 
for selenium since they were two elements belonging 
| to the same family. The anti-knock quality of the com- 

pound was excellent, but the smell was terrible. It was 
not only the best anti-knock that had been developed 
to that date, but the most concentrated essence of garlic 
which could be imagined. 


From tellurium, Midgley and Boyd went to tin. Tetra- 
ethyl tin proved to be a very good anti-knock compound 
and to have no odor, but it was still too expensive. From 
here they went directly to tetra-ethyllead. It proved to 
be the best of all anti-knocks, to have no odor and to 
be made of relatively low-priced materials. Here, then, 
was the answer. A small amount, about a teaspoonful 
per gallon, was all that was necessary to make a good 
anti-knock fuel out of ordinary gasoline. So the first 
part of the study was successfully completed. 





This is the eightieth installment of Chris Sinsabaugh’s memoirs. 
Next week, Ethyl Gasoline continued. 





iis Antonio Sales Pa June | 
Drop Slightly Below May 


| Special to Automotive News | 107 (and nine commercial units and 
| SAN ANTONIO, Tex.—New car|eight trucks); GMC Truck, one 
sales for June, as reported by|(and one commercial unit); Hud- 
dealer-members of San Antonoi Au-|son, 15; IHC Truck, 6 (and five 
tomobile Trade Assn., continued to;commercial units); LaSalle, 4; 
|show improvement over June Lincoln - Zephyr, 2; Mercury, 17; 
|sales for the preceding two years, Nash, 6; Oldsmobile, 36; Packard, 
| but represented the lowest month 10; Pak-Age-Car, one commercial 
| in units sold for the current year. unit; Plymouth, 80 (and four com- 
Total sales were 735 units, two/Mercial units); Pontiac, 37 (and 
|less than those for April. Sales two commercial units); Studebaker, 
| according to individual make were: 44 ‘and one commercial unit), and 
Willys, 5. Totals: 635 cars, 53 com- 

mercial units and 27 trucks. 


Buick, 57; Cadillac, 6; Chevrolet, 
1/116 (and 26 commercial units and 

Registrations by out-of - county 
dealers: Buick, 1; Chrysler, 2; De 


|9 trucks); Chrysler, 13; De Soto, 

'8 (and one commercial unit); Dia- 

mond T Truck, one commercial Soto, 2; Ford, 1; Plymouth, 14, 
unit; Dodge, 72 (and two commer-, Grand Total: 655 cars, 53 com- 
cial units and three trucks); Ford,| mercial units and 27 trucks, for a 
SS a ee | total of 735 units. 


June 


Johnson Bronze Plans ; wee during preceding 
fears: BT 17: 3 976: 27 
NEW CASTLE, Pa.—Johnson Bronze 769. 1938 2 617; 1936-976; 1937 
Co. will immediately expand operations . hy vo 386; 1939-600. 
to meet mounting orders in automotive Sales per month this year: Janu- 
and aviation equipment fields, Presi- | ; 9: es owe gig 
dent P. J. Flaherty announces. A new te 4 February, 815; March, 
building 100 by 1,000 feet will be! 2977; April, 737; May, 798, and 


he said June, 735. 





Farmers’ Income 
In 1940 Exceeds 
°39 Total by 10% 


WASHINGTON. — Cash income 
from farm marketings and govern- 
ment payments in May amounted 
to 626 million dollars, compared 
with 608 million dollars in May, 
1939, and the revised estimate of 
627 million dollars in April, 1940, 
the U. S. bureau of agricultural 
economics reported last week. 


The seasonal increase in income 
from farm marketings from April 
to May was slightly smaller than 
usual, as the sharp decline in in- 
come from wheat and cotton more 
than offset the gains from _ the 
greater-than-seasonal increases in 
income from vegetables and meat 
animals. 

Cash income from farm market- 
ings was considerably higher in 
May than a year earlier, it is 
pointed out however, totaling 598 
million dollars, compared with 528 
million dollars in May last year 
and 562 million dollars in April 
1940. Government payments of 28 
million dollars in May were con- 
siderably smaller than the 65 mil- 
lion dollars in April, and only about 
one-third as large as the 80 million 
dollars in May last year. 


For the first five months of 1940 
cash farm income, including gov- 
ernment payments, was 10 percent 
higher than a year earlier, totaling 
3,243 million dollars, compared with 
2,949 million dollars last year. In- 
come from farm marketings of 
2,858 million dollars was 10 percent 
more than in the first five months 
of 1939. 


The greatest increases in income 
were from grains and dairy prod- 
ucts, although most other groups 
of commodities have shown slight 
increases over a year earlier. Gov- 
ernment payments in the first five 
months of 1940 amounted to 385 
million dollars, compared with 362 
million dollars a year earlier. 


More Jobbers 
File Suits In 
Wis. Oil Case 


MADISON, Wis.—Fourteen more 
gasoline jobbers and consumers have 
filed civil suits in the U. S. district 
court here against major oil com- 
panies, on charges of violating the 
Sherman anti-trust act, to bring the 
total amount of damages asked to 
$1,071,300. 

Latest consumer plaintiffs are 
Frank Fruit Co., $8,600; A. J. Sweet 
Co., $5,100; Simon Bros., $3,600 and 
J. Heilprin Co., $3,000, all of Madi- 
son, Wis.; Wolk ‘Transfer Co., 
$1,200; Liberty Cleaning Co., $780 
and Pioneer Paper Stock Co., $750, 
all of Minneapolis. 

Newest jobber complainants are 
W. J. Braun, doing business as 
Braun Super-Service, $33,480; Louis 
Ratner, $27,960; Hennepin Automo- 
tive Co., $8,250; R. J. Button, doing 
business as Land o’ Lakes Oil Co., 
$12,000; R. J. Pratt, doing business 
as Pratt Motor Co., $4,500; Abe 
Malmon, doing business as Malmon 
Tire Co., $3,300 and C. G. Lindquist, 
doing business as Lindquist Oil Co., 
$15,900. All are of Minneapolis. 

Complaints allege financial losses 
due to excessive gasoline prices. 
Defendants in the actions are as 
follows: 

Socony - Vacuum Oil Co., Inc., 
Wadhams Oil Co., Empire Oil & 
Refining Co., Continental Oil Co., 
the Pure Oil Co., Shell Petroleum 
Corp., Phillips Petroleum Co., 
Skelly Oil Co., Globe Oil & Refining 
Co. (Okla.), Globe Oil & Refining 
Co. (Ill.), Sinclair Refining Co. and 
Mid-Continent Petroleum Corp. 


|24.5% Boost Is Son 


| In Freight Car Loadings 


| WASHINGTON.—An increase of 

24.5 percent in freight car loadings 

of automobiles, trucks and parts 
| during the third quarter of the 
current year, above the correspond- 
|ing 1939 period, is forecast by the 
| 13 Shippers’ Advisory Boards 
| throughout the country. 

Car loadings of automobiles, 
trucks and parts are expected to 
/reach a total of 88,219 during the 
current year third quarter, as 
against 70,852 in the same period 
last year, according to the esti- 
mates. 








PROFIT WORRIES MOVE OUT WHEN 
STUDEBAKER CHAMPION MOVES IN 





— 


" Studebaker’s fast-selling new lowest price car 
gives new Studebaker distributor in Birmingham 
a record-breaking first quarter 
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Why theres money tn il fot you 
in handling the complete Studebaker line of 
passenger cars, commercial cars and trucks: 


se studebaker 
for the first 
n the same 


yours » 
ACTURING COMPANY 


@YOU MAKE JUST ONE INVESTMENT! | @ YOU ADVERTISE JUST ONE NAME! 
@ YOU PAY JUST ONE OVERHEAD! @ YOU BUY JUST ONE ELECTRIC SIGN! 


© YOU CARRY JUST © YOU DO BUSINESS WITH 
ONE LINE OF PARTS! JUST ONE FACTORY! 


eee 








J. D. KIRKPATRICK, Jr., President 
Cruse-Crawford Manufacturing Co. 


& = 






annou 
until | 


THA 
conde! 
colum: 
remar 


Small dealers and big...) «i 
profit from | new r 


showi1 

& Our 

Studebaker’s independence =: 
S a Studebaker dealer, you get all | Ue 
the Studebaker help you need or | iiss 

ask for—but there’s no intrusive fac- | the eo 


* ° A. 
tory interference. You’re an “inde- | o 


pendent” just as Studebaker is. ott 
In addition to the Studebaker Cham- | ,,., 


pion in the lowest price field, you can | sm 
50 gett 


handle the Studebaker Commander sum 

é Cash j 
and President and Studebaker com: | tne; 
mercial cars and trucks. ok 


to how 


There may be real profit possibil- nent 
ities for you with the Studebaker line. | )y.™ 
Why not find out? Address Paul G. 1 
Hoffman, President, The Studebaker 


ut by 

| June ; 

. . the j 
Corporation, South Bend, Indiana. 





WINNER OF ALL 3 PLACES IN THIS YEAR’S 
GILMORE-YOSEMITE ECONOMY SWEEPSTAKES 





